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Building a Temple, or 
Merely Cutting Stone--- 


BEYOND THE FOG 





The man of real vision in life insurance work 
makes every day’s work build something for 
himself. Such men are not working for !ong 
on sub-agent contracts—they are seeking and 
finding the opportunity that leads to inde- 
pendence and a future income. 











unlight Confidence 
Sun & or if Our general agency plan provides a sure 


What a comfortable sense of security one means of attaining individual ownership 
feels driving out of a fog into the sunlight. of a business profitable now, next year, and 


Don’t work in the fog of doubt and un- for many years to come. 


certainty; come into the sunlight of con- Write now, in strict confidence, for details and terri- 
fidence and opportunity by representing torial openings in all sections of Texas, Louisiana, 


this old Philadelphia Casualty Company. Alubinin, OMMMMnAE tied. Ackaeoae) 
Sound contracts and co-operation that 


count. 











IRA F. ARCHER 
Commonwealth Casualty Co. Seascale ‘a Maas 
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e A direct contract with the Company 


Unlimited territory 
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Participating and Non-Participating Policies 


A real opportunity to grow with the 
Company 


e 


An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 
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Prospect finding service 
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Newspaper Advertising 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 
institution 
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More than three 
hundred seventy- 


six millions of 

Life Insuran Today, write for our booklet, ‘Selling 
in f ane Perfect Protection”’ which gives other 
in rorce. salient features in the Reliance Program. 
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“Sell Perfect Protection 
and you'll sell MORE 
Life Insurance”’ 


RELIANCE LIFE 











RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 
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FLARE=-UP IN KENTUCKY 


Department of Fire Prevention and 
Rates Under Scrutiny 


WRONGFUL PRACTICES ALLEGED 


State Examiner’s Report Said to Show 
Orgy of Spending 

“FraNKFort, Ky., April 9.—As a result of 
the inspection and examination of the Depart- 
ment of Fire Prevention and Rates, by State 
Inspector and Examiner T. Scott Mayes, and 
his report to Govertior Flem J. Sampson, the 
taxpayers of Kentucky and the insurance com- 
panies helping to pay the taxes in Kentucky 
will begin to see how some of their money 
goes. Governor Sampson was so astounded 
at the revelations made to him by Mr. Mayes 
that he immediately wrote to Attorney-General 
J. W. Cammack urging him to make a thorough 
investigation of the report of Mr. Mayes and 
the department of Fire Prevention and Rates. 
and take such steps as are necessary to re- 
cover the money wrongfuly spent, if he finds 
any such money has been wrongfully spent, and 
such criminal prosecution as is necessary to 
stop such practices in the future. 

Mr. Mayes found an orgy of money spend- 
ing in this department of Fire Prevention and 
Rates. The payrolls show, he says, that the 
number of employees in this department is from 
twenty-seven to thirty, the number being thirty 
in 1923, twenty-seven in 1925, twenty-nine in 
December. 1926, and the same in December, 
1927. 

In 1926, the fire insurance companies doing 
business in this State attempted to increase the 
rates on fire insurance premiums in Kentucky 
12 per cent. The auditor, W. H. Shanks, ob- 
jected to this increase and he and the attorney- 
general fought the increase in the State and 
Federal courts. A part of the cost in making 
this fight against the increase of insurance rates 
was paid out of this department during the years 
of 1926 and 1927. This, of course, says Mr. 
Mayes, helped to increase the expenditures. 
Experts were brought here from other States to 
assist the local officers in this fight against the 
increase in premiums. The question has not yet 
been finally determined. While Mr. Mayes does 
not say so, it is a fact, that the insurance com- 
panies pay large sums of money which go to 
the support of the msurance department, there- 
fore the matter resolved itself to the condition 
that the insurance companies have been com- 
pelled to pay money to the State to be used to 
finance a fight against them. 

Examiner Mayes says that in January, 1925, 
the department’ employed a local attorney who 
was used in attending courts over the State to 
assist in the prosecution of arson cases, and 

(Concluded on page 15) 


DEATH OF JUDGE WILLIAM 
A. DAY 


Chairman of Equitable Life’s Board 
Succumbs to Pneumonia 


WAS IN HIS SEVENTY-EIGHTH YEAR 


Career Had Been Devoted to Company 
Since 1905—Was Statesman and 
Legal Light 
Judge William A. Day, chairman of the 
board of directors of -the Equitable Life As- 
surance Society of the United States, died last 
Sunday at St. Augustine, Fla., in his seventy- 
eighth year. Death was due to bronchial pneu- 
monia and the funeral services were held at St. 
Thomas’ Church, New York city, yesterday. 

Few men who ever served the great institu- 
tion of life insurance have had such a varied 
and honorable career as Judge Day who was 


Jupce Witiiam A. Day 


president of the Equitable Life from April 20, 
1911, until last October when he became chair- 
man of the board. 

Judge Day was a native of Delaware and, 
after completing his education and leaving the 
law school of Harvard University, he began to 
practice law in Champaign, Ill. He was twice 
elected to the Legislature of that State and be- 
came mayor of Champaign in 1883. 

After gaining broad experience as a lawyer 
in the Middle West, he was in 1885, made audi- 
tor of the United States Treasury. In 1903 he 
was appointed assistant to the attorney-general 
of the United States. He performed many im- 
portant duties while identified with the Gov- 
He was sent to France to negotiate 


(Concluded on page 9) 
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COMPENSATION RATE CUT 


Reduction in New York Affects State 
and Municipal Employees 


EFFECTIVE AS OF APRIL 4 


Involves Risks Entitled to Retirement 
System Benefits 


A reduction of about 50 per cent from the 
present Jevel of compensation insurance rates 
for State and municipal employees in New York 
becomes. effective as of April 4. This affects 
such employees as are entitled to benefits un- 
der the employees’ retirement system, and there 
will be return premiums on such policies on ac- 
count of the fact that the State Civil Service 
law regulating this system became effective on 
that date. In announcing the rate adjustment 
for the mentioned classes of risks, the Com- 
pensation Inspection Rating Board issued the 
following notice: 

: (1) New York State Employees Retirement 
System. Section 67 of the Civil Service Law 
relating to the retirement of officers and em- 
ployees in the civil service was amended on 
April 4, 1927, so as to deny the benefits of the 
workman’s compensation law to any person who 
is entitled to pension or death benefits under the 
Employees Retirement System. The attorney- 
general’s office has handed down an opinion in 
which it is held that there is no conflict between 
this amended section of the Civil Service Law 
and Section 30 of the New York Workmens 
Compensation Law, and that a member of the 
Employees’ Retirement System may receive 
benefits only under the law relating to that sys- 
tem. Under the circumstances the board has 
reached the conclusion that it would not be 


‘proper, in the case of compensation policies writ- 


ten to cover geographical subdivisions of the 
State, to charge the full compensation rate on 
the payroll of employees who are members of 
the retirement system. Members of the latter 
system who suffer fatal injuries or who are 
totally disabled in the course of their employ- 
ment are entitled to certain prescribed benefits 
under the Civil Service Law. The board has 
accordingly adopted the following rule which 
has for its intention the elimination from the 
rates applicable to State and municipal risks of 
that portion which represents death and per- 
manent total disability losses: 

“State and Municipal Risks. The payroll 
of employees who are members of the Em- 
ployees Retirement System—as provided in 
Articles 4 and 5 of the Civil Service Law— 
shall be subject to special rates which may _ be 
obtained from the board on application. Note 
—In determining such special rates, the board 
will give due cognizance to the value of the 
benefits afforded by the retirement system and 
to the experience of the risk.” 

The foregoing rule has been approved by 
the Superintendent of Insurance to become ap- 
plicable to all policies from their inception date, 
written subsequent to April 4, 1927, when the 
amendment took effect. 

(2) New York Standard Endorsement. No- 
tice of approval by the Superintendent of In- 


(Concluded on page 23) 
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HE attitude of newspaper circulation man- 

agers toward insurance policies with sub- 
scriptions is set forth in the following extract 
from an article in Editor and Publisher : 

“Papers offering small. insurance policies 
which permit the payment of a large number 
of claims are necessary to make insurance suc- 
cessful as a circulation feature, C. S. Wilson, 
circulation manager of the Columbus (O.) Dis- 
patch has concluded after examining returns 
from 450 questionnaires sent by him to circula- 
tion managers throughout the country. 

“Of the 269 papers which replied to the ques- 
tion, 121 used insurance. Seventeen papers used 
a $10,000 policy; 39 a $7500 policy; 16 a $5000 
policy; 7 a $2500 policy; 6 a $2000 policy, and 
34 a $1000 policy. There were two miscellane- 
ous types. 

“Fifteen papers used the policy without a sub- 
scription tie up; 106 used a subscription tie up; 
96 used solicitors; 12 advertised in the news- 
paper, only. Thirty-one papers expect to take 
up insurance shortly. 

“Sixteen of 19 newspapers which failed to 
obtain results from insurance expect to discon- 
tinue the feature shortly. Two and three-fourths 
years is the average time insurance is used. The 
121 papers reporting had written 3,802,000 poli- 
cies, paying an average of 5.6 claims per 1000 
policies. 

“The Dispatch itself is using a $1000 policy for 
the past five years, and paying 15 claims per 
1000 policies, indicating to Mr. Wilson that the 
small policy, frequently paid, is a better circula- 
from R. C. McCrea, 65 Liberty street. 

x * * 


WICE each year the Chamber of Commerce 
of the State of New York gives two 
groups of commercial examinations, one leading 
to a Junior and the other to a Senior Creden- 
tial. In the Senior group, insurance is given 
special place as an examination subject and the 
insurance examination for the Spring qualifica- 
tions will be held this year on Monday, May 14. 
The last date for filing applications for exam- 
ination is May 12 and details can be obtained 
from R. C. McCrea, 65 Liberty street, New 
York city. 
* * * 
LEARN that L. Alexander Mack, president 
of the Weekly Underwriter, is preparing a 
book, to be called “Bill’s Bulletins,” which will 
soon be published as a memorial to Wilfred 
Whaley Mack, his brother, who was editor of 
the Weekly Underwriter up to the time of his 
death. The volume will contain reproductions 
of the weekly messages that Bill Mack wrote 
for the Weekly Underwriter as well as many 
of his verses and poems and will be distributed 
among those who were his personal friends. 
The number of these is great, as Bill had warm 
friends all over the country, and President Mack 
is anxious that the list shall be as complete as 
possible, so that none will be overlooked when 
the book is ready. 


NE man who is going around these days 

with his chest justly extended beyond nor- 
mal is Ennis Mallette, secretary of the Connec- 
ticut Plate Glass Insurance Co. of Torrington. 
The reason is that the Forty-Third Division Air 
Service, Connecticut National Guard, of which 
he is a member, now possesses the only Pratt 
& Whitney Wasp aeroplane engine in a na- 
tional guard unit. It was presented to the 
division by the Pratt & Whitney Aircraft Com- 
pany of Hartford and is installed in a Curtis 
Falcon biplane. Ennis has probably “had a 
shot at it” by this time. 

* * x 

ON’T tell me that Spencer Welton, presi- 

dent of the New York Indemnity Com- 
pany, hasn’t got a real grasp on the casualty 
business and the quirks it develops from time 
to time. I was in his office the other day and 
commented that expenses incurred generally 
exceeded losses incurred, but he immediately 
denied that such was the case with multiple line 
casualty and surety companies and proved it 
to me by the figures from The Handy Chart of 
Casualty, Surety and Miscellaneous Insurance 


’ Companies, which is published by The Specta- 


tor Company. I was fairly hoist by my own 
petard and could only, somewhat lamely, point 
out that such was actually the condition with 
many surety, fidelity and plate glass companies 
Casualty insurance, admits Mr. Welton, may 
be a nightmare to underwriters, but the acquisi- 
tion cost of surety lines is higher. 
* * x 

PROPOS of the 1928 edition of The Handy 

Chart, it shows that fidelity premiums re- 
ceived by 115 stock companies in 1926 were 
$36,641,398, while in 1927 they were $36,782,- 
662; a very slight increase. What is signifi- 
cant is the fact that losses paid in 1926 were 
$15,541,329, with a ratio of 42.4, whereas in 
1927 the losses paid were $16,746,103, with a 
ratio of 45.5. In other words, although the 
volume of fidelity writings remained almost 
static, the loss ratio took a jump of 3.1 per 
cent. This apparently indicates that honesty 
is becoming less prevalent from a cash and 
cents standpoint, or that recoveries are fewer. 
You can take your choice. 

x ok x 

HE boys out in Chicago are having a rough 

time of it these days what with bombs 
and elections coming together. It has gotten 
to the point where the first requisite of a pros- 
pective officeholder is that he shall have a well- 
armed and trained “gang” and live in a house 
which has all the defenses of the Hindenburg 
line of yore. Whether he has any brains, abil- 
ity or character for the coveted post does not 
seem to concern the voters to any great extent. 
One good should result from Chicago’s warring 
factions—they may prove a market for all the 
second-hand war material the dealers have been 
unable to dispose of since “the late unpleasant- 
ness with Germany.” 


i the capacity of a reporter, I once aske 
a great captain of industry the secre of 
his success. 
“Young man,” said he, “in the face of all ag. 
versity, I have eat es a stiff upper lip’ 
T the time, I was terriby impressed, by 
with the passage of years I have growy 
both sagacious and cynical and at times th 
shadow of doubt beclouds my shining faith jp 
the value of a stiff upper lip. Of just wha 
value is a stiff upper lip in business, anyway? 
I should like to make a sweeping survey of the 
whole question but the student in this highly 
specialized field of research is severely handi- 
capped. One disadvantage is that stiff-lipped 
men are notoriously reticent and the intimate 
details of their lives have never been mace 
available to science. Then, too, the statistics 
on this subject are woefully inadequate. No om 
knows, for example, just how far around the 
globe stiff upper lips would reach were they 
to be placed end to end. 

* * x 
F course, some generations ago when the 
walrus moustache was in vogue, a stiff 
upper lip was a decided advantage, nay, a 
requisite, to success. It was the custom of prom- 
inent ment in those days to apply resin to the 
moustache, thus providing the individual strands 
with amazing resilience and strength. To the 
long, looping ends of the moustaches were fast- 
ened lead weights known as “moustache drops” 
thereby assuring the adornment of the grace- 
ful, sweeping droop with which wise old 
Mother Nature had endowed the lucky walrus. 
It can be readily seen that an upper lip of w- 
usual stiffness was necessary to support such 
an appendage and in truth, very few loose-lipped 
men ever amounted to anything in those days. 

* * * 
O-DAY, most men with stiff upper lips are 
to be found in the ranks of hallboys and 
doormen at our great hotels and entertainment 
places. In whistling for a taxicab, you see, 
the upper lip is pressed tightly against the teeth 
and the lower lip is relaxed. In fact, a slight 
trembling of the lower lip whilst preserving 
the utmost rigidity of the upper lip, gives the 
whistle that delightful trill which characterizes 
the whistling of attendants at’ the better class 
of night clubs. It is hardly necessary to point 
out that men with stiff upper lips are con- 
genitally better equipped for this difficult pro- 
fession than your ordinary, plump-lipped man. 

* * * 


HE greatest difficulty finder which stiff up- 

per-lipped men labor to-day, however, 1s 
their inability to articulate what is popularly 
known asa “Bronx cheer.” This is accomplished 
by pursing the lips and emitting a raucous, 
derisive sound. It is extremely effective im 
clinching an argument or expressing disfavor 
and a person devoid of this accomplishment can 
never hope to cut much of a figure socially. 
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NEIV YORK AND NEIV JERSEY 
4 DISAGREE 

N renewing his complaints against the 

financial structure of the Firemen’s 
Insurance Company, of Newark, James 
A. Beha, superintendent of insurance of 
New York, has set the insurance world 
wondering just what he intends to do. 
The company, quite in keeping with the 
laws of New Jersey, has invested a large 
proportion of its assets in stocks of other 
insurance companies and the result is that 
ithas a much larger proportion of its sur- 
plus so invested than the new York law 
allows in the case of domestic companies. 
Just how Mr. Beha expects to apply to 
foreign companies a law specifically ap- 
plying to domestic companies remains 
something of a mystery. However, in his 
latest letter to the New Jersey depart- 
ment, he indicates that it is his intention 
to do so if possible. The matter. has 
reached a point involving three distinct 
questions, Can the law be applied to for- 
eign companies? Is the financial structure 
of the Firemen’s in reality dangerous? 
Has New York State a right to dictate 
to sister states as to the investments of 
insurance companies domiciled in such 
The answer to the first question 
remains a mystery. The other two will 
probably be argued, pro and con, for the 
next several months. Both of them admit 
of a great deal of talk and undoubtedly 
both questions will receive a good deal of 
airing at’ the meeting next fall of the 
National Convention of Insurance Com- 


states F 


missioners. 


It looks very much as though the New 
York department is laying the ground- 
work for an amendment to the New York 
law which would apply the insurance com- 
pany investment provision to foreign as 
well as domestic companies. As the mat- 
ter stands now the domestic companies 
might well claim that they are discrim- 
inated against, although none have openly 
done so. In fact, the New York compan- 
ies have solved the fleet problem in a 
manner seemingly satisfactory to them- 
selves. This, however, does not wholly 
eliminate the thought that many New 
York fire insurance executives could hard- 
ly be said to be wholeheartedly in favor of 
the present law and probably a close can- 
vass of sentiment would disclose the fact 
that they would be more favorable to its 
repeal than to its extension. The ques- 
tion has been consistently avoided in pub- 
lic discussions of executives, probably be- 
cause of a fear that a stand against the 
law would be interpreted as being moti- 
vated by selfish reasons rather than an 
honest opinion that it is not a necessary 
safeguard. Certainly it is extremely doubt- 
ful if any well informed fire insurance 
man could be found who would express 
any fear of the safety of a policy in the 
Firemen’s Insurance Company. It would 
seem also very unwise to predict that the 
company will not continue to do business 
in New York for many years to come. 


THE REPORT ON THE NATIONAL 
BUREAU OF CASUALTY & SURETY 
UNDERWRITERS 

HE New York State Insurance De- 
T partment has completed its exam- 
ination of the National Bureau of Casu- 
alty & Surety Underwriters and has filed 
its report. Naturally, the principal topic 
discussed in the report is rate making for 
casualty business, but a considerable por- 
tion is devoted to the question of the Bu- 
reau’s control over commissions and in- 
surance practices. 

In the report, 
Bureau is performing a necessary and 
commendable public service, the depart- 
ment points out that improper influence 
on rates may be exercised by “the fact 


admitting that the 


that the bureau exercises no control over 
the companies in reporting their experi- 
ence. Inaccuracies, unintentional or other- 
wise, in exposure, earned 
premiums or incurred losses, if occurring 
in any considerable volume, must result 


reporting 


-) 


in erroneous rates. Probably earned 
premiums and incurred losses are the 
most likely sources of error. If rates are 
cut, earned premiums will be too low and 
loss ratios too high. If incurred losses are 
based upon overestimates of outstanding 
losses, both loss ratios and pure premiums 
will be too high.” 

Based’ on its examination, the Depart- 
ment leans to the belief that a merit rating 
plan for automobile risks which has been 
considered is not entirely desirable. With 
regard to this it is said that “the action 
of the bureau in promulgating departures 
from manual rates based merely upon 
conjectures and not upon actual experi- 
ence, appeared to be in violation of law.” 

It is further stated that the application 
of the automobile experience rating plan, 
embracing special rates to automobile 
fleets, has the effect of materially reducing 
the average level of the rates. On the 
question of rating in general, the Depart- 
ment’s report makes the following sug- 
gestion: 

Since the charging of reasonable rates is a 
matter of vital importance primarily to the in- 
suring public and also to the companies them- 
selves, it would seem that the Bureau ought to 
inaugurate a practice of making systematic in- 
vestigations at the offices of the companies to 
ascertain whether earned premiums reported 
are based upon bureau rates, and whether in- 
curred losses reported are based upon reason- 
able estimates of outstanding losses. 

URING the first quarter of the 

current year the fire loss in the 
United States and Canada, according to 
the records of the Journal of Commerce, 
amounted to $114,743,200, against $SgI,- 
003,200 in the corresponding period of 
1927. The loss in the first three months 
of 1928 was almost exactly the same as 
that in the first quarter of 1926, so that 
the advantage gained for the fore part of 
i927 has not been maintained. Each 
month thus far this year has shown a 
considerable increase in loss when com- 
pared with the same month’s record in 
1927. The year has, therefore, made a 
very inauspicious start, and it can only be 
hoped that the remaining nine months 
will be sufficiently free from fire losses to 
overcome the $23,000,000 handicap due 
to the bad record of the first three months. 


Jefferson Fire Appointment 
The Jefferson Fire Insurance Company, New- 
ark, N. J., announces the appointment of Carl 
H. Bundow as special agent for New Jersey. 
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PROVIDENT MUTUAL 
MOVES 





Company Occupies New Home Offices 
in West Philadelphia 


HAS TWENTY-TWO ACRE TRACT 





Improvements Include Administrative 
Building, Service Building and 
Power House 

The Provident Mutual Life Insurance Com- 
pany, of Philadelphia, has occupied its new 
home offices in West Philadelphia. The move 
was accomplished over the Easter holidays, and 
without interruption of the regular work of 
the company. Leonard C. Ashton, secretary 
of the company, was in charge of the work. 
The former offices were at Fourth and Chest- 
nut streets, while the new building is at Forty- 
sixth and Market streets, well away from the 
business sections of Philadelphia. It occupies 
a tract of twenty-two acres of land, which was 
secured at a price under that which the com- 
pany would have had to pay for less than one- 
half an acre in the business district where the 
old office is located. 

The building was designed by Cram and 
Ferguson, of Boston, and was erected by the 
Turner Construction Company, of Philadelphia. 
The type of architecture is in the main renais- 
sance, and although suggestions have been 
adopted from several countries, the building 
does not follow slavishly any exact precedent. 
It is of white Indiana limestone, and faces 
Forty-sixth street with three wings extending 
westward in E fashion. The front of the build- 
ing is 340 feet long and 60 feet deep, and the 
wings are 90 feet long. Directly over the main 
entrance in the center of the building stands 
the handsome clock tower from which a com- 
manding view of all parts of the city may be 
obtained. 

Generous provision has been made for natural 
light, and a system of ventilation has been in- 
stalled which, coupled with the height of the 
rooms and the absence of noise and dirt, makes 
the working conditions most satisfactory. 

There are five main floors, a basement, and 
an attic, each floor having a total area of forty 
thousand square feet. This arrangement gives 
ample room for locating near each other those 
departments whose work is closely related, and 
enough space in addition to provide for eight 
to ten years’ expansion. 

Directly behind the main office building is 
a service building in which there is a large 
auditorium, and in which will be served daily 
luncheon for the employees. There is also a 
power house on the large tract, as well as ten- 
nis courts, baseball and soccer fields and pro- 
vision for other athletic sports. 

The company will maintain a downtown office 
for its Philadelphia agency, which will move 
approximately June 1 from its present location 
at 111 South Fourth street to the main floor of 
the old home office building at Fourth and Chest- 
nut streets. 

The Provident was founded in 1865 by a 
group of Philadelphia friends, and has grown 
rapidly, now having fifty-five branch offices 


in thirty-three States and the District of Co- 
lumbia. Last year it did a business of $113,- 
708,691, an 8 per cent increase over 1926. Its 
assets amount to over two hundred millions, ‘and 
its insurance in force amounts to almost nine 
hundred million. 

Passes Three Million Mark for March 

The Reserve Loan Life Insurance Company, 
of Indianapolis, Ind., received over $3,000,000 
of new business during the month of March. 
This figure is a 22 per cent gain over the pro- 
duction for the company during March, 1927. 
The company has made a total gain of 18 per 
cent during the first three months of the year 
1928, compared with the first three months of 
1927. 


Insures Insurance Stock Authority 

Gerald A. Eubank, manager of the life ¢e. 
partment of Johnson & Higgins, has placed q 
life insurance policy for $300,000 on the life 
of Edward S. Goodwin, vice-president of the 
Insuranceshares Corporation, according to an 
announcement by Colonel H. H. Brown, also q 
vice-president of the Corporation. 
pany is the beneficiary under the policy. Mr 
Goodwin is a noted authority on insurance stocks 
and is in charge of the investment buying and 
selling of the Corporation. He is senior part. 
ner of Goodwin-Beach & Company, of Hart- 
ford, and president of the East Hartford Trust 
Company. This is another example of the ex- 
tent to which business life insurance is being 


The com. 


utilized. 








~ Provident Mutual © 
Life Insurance Company of Philadelphia | 


Founded 1865 




















| IT BELONGS. 
| 


| THE COMPANY MOVED ON APRIL 9, 1928, TO 
ITS NEW HOME OFFICE BUILDING AT 46TH 
AND MARKET STREETS, 


| THE NEW BUILDING IS DEDICATED TO THE 
SERVICE OF ITS POLICYHOLDERS, TO WHOM 
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TRIBUTE TO JUDGE 
WILLIAM A. DAY 


President of Equitable Mourns Loss 
of “Counsellor and Leader” 


T. I PARKINSON HONORS PREDECES- 
SOR’S MEMORY — 





Says Company’s Chairman Was ‘Source 
of Constant Inspiration” 

President T. I. Parkinson, of the Equitable 
Life Assurance Society of the United States, 
in commenting on the death of Judge William 
A. Day, chairman of the company’s board of 
directors, paid a high tribute to the memory 
of the deceased when he said: 

In the death of Judge Day the Equitable loses 
a wise and devoted counselor and leader, while 
those who have been privileged to serve under 
him lose a friend whose loyalty, kindliness, and 
unselfish labor for the promotion of the best 
interests of the institution which he headed were 
and always will be a source of constant in- 
spiration. 

Coming to the Equitable after devoting more 
than thirty years to the service of the com- 
munity in which he lived and of the Federal 
government, he brought to it the same high 
sense of trusteeship for and responsibility to 
the policyholders which had characterized his 
efforts on behalf of the interests which he had 
previously represented. It was this which led 
him to emphasize repeatedly the fact that the 
Equitable was not a commercial enterprise, but 
an association of men and women banded to- 
gether with the high purpose of protecting what 
they most cherished, and which formed the 
basis of his justifiable pride in the completion 
of mutualization. 

The Equitable prospered under his admin- 
istration to an astounding degree, so that when 
last fall he laid aside the active direction of its 
affairs he left an Equitable greater than at any 
time in its history, both from the point of view 
of material prosperity and of capacity for pub- 
lic service. The growth of public confidence 
in the Equitable, as evidenced by the increasing 
magnitude of its operations, is an eloquent and 
enduring testimonial to the honesty, character, 
and untiring labor of this devoted public servant. 


J. George Kaplan Made General Agent of 
Brooklyn National Life 

J. George Kaplan has been appointed general 
agent for the Brooklyn National Life Insur- 
ance Company in uptown New York, to suc- 
ceed Harry L. Goldstone, who has resigned. 
Mr. Kaplan has been supervisor in this agency 
since the first of the year and has written a 
large volume of personal business. He has 
had seven years insurance experience, both in 
the life and other branches. 








Indianapolis Life Pyramid Grows 
Every year adds its quota to the strengthen- 
ing of the foundations of the pyramid repre- 
senting the steady growth in insurance in force 
of the Indianapolis Life Insurance Company, 
of Indianapolis. With the sum of $325,000 in 
force at the end of 1905, the amounts have in- 


creased year by year to the sum of $75,257,688 
on December 31, 1927, and in the current 
month have reached $79,000,000. The extent 
of the yearly growth is constantly increasing, 
also, having been about $5,000,000 in 1923, $6,- 
000,000 in 1924, $8,000,000 in 1925, $10,000,000 
in 1926 and $11,000,000 in 1927. The Indian- 
apolis Life, of which Frank P. Manly is presi- 
dent, and Joe C. Caperton is second vice-presi- 
dent and agency manager, writes attractive poli- 
cies at low net costs, and operates in Indiana, 
Illinois, Michigan, Ohio, Texas, Minnesota, 
Iowa and Florida. 


MINOR MORTON IN NEW POST 
Well-Known Agency Executive Joins Cen- 
tral Life of Illinois 

Minor Morton, one of the best known agency 
executives in the country, has been elected 
agency director of the Central Life Insurance 
Company, of Chicago. Mr. Morton succeeds 
W. R. Wilson, vice-president and agency director 
who recently resigned. 

Mr. Morton gained his early life insurance 
experience as an agency instructor for the New 
York Life Insurance Company, later becom- 
ing a successful general agency in the home of- 
fice territory of the Equitable Life Assurance 
Society of the United States. Subsequently he 
became vice-president of the Volunteer State 
Life of Chattanooga, where he was in charge 
of its agency department. More recently he had 
been connected with the Sheridan Life, of Chi- 
cago, which is in the process of organization, 
but found the necessary promotional work 
embarrassing and therefore determined to make 
a change. 


To Head Training Course 

Dr. Robert Retzer, of Baltimore, has been 
appointed to succeed Vincent B. Coffin as head 
of the life insurance sales training course at 
New York University. Dr. Retzer was a 
famous physician and educator who found him- 
self unable to continue in sedentary work, fol- 
lowing a nervous breakdown after the War. 
He became a life insurance agent in 1922, hav- 
ing been interested in the work by the late 
Edward A. Woods, whom he met while serv- 
ing as professor of anatomy at Pittsburgh Uni- 
versity. 

Dr. Retzer is himself a graduate of the New 
York University course, which he took in 1924 
under Dr. Griffin M. Lovelace and Ralph B. 
Englsman. 


Northern Life Had Good Month in March 

The Northern Life Insurance Company, 
Seattle, reports a production of more than $2,- 
250,000 for the month of March which brings 
the total for the first quarter of 1928 consider- 
ably in excess of the first quarter of 1927. The 
Seattle Agency leads the field and Washington, 
the home State, is first in production. 
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PRUDENTIAL’S ANNUAL 
BUSINESS CONFERENCE 





Sessions to Be Held in Home Offices 
from April 16 to 19 





BANQUET AT NEW YORK 
President Edward D. Duffield Will Wel- 
come Field Representatives in Gibral- 
tar Building 

Hundreds of field representatives of the Pru- 
dential Insurance Company of America, repre- 
senting cities and towns throughout the United 
States and Canada, will attend the company’s 
annual business conference, to be held at the 
home offices in Newark, N. J., beginning Mon- 
day, April 16, and ending Thursday evening, 
April 19. 

Included in the delegations will be district 
superintendents, ordinary managers, special 
agents, assistant superintendents, industrial 
agents and special inspectors. 

The conference will open with a general meet- 
ing in the new Gibraltar building, of the Pru- 
dential group, where the visitors will be wel- 
comed by Edward D. Duffield, their president, 
and other executives. On Monday afternoon 
home office officials will receive in their offices. 
On Tuesday morning, April 17, there will be 
a meeting for district superintendents only and 
the afternoon of this second day of the confer- 
ence will be devoted to divisional meetings of 
the same conferees. 

Wednesday morning will be devoted to a 
meeting of ordinary managers and in the after- 
noon there will be sessions for the assistant 
superintendents, industrial agents and others. 

All the delegates will meet again in the 
Gibraltar building on the morning of Thurs- 
day, April 19, there to be addressed by all the 
company’s executives. The conference will end 
Thursday night with the annual banquet, to be 
held at the Commodore Hotel. The speakers on 
this occasion will be Colonel Hanford Mac- 
Nider, until recently Assistant Secretary of War 
and former National Commander of the Amer- 
ican Legion; Brigadier General C. H. Mitchell, 
of Toronto, Canada, and the Rev. John Nicol 
Mark, of Arlington, Mass. 

The purpose of this conference will be, as 
in former years, to discuss various ramifications 
of the Prudential’s business with a view to 
bringing about a further realization of its great 
objective, as expounded by President Duffield 
—“The providing of the fullest measure of pro- 
tection at the lowest cost consistent with safety.” 


New York Life Pays $245,831 on 49 One- 
Year Risks 
During February the New York Life Insur- 
ance Company paid death claims amounting to 
$245,831 on the lives of forty-nine persons who 
had been insured less than one year. 
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Death of Judge William A. Day 
(Concluded from page 3) 

the purchase of the Panama Canal, and during 
President Roosevelt’s administration he was 
sent to Alaska at a time when the situation in 
that territory was.in a very complicated condi- 
tion. 

In 1905, when Hon. Paul Morton was chosen 
as president of the Equitable Life Assurance 
Society, Mr. Day was invited to resign his post 
in Washington, to assist Mr. Morton in the 
dificult task of reorganizing the Equitable. He 
joined the company as comptroller, being elected 
vice-president soon after and holding this of- 
fice until Mr. Morton’s decease in January, 1911. 
Shortly thereafter, Mr. Day was elected presi- 
dent of the Equitable. He had been a director 
since October 31, 1907. 

When Judge Day became president of the 
Equitable the Society had assets of a little 
over $500,000,000, and outstanding insurance of 
$1,375,000,000. At the close of 1927, when he 
was made chairman of the board of directors, 
the assets totaled more than $966,000,000 and 
the outstanding insurance over $5,631,000,000. 

One of the greatest achievements of his ad- 
ministration was the complete mutualization of 
the Equitable. In 1925 in a report to the board 
of directors on the progress of the Society, he 
said: 

The outstanding fact of the year has been 
the complete mutualization of the Equitable. 

At the time of the Society’s organization in 
1859, the laws of the State of New York re- 
quired life insurance companies to have capital 
stock; and in compliance with this provision, 
a capital of $100,000 was paid in. ; 

The difficulties which confronted us in the 
completion of mutualization were not only the 
complexity of the legal problems involved, but 
also our desire not to reduce our free sur- 
plu. . . . Your mutualization committee 
presented a plan for mutualization which was 
adopted by the board, and subsequently adopted 
by the legally required vote of the policy- 
holders. . . . : 

To-day the Society belongs entirely to the 
policyholders and there is no possibility of law- 
ful control of it by outside influences. At times 
during my presidency it seemed as if this great 
end could not be accomplished, and the strug- 
gles and difficulties encountered were very great. 
Nearly fifteen years passed before mutualiza- 
tion was completed, and among the reasons which 
we have for rejoicing in the accomplishments 
of 1925, there is to me none more compelling 
than the fact that now finally and definitely the 
Society is both legally and in fact the great 
co-operative enterprise which we have for so 
long sought to make it, and which alone can 

best serve its purposes. 

Among other notable steps taken by the 


Equitable during President Day’s administra- 
tion was the inauguration of group life insur- 
ance whereby employees may be insured by 
their employer under a single blanket policy 
without individual medical examination; the in- 
troduction of a home purchase plan for lend- 
ing money to home owners with life insurance 
coverage included; a new form of retirement 
annuity with disability provision included; and 
a plan of salary savings insurance for employees 
through payroll deductions. 

When the Equitable outgrew its offices at 120 
Broadway a new home-office building was pro- 
jected in the mid-town section, and was erected 
in 1924 while Judge Day was president. 


Judea Life Licensed in Massachusetts 

The Judea Life Insurance Company of New 
York has received authorization from Hon. 
Wesley E. Monk, Commissioner of Insurance 
of Massachusetts, to transact the business of life 
insurance in accordance with the provisions of 
its charter and chapter 175 of the General Laws 
of Massachusetts. 

The Judea Life began business operations in 
New York State on May 19, 1927, and has re- 
ceived since then over $14,000,000 in applica- 
tions for life insurance. 

Its principal office in Massachusetts will be 
located at Boston. Ellis Renan is the general 
agent for Northeastern Massachusetts. 


Home Life Produced $1,945,000 in March 

What is believed by officers of the Home Life 
of Arkansas to be a national selling record for 
companies in the forty million dollar class was 
established by the agents of that company dur- 
ing the last two weeks in March, when they pro- 
duced 980 applications for a total volume of 
$1,945,000, honoring the sixtieth birthday of 
A. B. Banks, founder and president of the 
Home Life. 

Most of this volume was produced in Arkan- 
sas, but an agency in Jackson, Miss., established 
last year, supplied seventy-one applications for 
$122,000, and a_ newly-appointed agent at 
Houston, Tex., sent in four applications for 
$6000. 


Insurance Shareholder’s Guide, 1927-1928 

The 1927-1928 edition of The Insurance 
Shareholder’s Guide has been issued by The 
Policyholder Journal Company. This British 
publication contains over 640 pages of informa- 
tion as to English insurance companies. Among 
the data presented are prices of leading insur- 
ance shares; lists of debentures and preference 
shares; statistical tables relating to fire, acci- 
dent, marine and life insurance, and historical 
and statistical matter concerning each of sev- 
eral hundred insurance companies domiciled in 
Great Britain or operating therein. Statistics 
of fire losses in the United Kingdom and lists 
of foreign and colonial reinsurance companies, 
amalgamations, etc., are also given. Some of 
the items which are tabulated concerning 1926 
business are premiums, claims, commissions, 
other expenses, profit or loss, funds and inter- 
esting ratios. For the individual companies 
facts as to capital structure, business for several 
years, trade results, names of directors and 
chief officials, dividends and bonuses, etc., are 
given. This excellent publication is substan- 
tially bound and may be procured for $4.25 per 
copy through The Spectator Company. 


Has $1,000,000 Policy 

Bernarr MacFadden, publisher, is said to have 
secured $1,000,000 of life insurance recently. 
Mr. MacFadden is 60 years old. The insurance 
is said to have been placed in five companies by 
Harvey P. Miller, of New York, The com- 
panies named are, Mutual Life Insurance Com- 
pany of New York, Equitable Life Assurance 
Society, Connecticut Mutual Life, Provident 
Mutual Life, and the Penn Mutual Life. 


9 


PLANS NEW BUILDING 
American Bankers to Redevelop Chicago 
Property 
Cuicaco, ILt., April 6—A new eighteen-story 
office building and apartment house probably 
will be erected here soon by the American 
Bankers Insurance Company as a result of a fire 
which on Monday gutted a large apartment 
building next door to and owned by the com- 
pany. No definite information was forthcom- 
ing, but officials of the company are expected 
to meet in Chicago this week to review ‘the 

situation. 

Real estate values in the vicinity of the Amer- 
ican Bankers property, Cass avenue and Ohio 
street, have appreciated considerably during re- 
cent months and it is pointed that it would be 
uneconomical for the company to repair the 
burned apartment building. It is said that the 
company has been considering the new building 
for over a year and that the fire probably will 
hasten its construction. 


State Mutual’s Detroit General Agent 
Resigns 

E. S. Stringer, general agent in Detroit for 
the State Mutual Life, Worcester, for the past 
thirty years, has resigned effective June 1. 

Mr. Stringer has decided to retire from the 
active management of the Detroit office and 
devote his time to personal production. He 
will remain with the company and with the 
Detroit office but in the capacity of a soliciting 
agent. 

During the past thirty years the Detroit of- 
fice of this company has, under Mr. Stringer’s 
management, produced a large volume of busi- 
ness. 

Mr. Stringer’s successor has not as yet been 
named. 


American National’s Personnel Changes 

The American National Insurance Company, 
of Galveston, Tex., announces the following 
recent appointments in the ordinary agency de- 
partment: 

H. E. Mendenhall, has been appointed State 
manager for the State of Iowa, with offices at 
Des Moines, Iowa. 

Lon W. Long, has been appointed as State 
manager, with offices located in Atlanta, Ga. 

B. A. Reardon, has been appointed agency 
supervisor for the State of Georgia, operating 
under the direction of Mr. Long. 

Frank Means, formerly of Birmingham, Ala., 
has been appointed agency supervisor, at large, 
having been transferred from Birmingham. 

Rex Shanks, has been appointed as manager 
for the San Antonio, Tex., branch office. 

This company is revising its policy forms 
and a new rate book will shortly be issued, 
showing many changes in rates and values, in- 
cluding juvenile policies beginning with infants 
six months of age. 


American Institute of Actuaries’ Chicago 
Address 
The America Institute of Actuaries recently 
opened an office in Chicago at 720 North Mich- 
igan avenue, and not at number 702, as previ- 
ously announced. 
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Metal Motors and 
Human Hearts 


Hour after hour news was anxiously awaited. It seemed 
incredible that a man could fly 3,610 miles without stop- 
ping. Could any motor stand such a test? But two 
motors carried that plane to France. One of metal, the 
other—the most wonderful designed motor in the world 
—a human heart. 


going. When the human motor starts to “miss” 
and then stops, life’s flight is ended. Yet, oftentimes, 
with no attention and more abuse than was ever given any 
motor invented by man, the heart “carries on.” If the 
heart complained more it would probably have better care. 


| IKE the metal motor, the human motor must keep 


Whether defective at birth or damaged bv disease, it 
keeps at work—day and night—doing its best to make a 
brave “non-stop” record. Strong hearts need rest and 
intelligent protection. Weak hearts must have their loads 
lightened or they will be forced to give up. 


Thanks to modern science everybody can find out how 
big or how little a load or work, strain and exercise his 
heart can carry. Briefly, while there are many different 
kinds of heart difficulties, they may be roughly divided 
into three general groups. First, the heart troubles of 
young people caused by diseases of childhood. Second, 
heart diseases of middle-aged people resulting from syph- 
ilis or focal infection in teeth, tonsils, sinuses or elsewhere. 
Third, heart ailments of old people ultimately resulting 
from these and many other causes, including unhygienic 
living habits. 


Know your own heart. Have your doctor examine it 
regularly. Give your heart a fair chance Take care of it 
so that it will carry you safely on a “non-stop” flight to a 
happy old age. 


Heart disease is now the chief 
of the captains of death. It has 
— to yo position in the past 
enty - five years, surpassin »» ; 
tuberculosis, pneumonia see | Hearts’’ which sets forth the 
other diseases. The danger of principal facts about this dis- 
cying from a bad heart has in- ease. It may be the means of 
every year, while that saving you from serious trouble. 

from most other deadly diseases A copy will be mailed free by 


has decreased. Under present 
conditions one in every F an will wi — department. Send 
it. 


ultimately die of heart disease 
HALEY FISKE, President. 


METROPOLITAN LIFE 
INSURANCE COMPANY---New York 


The Metropolitan Life Insur- 
ance Company has prepared a 
pamphlet entitled ‘‘Strong 





Biggest in the World, More Assets, More Policyholders, More 
Insurance in Force, More New Insurance each year. 








































“Business couldn’t be worse, Joe! 
cammission this month to keep me in cigarettes.” 


“There’s no off season for me, Walt, since I signed my Re- 
liance Life contract. People buy Perfect Protection when you 
can’t interest them in life insurance.” 


I haven’t earned enough 
























INDIANAPOLIS LIFE INSURANCE CO. 


1905 

1906 
1907 
1908 
1909 


1910 
1911 
1912 
1913 
1914 
1915 
1916 
1917 
1918 
1919 
1920 
1921 
1922 


1923 


1924 
1925 
926 


927 
9 2 8 nm 79,000,000.00 


PURELY MUTUAL—LOW INITIAL PREMIUMS—LARGE 
ANNUAL DIVIDENDS—RESULTING IN LOW NET COST 


Operating in Indiana, Illinois, Ohio, Michi- 
gan Minnesota, Iowa, Texas and Florida 


1 
1 
1 


For Manager, District Manager or Special Agents’ contracts, address 
Frank P. Manly, Pres., or Joe C. Caperton, 2nd V. P. & Agcy. Mgr. 





$325,000.00 
1,281,909.93 
2, 158,315.62 
2,344,449.12 
3,037,135.59 
3,760,237.71 
4,451,264.48 
5,7 56,690.86 
7,011,554.27 
8,655,788.49 
10,231,921.21 
12,021,820.06 
13,665,053.54 
15,532,346.26 
20,456,374.44 
27,006,018.90 
31,275,345.88 
35,236,427.74 
40,882,131.98 
46,628,369.17 
54,432,038.01 


64,065,397.61 
75,257,687.64 
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1927 AUTO FATALITIES 


41 States and District of Columbia 
Report 21,534 Deaths 








INCREASE OF 7.97 PER CENT OVER 
1926 





Total Figure for Last Year Is Estimated 
at More Than 25,000 

Reliable national automobile fatality statis- 
tics announced for last year show that in 1927 
the number of persons killed or fatally injured 
in automobile accidents increased much more 
rapidly than either the increase in population or 
the registration of cars. 

According to reports of automobile fatalities 
which have been sent by officials in. forty-one 
States and the District of Columbia to the 
Travelers Insurance Company, Hartford, there 
was an increase of 7.97 per cent in the number 
of motor fatalities in 1927 over 1926. 

At the close of 1926 there were registered in 
the United States 22,001.393 passenger cars 
and trucks, and at the close of 1927, it has been 
estimated that the registration had increased 
1,123,607 to 23,125,000, or 5.1 per cent. The 
population in 1926 was placed at 117,135,817 
and in 1927 it was 118,628,000, which was in 
increase of only 1.27 per cent. 

Although the forty-one States and the Dis- 
trict of Columbia reported 21,534 automobile 
fatalities, an increase of 1591 over 1926 for the 
same States, it is safe to say that if the fatali- 
ties in which the automobile was the proximate 
but not the immediate cause of death and if the 
figures for the seven missing States and all the 
deaths resulting from automobile collisions with 
trains and street cars were included the total 
figure would be over 25,000. 

Nine of the States reporting showed a de- 
crease in the number of motor car fatalities in 
1927 over 1926. They were: Arkansas, Dela- 
ware, Florida, Massachusetts, Montana, North 
Carolina, Oklahoma, Rhode Island and South 
Dakota. Of the States reporting an increase, 
fourteen showed an increase of 10 per cent or 
more, and of these, seven had an increase of 20 
per cent or more. 


Nevada reported the greatest increase and 
Montana the greatest decrease. Nevada rec- 
ords show there were 15 automobile fatalities 
in 1926 and 26 in 1927, an increase of 73.33 per 
cent. The fatalities in Montana dropped from 
101 in 1926 to 78 last year, a decrease of 22.77 
per cent. 

Indiana, Nebraska, New Jersey, Virginia, 
West Virginia and Wisconsin in addition to 
Nevada reported an increase of more than 20 
per cent. The five States reporting the greatest 
number of fatalities are New York, 2435; Penn- 
sylvania, 1837; Illinois, 1776; Ohio, 1744, and 
California, 1725. 


New Mortgage Loans by John Hancock 
Company 

During March additional farm and mortgage 

loans totaling $4,895,011 were accepted by the 

John Hancock Mutual Life Insurance Com- 

pany of Boston. Of this amount, $2,021,361 








was on 303 farms, and $2,873,650 on 188 city 
properties. The average rate of interest yield 
on March loans was 5.51 per cent. 

For the three months ending March 31, 1928, 
total farm and city loans accepted amounted to 
$14,805,443, divided as follows: On 861 farms 
$6,235,303; on 506 city properties $8,570,140. 
The latter include 402 city dwellings and 88 
apartment buildings housing in all 2096 fami- 
lies. 


Bills Vetoed by Governor of New York 

ALBANY, N. Y., April 6.—Of the bills that 
have been vetoed by Governor Smith, one is 
Senate Bill Introductory No. 955, printed No. 
1069, which aims to confer jurisdiction on the 
Court of Claims. to hear and determine the 
claims of the Aftna Life Insurance Company 
for money paid for it on account of personal in- 
juries sustained by parties injured in a colli- 
sion between the automobile in which they were 
riding and one which is being operated by State 
troopers. , Governor Smith states, in vetoing 
the bill, that “It may, be possible to discover 
liability on the part of the State directly to the 
injured, but. by no stretch of the imagination 
could any person claim liability on the part of 
the State to indemnify the insurance company.” 

Another bill vetoed is Assembly Bill Intro- 
ductory No. 58, printed No. 2003, entitled “An 
act to amend the Workmens Compensation Law 
to conform to the State Departments Law gen- 
erally.” This bill provides that in place of the 
director of the budget, the Governor, the chair- 
man of the finance committee of the Senate and 
the chairman of the ways and means commit- 
tee of the Assembly may revise and amend 
quarterly estimates concerning the vocational re- 
habilitation fund and the main fund of the 
State Insurance Fund. The Governor holds 
that there is no good reason why the legislative 
leaders elected to carry out legislative func- 
tions should be placed in the position of con- 
trolling purely administrative activities. 


Brooklyn National’s March Business 

The Brooklyn National Life Insurance Com- 
pany has had another million dollar month. 
The submitted business for March totaled $1,- 
098,000, making a grand total for the first three 
months of 1928 in excess of three million dol- 
lars. 

One of the features of the business in March 
centered around the slogan “Shake Hands With 
the Brooklyn National Life.” The response to 
this invitation was generous, resulting in the 
addition of over four hundred new policyholders. 


Life Officers Attend Health Conference 

Toronto, Can., April 7.—At a public health 
conference held in the Maritime Provinces re- 
cently, the Canadian Life Insurance Officers 
Association was represented by Edward E. Reid, 
general manager of the London Life Insurance 
Company, and C. S. Macdonald, general man- 
ager of the Confederation Life Association. A 
good part of the conference was given to the 
campaign being conducted by the Canadian 
Tuberculosis Association, to which the life com- 
panies are giving active support. 


II 





NEW REINSURANCE COMPANY 
Pilot Life Being Organized by Carl 
Schreiner 

Notice of intention to form the Pilot Life 
Reinsurance Company, of New York, has been 
filed by Carl Schreiner, president of the Pilot 
Insurance Company of New York. The com- 
pany is to have a paid capital of $500,000 with 
an equal amount of surplus. It wiil do busi- 
ness as defined in subsections 1 and 2 of Sec- 
tion 70, Article II of the New York Insurance 
Law. 

The names of the incorporators, in addition to 
Mr. Schreiner, are Rudolf Metz, Leo Kauf- 
mann, J. E. Lopez, James J. Hoey, Arthur 
Lenssen, Cecil P. Stewart, Ralph L. Cerero, 
John J. Cunneen, Victor Roth, Burton Mans- 
field, F. W. LaFrentz, Dr. John V. E. Westfall 
and A. F. Sadler. 


Great West Life Doing Practical Work in 
Underwriting Aviation Hazards 

The Great West Life Assurance Company, 
of Winnipeg, Canada, is making practical head- 
way in the writing of aviation hazard, and has 
just sent out the following notice regarding 
such risks: 

‘In standard cases, that is, where there is no 
likelihood that there will be any flying done, 
the company will, from now on, issue policies 
without restriction as regards aeronautics, ex- 
cept as provided in the accident benefit and 
except as provided in the disability benefit re- 
garding service in time of war. ; 

In the case of applicants connected with the 
Royal Canadian Air Force, the five-year avia- 
tion clause will apply as at present. (This clause 
provides for payment of only 25 per cent of 
amount of insurance in event of death from 
aviation during first five policy years.) _ 

In the case of applicants engaged in aero- 
nautics by occupation or by connection with an 
aviation club or otherwise (except members of 
the Royal Canadian Air Force) full informa- 
tion should be submitted to head office and poli- 
cies may be issued with extra premiums, liens 
or other restrictions, according to the circum- 
stances of individual cases. 





‘ The Comfortable 
Great Northern { 
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CHICAGO , 
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Sample Rooms 
$4.00, $5.00, 
$6.00, $7.00 

and $8.00 
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New Garage 
One-Half 
Block 


"TRAVELERS select the Great Northern for its 
wonderful location in Chicago’s “loop”. They 
return because the large comfortable rooms, home- 
like environment, attentive service, excellent food and 
moderate charges make it an ideal hotel. 
WALTER CRAIGHEAD, Manager 
Dearborn Street from Jackson to Quincy 
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Life Insurance Company of Virginia 


Richmond, Virginia 
Incorporated 1871 





Insurance in Force 


Over Three Hundred Million Dollars 





Admitted Assets 


Over Fifty-six Million Dollars 





Payments to Policyholders in 1927 
Over Four Million Dollars 





Total Payments to Policyholders Since 
Organization 


Over Forty-six Million Dollars 





Braprorp H. WALKER 
President 


Joun G. WALKER 
Chairman of the Board 














Home Office Help— 
What is it, and Where can it be found? 





President Henry M. Merriam 


personally sponsors a Weekly 
Record System calculated to 
give the field man (or Home 
Office worker— President 
Merriam experimented by “keeping 
tab” on his own working hours) an 
accurate picture of the work he is do- 
ing, the amount of effort he is expend- 
ing for the results he obtains, and 
analysis shows ways of increasing the 
results—often with less effort. 


The Weekly Record System has 
proved invaluable in helping agents 
“find” themselves. Men who had 
ambled along for years in the half- 
success of unplanned work have dis- 
covered ways of making their time 
count for more; new men have learned 
to place their efforts profitably; all 
have found it conducive to better re- 
sults through a feeling of continuity 
and directiveness it gives to the busi- 
ness of selling life insurance. 














The Franklin Life 


Insurance Company 


























Tilling the Field 


No Peoria Life agent was ever known to com- 
plain that he lacked the tools required for the suc- 
cessful pursuit of his business. He insures women 
on equal terms with men; and children from birth, 
with full protection at age 5, and special education- 
al features. Whether his prospect seeks low cost 
business insurance, or economical family protec- 
tion, or certain provision for old age—the Peoria 
Life agent offers a policy particularly designed for 
the need. Disability and Double Indemnity 
benefits, non-medical examination, desirable pol- 
icies for impaired risks—such are the modern tools 
with which the Peoria Life agent is equipped. 


As anyone knows who has tried, it takes energy 
and skill to raise a crop—of corn or applications. 
But even the most active producer cannot enjoy 
an abundant yield if he must work with inadequate 
tools, Every Peoria Life agent has a complete 
outfit of implements of the latest model for the 
cultivation of his field. With such equipment he 
has confidence that his honest efforts will be re- 
warded with a bountiful harvest. 


Peoria Life Insurance Co. 
Peoria, Illinois 
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“Joe, why don’t you give up the insurance business and take 
that job I offered you?” 


“Listen, old man, you can’t tempt me with any salary. In 
just three months [ve doubled my last year’s income by selling 
Perfect Protection for the Reliance Life.” 


WERT ARSRAAARAA 
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NEW YORK’S ADVANCE 
REPORT 


48 Companies Show Assets of 
$12,386,254,367 
$3,000,000,000 IN NEW BUSINESS LAST 
YEAR 








Premium Income in Empire State Went to 
$2,410,012,113 in 1927 

The advance report of the New York Insur- 
ance Department for 1928, including the statis- 
tical tables compiled from annual statements 
covering the business of 1927, has been issued 
in pamphlet form. This includes figures of 
stock and mutual life insurance companies, 
oc-operative or assessment life and casualty 
associations, fraternal benefit societies, co-oper- 
ative fire companies and casualty, surety and 
miscellaneous companies, figures of stock and 
mutual fire and marine companies being omitted. 
The 48 regular life companies operating in 
New York show combined assets of $12,386,- 
254,367, with capital and unassigned funds of 
$457,710,215. Their premium income last year 
aggregated $2,410,012,113, their new business 
issued, revived and increased amounted to $13,- 
864,832,106, and they closed the year with in- 
surance in force amounting to $71,944,498,730, 
the increase in insurance in force having 
amounted to $6,053,229,404. More than $3,000,- 
000,000 of the new business was written in N. Y. 

The assets of the stock and mutual casualty, 
surety and miscellaneous companies operating 
in New York State at the end of 1927 amounted 
to $1,108,712,762, and their combined surplus 
to policyholders was $345,083,777. Their pre- 
mium income in 1927 aggregated $700,191,632. 

Real estate title and guaranty companies re- 
ported $241,047,369 of assets, with surplus to 
policyholders amounting to $161,159,384. 

Assessment life and casualty insurance asso- 
ciations reported assets of $9,565,787, with in- 
surance in force amounting to $128,771,505. 

Fraternal benefit societies showed assets 
aggregating $477,003,257, with insurance in 
force of $6,262,982,438, a decline of about $75,- 
000,000. 

Co-operative fire insurance corporations of 
New York State showed combined assets of $4,- 
215,661, with combined surplus of $2,261,728. 
They had insurance in force amounting to 
$961,533,361. 


Star Salesmen of Philadelphia Life Stage 
Round Table 


Star salesmen of the Philadelphia Life Insur- 
ance Company from South Jersey cities and the 
home office agency were guests of the company 
at a “Producers Round Table recently at the 
Arcadia Cafe, Philadelphia. Vice-President 
Jackson Maloney and Manager of Agencies A. 
M. Hopkins led a discussion of sales methods. 

This dinner, to which only agents who had 
actually produced business during the week pre- 
ceding were invited, was an innovation planned 
by Vice-President Maloney to test the psycho- 
logical effect of having only those representa- 
tives of the company who were actually turn- 
ing in business present to exchange experiences. 





“Tll Take Off My 
Hat to You” 


. . . That’s just what 
another new salesman 
said the other day, after 
he had seen the hun- 
dreds of new Sales 
Ideas that are given to 
our Salesmen, and... 
Then he made this 
statement. . 


“You Can't Beat 
It---That’s All” 


| . . - When we showed 
him how our Company 
assists its men in build- 
ing “Big Agencies” and 
building them quickly, 
yet . . . along sound 
and _ substantial lines. 


® 


ABRAHAM LINCOLN LIFE 
INSURANCE COMPANY 


Home Office 
H. B. HILL, President 
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NEW ST. LOUIS COMPANY 
State National Life Being Organized by 
Cornelius J. Shea 

St. Louts, Mo., April 6—A new life insur- 
ance company to be known as the State Na- 
tional Life Insurance Company is being or- 
ganized in St. Louis by Cornelius J. Shea, for- 
merly vice-president in charge of the agency 
department of the Continental Life Insurance 
Company of St. Louis. 

The new company which is being organized 
under the law of Missouri will maintain home 
offices in St. Louis. It is being capitalized for 
$100,000 with 10,000 shares of $10 par value 
each. However, the shares are being sold for 
$25 a share, the extra $15 being contributed to 
surplus. The organization expenses are to be 
limited to 10 per cent, according to sales agree- 
ment. 

To prevent the company from being con- 
trolled by other companies or consolidated the 
stock is being trusteed as sold. The trustees 
are: Shea, Robert C. Grier, Frank W. Ives, 
Sam T. Able and Armin Zott. All are resi- 
dents of St. Louis. The trusteeship will be 
maintained for ten years. 


HONOR MEMORY OF JUDGE W. A. DAY 
Committee of Life Presidents Association 
Attended Funeral Services 

The following were appointed a committee to 
represent the Association of Life Insurance 
Presidents at the funeral services for Judge 
William A. Day, chairman of the Equitable 
Life Assurance Society of the United States, 
which were held at St. Thomas’ Church, New 
York, yesterday: 

John R. Hardin, president, the Mutual Benefit 
Life Insurance Company, chairman; Frederick 
L. Allen, second vice-president and general coun- 
sel, the Mutual Life Insurance Company of New 
York;York; Walker Buckner, vice-president, 
New York Life Insurance Company ; Hon. Rob- 
ert Lynn Cox, second vice-president, Metropoli- 
tan Life Insurance Company ; James Lee Loomis, 
president, the Connecticut Mutual Life Insurance 
Company; Ethelbert I. Low, president, Home 
Life Insurance Company; John D. Sage, presi- 
dent, the Union Central Life Insurance Com- 
pany, and George T. Wight, secretary and man- 
ager, Association of Life Insurance Presidents. 


Wrong Figure for Massachusetts Mutual 

The Spectator Company recently published a 
pamphlet entitled the Table of Rank, show- 
ing the ranks of American life insurance com- 
panies as of December 31, 1926, including ordi- 
nary and industrial companies, this being a re- 
print from the Compendium of Official Life In- 
surance Reports, 1927 edition. 

In the first edition of this publication, an 
error crept into the figures given for the Massa- 
chusetts Mutual Life Insurance Company. Un- 
der the various headings this company ranked 
from 7th to 10th in size; whereas under the 
heading payments to policyholders, this table 
showed this company to rank 210th. This was 
a typographical error, as the correct figure 
should have been 10th. The error has been cor- 
rected in a reprint of this pamphlet. 
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THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 





New York Vepartment: 
85 John Street 





HENRY W. GRAY, Manager 
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FIRE AND LIFE 


Sy 
za ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 47 & WALNUT STS. 


PHILADELPHIA 








FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 


Franklin W. Fort 


Denmark 


Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 
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aay) CASH CAPITAL jy 
$2.500.000.00 }¥é 


THE MOUNTAIN 





$ 7,032,749.59 


POLICYHOLDER S'’ SURPLUS 
$ 7.642,962.48 


NEW HAMPSHIRE 
FIRE INSURANCE CO. 


Manchester, N. H. 
ASSETS. $14.675,712.03 



































Address Home Office For Agency Connection 


m= HAMPTON ROADS 
FIRE +» MARINE 


P. D. BAIN 


NORFOLK, VA. 


HENRY G. BARBEE 


Chatrman of the Board 


Insurance Company 


President 

















GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 


Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 


pointment of sub-agents. 


The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 


Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 











Field Annuals 


Insurance Directories 


for 


*Greater New York 
~New York State 
New Jersey 


Kentucky 





Texas 






*City and Suburban. 
tExclusive of Greater New York. 





panies represented, etc. 


Many new features are incluaed that will be found 


only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


P. 0. BOX 617 


Incorporated 








Tennessee 


North Carolina 
South Carolina 


Virginia 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 


LOUISVILLE, KY. 
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FIRE INSURANCE 





TO INCREASE CAPITAL 


Merchants and Manufacturers Will 
Add $500,000 


—— 


$1,000,000 TO GO TO SURPLUS 








100,000 Shares, Par Value $5, Will Be 
Subscribed at $15 Per Share 

It is planned to increase the authorized cap- 
ital stock of the Merchants and Manufacturers 
Fire Insurance Company, Newark, from $500,- 
000 to $1,000,000 by adding 100,000 shares of 
$5 par value to the present 100,000. A resolu- 
tion recommending this capital increase has been 
adopted by the directors and is to go before 
the stockholders for ratification at a special 
meeting called for April 24. 

Stockholders of record on April 30 be offered 
the right to subscribe at the rate of $15 per 
share on or before May 31 to one share of such 
new stock for each share held on April 30, pay- 
ment therefore to be made in full on or before 
May: 31. 

When the proposal is approved the company 
will receive additional funds of $1,500,000, of 
which $500,000 will be allocated to capital and 
$1,000,000 to surplus and reserve funds, bring- 
ing this item up to approximately $3,500,000. 
Total assets will exceed $4,500,000. 

The Merchants and Manufacturers was 
chartered by special act of the New Jersey 
Legislature in 1849. Control was recently 
acquired by Corroon & Reynolds, Inc., who are 
now its managers. 


PUBLIC FIRE COMPLETES 
ORGANIZATION 
J. T. Dargan Made President—Other Of- 
ficers Elected 

The Public Fire Insurance Company of New- 
ark, N. J., completed organization this week 
when the following officers were elected: 

Chairman of the board, Arthur T. Vander- 
bilt; president, J. T. Dargan, Jr.; vice-presi- 
dents, Fred. A. Rye and David Neal Iverson; 
secretary, Ulric S. Atkinson; secretary, brok- 
erage department, Paul Kennedy; secretary, 
automobile department, Hugh W. Allen. 

The Public Fire starts with $1,000,000 capi- 
tal and $4,000,000 net surplus. 


Indianapolis Public Buildings Unprotected 

INDIANAPOLIS, InpD., April 6.—Public prop- 
erty in Indianapolis and the county valued at 
nearly $4,000,000 is covered by only $600,000 


insurance. 


Continental and Colonial Insurance Offices ’ 

An insurance brokerage office to handle in- 
surance in all its branches has been formed at 
Brussels, Belgium, under the name of Conti- 
nental and Colonial Insurance Offices. It is cap- 
italized at Fr. 100.000, and the directors are: 





Maurice Rogez, manager for the company at 
Brussels; Walter Delilez, consulting under- 
writer at Brussels; Marcel Hallet, mining 
engineer at Liege; Gaston Deplancq, marine 
agent at Antwerp; Paul Van Velsen, real estate 
agent at Brussels. 


TRANSPORTATION REINSURANCE 
FORMING 
Third of a Group Being Organized by W. 
H. McGee 

The Transportation Reinsurance Company, of 
New York, is being organized by interests asso- 
ciated with W. H. McGee & Co., a widely- 
known marine insurance house. Mr. McGee 
and his associates have recently organized the 
Transportation Insurance Chmpany and the 
Transportation Indemnity Company. 

The organizers of the new reinsurance com- 
pany are: W. H. McGee, Gresham Ennis, 
George C. Bowers, William Murray, J. J. Borg- 
husen, Harry V. Meyer, W. T. Morris, Walter 
J. Brooks, Charles J. Bauer, Edward P. Lawlor, 
Dennis B. Ryan, Frank H. Zindle, Alan H. 
Bonito, Daniel J. Barnett, Robert J. Dowling, 
Charles Brockmiller, P. B. Whitmore, Harry 
Lowes. 





Flare-Up in Kentucky 

(Concluded from page 3) 
advising in other matters pertaining to this 
department. The salary of the attorney was 
fixed at $125 per month and traveling expenses 
at which it remained until June, 1926, when 
the salary was increased to $300 per month and 
expenses, which amount is now being paid or 
was in December, 1927. 

On October 15, 1927, says Mr. Mayes, Gov- 
ernor William J. Fields, on recommendation 
of the then attorney-general, Frank Daugherty, 
made a contract with Guy H. Briggs, of Frank- 
fort, the attorney, who had formerly been 
employed by the Department of Fire Preven- 
tion and Rates at $300 per month, whereby 
Mr. Briggs was employed as a special attor- 
ney to assist in the rate case, the fee to be re- 
ceived by the special attorney was fixed at $10,- 
000. After this special contract for the $10,000 
fee was made with Mr. Briggs, it seems that 
he ceased to draw the regular salary of $300 
per month from the department, but that an- 
other local attorney was placed on the payroll 
at the same salary of $300 per month. 


Agents’ and Brokers’ License Fees in 
Ontario 

Toronto, Can., April 6—The Ontario 
Government proposes to leave the fixation of 
agents’ and brokers’ fees in the hands of its in- 
surance superintendent. The present fee, fixed 
by statute, is $3 for agents and $10 for brokers. 
The object of the change is stricter control of 
the business, and probably a larger revenue for 
the government. 
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FIRE INSURANCE CODE 





Hearing in District of Columbia 
Concluded 





EFFICIENCY EXPERT MAKES CHARGES 





Says Rates Are Too High as Evidenced by 
Percentage of Premiums Returned for 
Losses 


WasuinctTon, D. C., April 9—Hearings on 
the legislation providing a code for fire com- 
panies operating in the District of Columbia 
were concluded last week by the Senate District 
subcommittee, following the airing of charges 
that the fire companies operating in the District 
were charging rates in excess of a “reasonable” 
figure. 

The complaint regarding rates was made by 
V. G. Croissant, of the United States Bureau 
of Efficiency, which has made a study of the 
situation, who declared that for each dollar of 
premiums paid in the District only 38 cents is 
returned in losses, while for the country as a 
whole, 56 cents of each dollar is so returned. 
Mr. Croissant asserted that the question of 
whether rates in Washington were lower than 
elsewhere did not enter into the matter, but that 
they should be lower because the amount paid 
back is less than in other cities. 

His charges were met by E. F. Brashears, 
of the District Insurance Club, who pointed out 
that because of the absence of factories and 
large commercial risks, it is more expensive 
for the companies to do business here. The 
bulk of the business here is “small premium” 
stuff, he said, pointing out that only about 10 
per cent of the business in Washington is haz- 
ardous whereas in a city like Baltimore, the 
percentage of hazardous risks is about 60. The 
Bureau of Efficiency, he charged, has failed to 
take this into consideration. 





Prominent Speakers at General Brokers 
Association . Dinner 

The list of speakers who will address the 
third annual dinner meeting of the General 
Brokers Association, Inc., which will be held 
in the Astor hotel, New York city, on April 18, 
contains names of many prominent individuals 
among whom are: Insurance Commissioner 
Wesley E. Monk of Massachusetts ; Franklin 
D. Roosevelt, vice-president of the Fidelity and 
Deposit Company; E. A. St. John, president of 
the National Surety; Terence F. Cunneen, man- 
ager of the insurance department of the United 
States Chamber of Commerce; and Francis R. 
Stoddard, former Superintendent of Insurance 
of New York. Benjamin M. Edgerton, of 


Weed & Kennedy, who is president of the Gen- 
eral Brokers Association, will act as toastmaster 
at the banquet to which many prominent guests 
have been invited. 
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A Policy For Every Man 


Universal 
POLICY 


Nine Policies In One 


A Whole Life Policy Con- 
vertible without medical ex- 
amination in any year to: 


20-Payment Life 
30-Payment Life 
Paid-Up at age 65 
Paid-Up at age 70 
20-Year Endowment 
30-Year Endowment 
Endowment at age 65 
Endowment at age 70 


This policy will appeal to the insurance buyer 
because the options under the policy permit the 
insured to make a readjustment of his program at 
any time. 


Good agency contracts available in twenty-five 
states in which we are licensed. 


Ask for descriptive literature 


ADDRESS AGENCY DEPARTMENT 


National Life Association 


































Home Of.-c.: DES MOINES, IOWA 

















“Great vacation spot, isn’t it? Write any business yet?” 

“No. This territory’s sewed up. Blank and Blank, with my 
company, control the State.” 

“Tough! I just wrote a case yesterday. Paid all my vacation 
expenses. My contract with the Reliance Life hasn’t any such 
restrictions.” 
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DETROIT FIDELITY & SURETY COMPANY 


HOMER H. McKEE, PRESIDENT 
DETROIT, MICHIGAN 



























Agency Territory Available in 
the Following States: 


ARKANSAS NEBRASKA 
CALIFORNIA NEW HAMPSHIRE 
COLORADO NEW JERSEY 
CONNECTICUT NEW YORK 
oo NORTH CAROLINA 
FLORIDA aaa, ie iis 
ILLINOIS OREGON 

INDIANA 

1OWA PENNSYLVANIA 
KANSAS RHODE ISLAND 
KENTUCKY SOUTH CAROLINA 
LOUISIANA SOUTH DAKOTA 
MAINE TENNESSEE 
MARYLAND TEXAS 
MASSACHUSETTS VERMONT 
MICHIGAN VIRGINIA . 
MINNESOTA WEST VIRGINIA 
MISSISSIPPI WISCONSIN 
MISSOURI WYOMING 





FIDELITY AND SURETY BONDS EXCLUSIVELY 

















NEW YORK 
MINNEAPOLIS 


SAN FRANCISCO 
RICHMOND 


Marsh & McLennan 


INSURANCE 


Fire Liability 


Marine 


175 W. Jackson Blvd., Chicago 





London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 
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NEW JERSEY INSURANCE 
LAWS 





Garden State Legislature Adjourned 
Last Week 





IMPORTANT MEASURES PASSED 





Time Limit for Filing Annual Statements 
and Returns Extended to March 1 

The New Jersey Insurance Department was 

successful in securing the major portion of its 
program from the legislature, which adjourned 
last week, and all of which measures have re- 
ceived the approval of the Governor. The fol- 
lowing is a summary of the new laws: 

Chapter 37 (Senate 85) approved and effec- 
tive March 15. This act amends sections 59, 
63, 65 and 70 of the General Insurance Act. It 
extends the time limit for filing annual state- 
ments and tax returns and payment of taxes to 
March 1; also extends the expiration date of 
company and agents’ licenses from March 1 to 
May 1, and specifically provides that all such 
licenses outstanding and in force at the date of 
the passage of the act shall continue in full 
force and effect until May 1, 1929, unless sooner 
revoked or canceled in accordance with the law. 

Chapter 98 (Senate 87) approved and effec- 
tive March 27. This act is an amendment to 
Section 7 of the General Insurance Act. It pro- 
vides that the whole amount of the capital 
stock set forth in the certificate of incorpora- 
tion of companies thereafter organized shall be 
paid in cash before the company shall be 
authorized to commence business. 

Chapter 221 (Senate 88) approved and effec- 
tive April 3. This act is an amendment to 
Section 88 of the General Insurance Act. It 
makes the maintenance or operation of an of- 
fice in the State for the transaction of the 
business of insurance without the requisite 
authority a violation of the law and any per- 
son, firm or company so violating guilty of a 
misdemeanor. The first effect of this law will 
undoubtedly be to effectually remove from the 
State the several concerns that have been oper- 
ating therefrom in effecting insurance in un- 
authorized companies covering property situated 
outside the State and which has been practi- 
cally impossible to do heretofore, because of 
the evidence necessary for a conviction under 
civil proceedings being outstanding. 

Chapter 222 (Senate 90) approved and effec- 
tive April 3. This act is a supplement to the 
General Insurance Act and authorizes the is- 
suance of policies of group accident and health 
insurance to employees of a given employer simi- 
lar to that now permitted by law in the case of 
group life insurance. 

Chapter 266 (Senate 89) approved and effec- 
tive April 3. This act is a supplement to the 
General Insurance Act, adding two new sec- 
tions to be known as 2a and 2b. The new act 
restricts the issuance of preferred or non-vot- 
ing stock to an amount not exceeding the 
amount of common or voting stock then issued 
and outstanding. It also limits the sum that 
may be used for promotion or organization ex- 

penses to not exceeding fifteen per centum of 
the stock payments, and which must be stipu- 


lated in the subscriptions. The act further pro- 
vides for refund of all money advanced by ap- 
plicants in the event that the company should 
fail to complete its organization or secure its 
certificate of authority to commence business. 


Five More Companies Admitted to 
Connecticut 


Three stock fire insurance companies, one 
surety company, and one mutual casualty com- 
pany have been admitted to do business in Con- 
necticut, Insurance Commissioner Howard P. 
Dunham announced to-day. They are the Stand- 
ard Insurance Company of New York, the New 
York Fire Insurance Company, the Mohawk 
Fire Insurance Company, the Seaboard Surety 
Company and the Automobile Mutual Liability 
Insurance Company. 
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AN INSURANCE SERVICE 
Extended to Everybody 


The Insurance Information Bureau, maintained 
by the 4tna Insurance Company, The World 
Fire and Marine Insurance Company, and The 
Century Indemnity Company, will be glad to 
provide information on all insurance problems. 
This service is not only extended to agents and 
policy-holders of these three companies but to 
the general public as well. 
Address requests for information to 
INSURANCE INFORMATION BUREAU 
670 Main Street Hartford, Conn. 








MAY CHANGE TAX RATE 
Reduction to Twelve Per Cent for Insur- 
ance Companies Recommended 

Wasurncron, D. C., April 6—A reduction in 
the tax rate applied to insurance companies 
from twelve and one-half to twelve per cent 
was recommended by Secretary of the Treasury 
Mellon, appearing before the senate finance 
committee. The committee has taken up the 
bill passed by the house last December, faced 
with the necessity of reducing the cuts then 
made in order to meet changed conditions 
which threaten materially to reduce the surplus 
for the current fiscal year. If flood relief ap- 
propriations are made the surplus will prob- 
ably not be much in excess of one hundred 
eighty million dollars, the secretary said, but 
would probably reach over two hundred ten mil- 
lions if no such funds are expended. Even 
the latter figure, he emphasized, is below the 
estimate made when congress opened, and re- 
vision of the house tax bill is necessary. 


Air Transport Insurance in Germany 


Of late the transportation of high and con- 
centrated values and of easily perishable goods 
in Germany has been done by air service. Of 
course, only merchandise can be considered 
which has a very high value, as compared to 
bulk or weight. Gold bought by the Bank of 
England is frequently shipped by air to Cologne, 
Hamburg, Bremen and other places having 
branches of the Reichsbank because delivery to 
these branches is equal to delivery to the main 
office. The premium for such transports is 4 
per 1000. This rate can hardly be considered 
sufficient in view of the newness of air trans- 
port, its special hazards and the lack of experi- 
ence in such shipments. This premium has been 
set by English underwriters. German companies 
so far have not participated in this business, 
probably because they ask a higher rate of pre- 
mium. If the business is to pay, everything 
must be calculated very closely. 


Furthermore, the same airships which carry 
gold from England take largze shipments of 
flowers from Amsterdam to Cologne, etc. In- 
asmuch as flowers are very perishable, they 
come first and thus gold transports are occa- 
sionally delayed and must wait for the next 
vessel. , 

The development of this business must be 
watched with interest and insurance companies 
are particularly concerned in seeing that, in 
view of the special hazards, proper rates are 
charged. 

—From Deutsche Versicherungs Presse. 


Empire Fire Ready 
The Empire Fire Insurance Company has 
completed its organization and is established 
in an officé at 32 Court street, Brooklyn. The 
company has a capital of $400,000 and a sur- 
plus of $600,000, fully paid in and is licensed 
by the New York Insurance Department. 
Officers of the company have been elected as 
follows: Fred L. Ettlinger, president; Wil- 
liam Schaefer, vice-president; Irving L. Block, 
secretary, and T. Schench Remsen, treasurer. 
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NoRTHERN INSURANCE Co. 


OF NEW YORK 
83 MAIDEN LANE NEW YORK 


FIRE 
AUTOMOBILE 





Company 


Co-operation 
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THE 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7%¢ Company of he BOSTON, MASS 


. O ERTON, President E. C. MANSFIELD, Sec’y & Treas. 
H. O. EDGERDOBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their «ording are perfectly simple and theis 
benefits SIMPLY PERFECT. 





Che Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 
for liberal dealing. 


ST. LOUIS MUTUAL LIFE INSURANCE CO, 
ST. LOUIS, MO. 
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FOR GOOD MEN 
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The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
60 years next birthday. 

INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P, J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 
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Results that Count 


Des Moines Life & Annuity Agents are daily 
increasing their business through the sales 
helps, prospect leads and whole-hearted co- 
operation of the Home Office. You too can 
become a ‘‘Co-operator’’ and gain its bene- 


of 





President Interested? Write for openings! 





| U 
DesMoines Life & Annuity Co, 





~~ Des Moines. lowa. 




















A PRACTICAL AID FOR AGENTS 
A BRIEF COURSE IN THE SELLING 
OF LIFE INSURANCE 


By Tressler W. Callihan, M. A. 


The author of this excellent new work for life insurance agents, who is head 
of the Department of Education of the John Hancock Mutual Life Insurance 
Company, is well qualified to render assistance to agents in the selling of life 
insurance. 

In the two volumes of this book, which is intensely practical, agents are 
shown precisely how to write new business and retain the old. The methods 
set forth are based on actual experiences, and are clearly presented for the 
guidance of field men. 

In Two Volumes 


PRICE PER SET, $5.00 


THE SPECTATOR COMPANY 


CHICAGO Selling Agents NEW YORK 

















Another ATLANTIC Advantage! 


New Low Rates on 
Non-Participating Policies 
Effective January 1, 1928 


Atlantic Life Insurance Company 


Richmond, Virginia 





OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 
Denver, Colorado 




















THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 

The real strength of an insurance company is in the conservatism of its 
management, and the management of THE HANOVER is an absolute 
assurance of the security of its policy. 
Charles W. Higley, President Montgomery Clark, Vice-President 
J. G. Hollman, Secretary H. T. Giberson, Treasurer 
F. E. Sammons, Asst. Secy. A. E. Gilbert, Asst. Secy. 

Home Office, Hanover Bidg., 34 Pine St., New York 





General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 
of Chattanooga, Tennessee 
Life Accident Health Automobile Accident 
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FOREIGN NEWS 








A decision of importance, especially for ma- 
rine companies, has been rendered in Buenos 
Aires, Argentina, in an internal revenue case, 
Administration of Internal Revenue vs. Chad- 
wick, Weir & Co., Ltd., of Buenos Aires. The 
case is published in full in the Anales de la 
Asociacion de Aseguradores Argentinos. In 
short it is as follows: 

Law No. 11252 (Internal Revenue Law) pro- 
vides in Article 17 “Insurance companies of 
any kind, whose management and registered 
capital are not localized in this country 
(Argentina), shall pay a tax of seven per cent 
on the premium of the insurance which they 
write, with the exception of life insurance, 
which will pay a tax of two per cent on such 
premiums, and farm insurance which is exempt 
from taxation.” Article 18 provides a tax of 
1.40 per cent for domestic companies. 

The constitutionality of this law has been 
attacked but in “Guardian Insurance Company, 
Ltd., vs. Nation” the Argentine Supreme Court 
has upheld the constitutionality of the law. 

The law has since found various interpreta- 
tions and given cause for heavy fines, being 10 
times the amount of the unpaid tax, which have 
been’ imposed in several instances. 

Chadwick, Weir & Co., Ltd., have been fined 
491,739.70 pesos and upon their appeal the 
fine has been confirmed. The facts are as fol- 
lows: 


Lopal 


For three-quarters of a 
century the Agricul- 
tural has carried on. 
It has been our good 
fortune to enjoy the 
confidence and friend- 
ship of many loyal 


agents. We shall con- 
stantly try to be 
worthy of your sup- 
port. 
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The books of Chadwick, Weir & Co. were 
examined by the Insurance Commissioner and 
it was found that the tax had been paid only 
since transaction No. 326 of January 5, 1926. 
Chadwick, Weir & Co. stated that they are not 
an insurance company, nor do they directly rep- 
resent an insurance company; they merely act 
for foreign insurance brokers for the sole pur- 
pose of collecting premium in Buenos Aires on 
marine insurance placed by such foreign brokers 
in Buenos Aires, for the account of such 
brokers. The policies are issued outside Argen- 
tina and without the firm in any way interfer- 
ing in the placing or writing of the business. 
Therefore, it is claimed, law 11,252 does not 
apply to them. 

Against this it is held that the purpose of 
the law in the last analysis is to prevent the 
exit of capital from the Argentine and that 
Chadwick, Weir & Co. have acted as commis- 
sion merchants for foreign insurers. 


Fire Prevention Saves Canadian Forests 

Toronto, Can., April 5.—Fire prevention 
work has been effective in saving part of Can- 
ada’s forests, it appears from the loss records. 
In 1923, when conditions were very unfavor- 
able, the damage was estimated at $40,000,000. 
For the next three years it averaged nearly $6,- 
000,000. For 1927 the estimate is only $1,396,- 
055. The weather, of course, was chiefly re- 
sponsible. The most dangerous period is about 
May. If the forests get dried out early in the 
spring they will burn easily, until such time 
as the green growth develops. Last year there 
was much snow, and frequent rains in the 
spring. 

A government estimate shows that in 1927 
there were 3766 forest fires, compared with a 
five-year average of 5317, the area burned being 
481,373 acres, against an average of 2,380,416. 

The loss of mercantile timber is estimated 
at 114,708 acres, or 538,373 thousand board feet, 
valued at $831,492. This naturally is the class 
of forest which it is mose desired to protect, 
and last year’s loss, compared with a five-year 
average of $7,510,013, shows an exceptional 
decrease. 





19 


MERCHANT MARINE BILL CHANGED 
Insurance Features Amended Limiting 
Them to Government Owned Vessels 

WasuHinctTon, D. C., April 9.—Government 
marine insurance activities are to be confined 
to vessels in which the United States has an 
interest, it is indicated by the merchant marine 
bill reported to the House of Representatives 
April 9 by the committee on merchant marine 
and fisheries. The language of the bill as re- 
ported disposes, for the time, at least, of the 
plan originally broached to establish a reinsur- 
ance fund in the United States Shipping Board. 
It is possible, however, that that plan may be 
forced into the bill when the measure comes 
up on the floor for debate. 

The bill reported to the House carries the 
original insurance provisions of the present 
law, enacted in 1920, together with an additional 
paragraph clarifying the language with respect 
to Government interests. The insurance section, 
as amended, is as follows, the second paragraph 
being the new matter: 


The board may create out of net revenue 
from operations and sales, and maintain and ad- 
minister, a separate insurance fund, which it 
may use to insure, in whole or in part, against 
all hazards commonly covered by insurance poli- 
cies in such cases, any legal and equitable in- 
terest of the United States, (1) in any vessel 
constructed or in process of construction; and 
(2) in any plant or property in the possession 
or under the authority of the board. 

The United States shall be held to have 
such an interest in any vessel toward the con- 
struction, reconditioning, remodeling, improv- 
ing, or equipping of which a loan has been 
made under the authority of this act, is any 
vessel upon which it holds a mortgage or lien 
of any character, or in any vessel which is 
obligated by contract with the owners to per- 
form any service in behalf of the United States, 
to the extent of the Government’s interest there- 
in. 


Investigating Accounts of W. H. Shanks 

FrankrFort, Ky., April 9—The Franklin 
County Grand Jury is investigating the accounts 
and acts of W. H. Shanks, former State auditor 
of Kentucky, who won considerable notoriety by 
his opposition to an increase in fire insurance 
rates. He is charged with keeping his wife 
secretly on the State’s payroll. 
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NOW READY 
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An extraordinary new book on ‘‘Direct Mail Advertis- 

ing as a Business Builder- for Local Fire and Casvalty 7 
Agents’’! Consider these chapter headings—they mean Ins 
real money to you: = 
rep 
1. Why Use Letters?—Reasons, explanations and examples. He 
2. The Mailing List—How, when and where to prepare it “a 

3. The Prospect—His motives and reactions analyzed. HIS remarkable vol- 

4. The Letter—Its format, message and objective. i Pci ——— 
5. Mailing the Letter—Times, places and methods detailed. a “i rap pe reine’ Su 
6. Postal Information—The latest regulations and rules. experience and proved si 
7. Following Up the Direct-Mail Appeal—Cashing in on success. ideas. Agents, field hac 
8. Summary—Personalized advertising, a recapitulation. men, company execu- ing 
tives and publicity and unc 
advertising directors on 
PRICE $2.85 who have seen advance ins 
Discount on quantity orders proofs call it the kn 
practical answer to fac 
THE SPECTATOR COMPANY a definite problem. si 
CHICAGO NEW YORK : Th 
sur 
YOU NEED THIS BOOK——ORDER YOUR COPY TODAY clo 
CE Saat Olen cea er ae eee oe ris 
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Add to Your Profits from - 
e _ ca 
Fire and Casualty by Taking ant 
on a Splendid Life Line 
HE Largest Mixed Insurance Agency in ing 
the World recently Established a Life W. 
Department. There is a Pronounced Trend in (3 
that direction. Agencies are adding Life to pi 

Fire, Casualty, Surety, etc. You, too, may 
Enlarge your Profits Without Increasing Fixed Kr 
Costs. (c 
f 
The most Satisfactory Life Contract Avail- re 

able is that of the Columbus Mutual—the 





Company which 20 Years ago Eliminated Mid- 
dlemen and Diverted the Huge Expense of 
their Maintenance into Savings for Policyhold- 
ers and Agents. Its System makes possible on 
Low Cost Insurance, Generous Commissions, 
and VESTED Renewals. There are No Re- 








strictions in Territory. Each Contract is a co 

Direct Home Office Contract—no Intermed- sti 

iaries between. The Agency that Produces me 

gets ALL the Commissions. or 

Send today for this Distinctive and Highly fe 

Successful Company’s Proposition. sh 

of 

W 

THE COLUMBUS MUTUAL LIFE pr 

INSURANCE COMPANY ra 

“There goes Mrs. Jenks. It must cost Joe a fortune to keep C. W. Brandon, President Columbus, Ohio “ 
her so well dressed.” tc 











“Joe says it’s no problem to him. He’s selling Perfect Pro- 
tection for the Reliance Life, you know.” 
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MISREPRESENTATIONS 


No. 17 of Sunderlin’s Lectures on the 
Fire Insurance Contract Is Issued 








ALSO ONE ON WARRANTIES 





These Subjects Are of Especial Interest to 
Company Executives and Agents 

Two more of the interesting and illuminating 
series entitled Sunderlin’s Lectures on the Fire 
Insurance Contract have just been issued and 
are being distributed to subscribers by The Spec- 
tator Company. One (No. 17) treats of Mis- 
representations, and the other deals with War- 
ranties. Consideration of Misrepresentatiors 
naturally follows that of the preceding lecture 
on Waiver and Estoppel. 


MISREPRESENTATIONS 

“In underwriting fire insurance,” says Mr. 
Sunderlin, “it is undoubtedly true, as the courts 
have oftentimes suggested, that the insurer has 
had an advantage over the insured in the word- 
ing of the policy contract and in having clearer 
understanding of its legal interpretation; but, 
on the other hand, it is equally true that the 
insured has the advantage when it comes to 
knowing the facts material to the risk. Such 
facts are peculiarly within the knowledge of the 
insured. He alone knows the moral hazard. 
The legal obligation, then, rests upon the in- 
sured to exercise the utmost good faith in dis- 
closing to the insurer the exact condition of the 
risk, and not to misrepresent any material fact, 
nor to withhold or conceal such information as 
would likely induce the insurer to refuse to in- 
sure or demand a higher premium.” 

The lecture not only covers the subject of 
Misrepresentations, but concealment and ratifi- 
cation as well, and treats specifically of agency 
and estoppel. It contains much information that 
is invaluable to fire insurance representatives, 
based upon court decision, and is authoritative. 

The subject is presented under these head- 
ings: (1) Misrepresentation Defined; (2) 
Warranties and Representations Distinguished ; 
(3) Fraud; (4) Statements held not misrepre- 
sentations; (5) General Rule; (6) Agency, (a) 
Knowledge and misconduct, (b) Illustrations, 
(c) estoppel; (7) Concealment, (a) Material 
fact, (b) encumbrances, (c) property con- 
demned, (d) fraudulent intent; (8) Ratification. 


WARRANTIES 

“The warranty,” says the author, “is written 
on the face of the policy, on the literal truth 
or fulfillment of which the validity of the entire 
contract depends. By a warranty the insured 
stipulates for the absolute truth of the state- 
ment made, and the strict compliance with some 
promised line of conduct, upon penalty of for- 
feiture of his right to recover in case of loss 
should the statement prove untrue, or the course 
of conduct promised be unfulfilled. 
Warranties are of two kinds, affirmative and 
promissory. The former relate to and war- 
rant the present or past existence of particular 
facts, upon the exact truth of which the incep- 
tion of the contract of insurance depends, and 
if untrue will avoid the policy. The latter, 
which are of an executory character, warrant 


that something shall be done or omitted after 
the policy takes effect and during its continu- 
ance, and will avoid the contract if the thing to 
be done or omitted be not done or omitted as 
warranted.” 

The subject is divided into these headings: 
(1) Definition and general application; (2) Use 
and occupancy, (a) dwelling house, (b) illus- 
trations, (b) liability, (c) estoppel; (3) Vicin- 
ity of other buildings; (4) overvaluation; (5) 
incumbrances; (6) changes in condition; (7) 
Promissory warranties, (a) Judicial decisions, 
(1) Fire extinguishers (2) books and inventory, 
(3) Iron safe rule. The subject of warranties 
is continued in succeeding lectures on matters 
of voiding and suspending insurance, chattel 


Fire Insurance 








mortgage and fall of building clause, etc. This: 


lecture embraces an introduction and foundation 
for general understanding of the subject. It 
should be in the hands of every fire insurance 
representative who really has his heart in the 
business and is desirous of obtaining an author- 
itative understanding. 

The series comprises 40 lectures, the subscrip- 
tion price being $30. Single lectures may be pur- 
chased at $1 each. 


National Fire Protection Association to 
Meet May 7 
The thirty-second annual meeting of the 
National Fire Protection Association will be 
held at Atlantic City, May 7 to 10. 





A. J. M. BONAR, GENERAL AGENT, 
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Many a Prospect Wonders— 


—what kind of life insurance he should buy. 


In Travelers Guaranteed Low-Cost Life insurance you 
aise fifteen to twenty per cent more initial protection 
or the same amount of money. 


Thus you add more protection to your client’s holdings 
(per dollar invested) and build a sound foundation for 
substantial future growth. 


THE TRAVELERS 


THE TRAVELERS INSURANCE COMPANY 
THE TRAVELERS INDEMNITY COMPANY 
THE TRAVELERS FIRE INSURANCE COMPANY 


HARTFORD, CONNECTICUT 


THE LARGEST MULTIPLE-LINE INSURANCE ORGANIZATION IN THE WORLD 


—— 
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69 STATIONS BROADCAST 
INSURANCE MESSAGE 


Henry W. Ives Uses Radio to Hit at 
Government Ownership 








ESTIMATE 7,500,000 WILL HEAR 
ADDRESS 





Program Continued from Various Stations 
All This Week—Feature Is Unusual 


Sixty-nine American radio stations are this 
week broadcasting an address by Henry Swift 
Ives, vice-president of the Casualty Information 
Clearing House of Chicago. Mr. Ives’ subject 
is “The Santa Claus Idea of Government” and 
in it he points out the fallacies in government 
ownership propaganda as applied to insurance, 
railroads, public utilities and other industries. 
Mr. Ives’ address on this topic has already 
gained nation-wide attention. It was first deliv- 
ered before a joint convention of the various 
Illinois public utility associations at Springfield, 
Ill, on March 14. 

The broadcast is under the auspices of the 
American Hour Broadcasting Committee of 
New York, composed of representatives from 
37 of the leading patriotic and civic associations 
of the country. It is estimated by the commit- 
tee that Mr. Ives’ message will be heard by at 
least 7,500,000 citizens. This is said to be 
many times the largest number of persons here- 
tofore reached by any insurance man on any 
subject. 

This is not a chain program in the ordinary 
sense. Mr. Ives broadcasts personally from 
only one station, WJAZ at Chicago. In the 
other 68 stations his address will be read for 
him and in his name by a member of the local 
chapter of the American Hour Broadcasting 
Committee. Therefore, while his voice will be 
heard from only one station his message will be 
heard from 69. The time of the broadcast dur- 
ing the week is announced locally by each sta- 
tion participating in the program. 

In his radio address Mr. Ives says that “gov- 
ernment ownership is an attempt to transform 
the State into a benevolent Santa Claus doing 
everything for everybody at no cost to any- 
body.” 

“No material benefit has ever reached man- 
kind except through the agency of private 
enterprise” is Mr. Ives conclusion.. “To deny 
its potency is a confession that democracy is a 
failure.” 


Grand Jurors Association Appreciates Aid 
in Criminal “Fence” Survey 

The current issue of The Panel, the official 
organ of the Association of Grand Jurors of 
New York County, discussed “The Co-Opera- 
tive Fence Survey of 1926” in a special article 
which points out that a book embodying this 
material is shortly to be published by G. P. 


Putnam’s Sons and which says that “The na- 
tion-wide perspective of this fence report was 
due largely to * * * the information sup- 
plied by such nation-wide organizations as the 
National Association of Credit Men, the Jewel- 
ers’ National Crime Commission, the Silk As- 
sociation of America, Dun’s Commercial 
Agency and Tue Spercrator, a leading insur- 
ance publication.” 


ELECTS NEW DIRECTORS 
American Re-Insurance Makes Additions to 
Board 


Robert C. Ream, new president of the Ameri- 
can Re-Insurance Company of Philadelphia, has 
announced the election of nine additional direct- 
ors of the company besides Mr. Ream himself. 
As noted in THe Spectator last week, control 
of the American Re-Insurance has been pur- 
chased by Ream, Wrightson & Company of 
New York. The new directors of the chm- 
pany are: 

Vincent Cullen, vice-president, National 
Surety Company; Neilson Edwards, assistant 
vice-president, Chase Securities Corporation; 
Wallace P. Harvey, vice-president and general 
counsel, Fidelity and Deposit Company, Balti- 
more; Charles H. Jacobs, president, Whitney 
& Kemmerer, Inc.; John R. Kemmerer, chair- 
man of board, Whitney & Kemmerer, Inc.; C. 
Stevenson Newhall, vice-president, the Penn- 
sylvania Company for Insurances on Lives and 
Granting Annuities; Francis F. Randolph, part- 
ner, J. & W. Seligman & Co.; George E. War- 
ren, vice-president, Chase National Bank; and 
Mark Willcox, vice-president, Bank of North 
America & Trust Co., Philadelphia. 


WREN & VAN ALEN APPOINTED 


Made General Agents of Great American 
Indemnity at Los Angeles 

President Jesse S. Phillips, of the Great 
American Indemnity, New York, has announced 
the appointment of Wren & Van Alen, Inc., as 
general agents at Los Angeles, Calif. This 
agency was organized some twenty-five years 
ago by Walter Wren, now deceased. The busi- 
ness since then has been carried on by Egbert 
Van Alen, who is widely known in Pacific Coast 
insutance circles and bears a high reputation. 
Associated with Mr. Van Alen are Harold 
McGee, who specializes in the surety business, 
and Julian A. Ganz, specializing in the casualty 
lines. The appointment is effective as of 
April 2. 





Compensation Rate Cut 
(Concluded from Page 3) 


surance of this statutory endorsement has been 
transmitted in Circular Letter No. 512. We 
have now also received the approval of James 
A. Hamilton, Industrial Commissioner, who ex- 
presses that view that the revised form is in 
some respects an improvement as compared with 
the one in use for some years past. 
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FORM NEW COMPANY 





United Pacific Casualty Organizing in 
Seattle 





WILL TAKE OVER AUTO RECIPRO- 
CAL’S BUSINESS 





United Insurance Agency to Act as Gen- 
neral Agents for Enterprise 

The United Pacific Casualty Insurance Com- 
pany is being organized in Seattle, Washington, 
by Ben B. Ehrlichman, president of Drum- 
heller, Ehrlichman & White, to acquire the busi- 
ness of the Automobile Owners Inter-Insurance 
Association, an automobile reciprocal. The 
business of the reciprocal was reinsured by the 
United Pacific Casualty as of April 1. 

The Automobile Owners Inter-Insurance As- 
sociation is said to have over 8700 policyholders 
and has been operating for some ten years all 
over the State of Washington. The volume 
of writings involved in the deal is not known 
accurately, but the new stock company, it is 
alleged, has assets of half a million dollars. 

In addition to the taking over, by the United 
Pacific Casualty, of the business of the auto- 
mobile reciprocal, the interests behind the move 
have formed the United Insurance Agency which 
will do a general insurance agency business and 
will act as general agents for the United 
Pacific Casualty. 

The United Insurance Agency has a paid- 
in capital and surplus of $120,000 and the initial 
development of the United Pacific Casualty’s 
transactions will be in its hands. 


Will Honor Past Presidents of Pennsyl- 
vania Federation 

One of the features of the Pennsylvania In- 
surance Days, to be held at New Castle, Penna., 
on May 28 and 29, will be the organization of 
the Past Presidents Club composed, as the name 
implies, of those who have served terms as presi- 
dent of the Insurance Federation of Penn- 
sylvania. 

This organization movement will be a fea- 
ture of the grand reception and ball to be held 
Monday evening, May 28, and each past presi- 
dent will be presented with a handsome gavel 
made from timbers taken from famous 
buildings. 

Completing Arrangements for Dinner to 
Charles H. Holland 

Arrangements for the testimonial dinner to 
Charles H. Holland, president of the Independ- 
ence companies of Philadelphia, which is to be 
given at the Biltmore hotel in New York city 
on April 25, are now being completed. James 
Morrison, secretary and treasurer of the Inde- 
pendence companies, is treasurer of the commit- 
tee on arrangements, which is headed by R. A. 
Mansfield Hobbs. Full notice of this event ap- 
peared in THe Specrator for March 29. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $5,295,365.27 
Capital - - - - 750,000.00 
Surplus - - - -  1,343,903.92 
Voluntary Cohenanphe Reserve 500,000.00 
Reserves - - 2,701,461.35 
RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Fimanelally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














OVER 30 YEARS OF INSURANCE SERVICE 


SUN LIFE INSURANCE 
COMPANY OF AMERICA 


HOME OFFICE BALTIMORE, MARYLAND 


The most liberal Ordinary Policies from age 10 to 
age 60. Insurance on men and women. Many 
unique policies; liberal Annuity contracts; sub- 
standard service to our full-time agents. 

Industrial Insurance from birth to age 65. 


THE ONLY NON-PARTICIPATING COMPANY IN THE HISTORY 
OF AMERICAN LIFE INSURANCE TO PAY VOLUNTARY DIVI- 
DENDS ON NON-PARTICIPATING ORDINARY POLICIES 


ASSETS OVER $7,000,000 
INSURANCE IN FORCE OVER $83,000,000 
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1927 


Notable Gain 
In Assets 


The Bankers Life Company in- 
creased its Total Admitted As- 
sets to more than $100,000,000 
in 1927. 


The Company’s exact total of 
Admitted Assets on December 
31, 1927, was $103,615,053.81, 
which was a gain of. $12,901,- 
440.60 as compared to the total 
of Admitted Assets on Decem- 
ber 31, 1926. 


BANKERS LIFE COMPANY 


The Onward March Company 
GERARD S. NOLLEN, President 


Des Moines Iowa 

















CAPITAL AND ere — $3,500,000.00 
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Eastern Department 
100 MAIDEN LANE 
NEW YORK 








Executive Offices 
UNION INDEMNITY BUILDING 
NEW ORLEANS 














A Progressive SURETY and Casualty Co. 
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PITMAN’S DICTIONARY OF ACCIDENT 
INSURANCE 

A Comprehensive Encyclopedia of Infor- 

mation and Direction on the Prin- 

ciples, Law and Practice of Every 
Branch of Accident Insurance 

A very comprehensive new book, edited by J. 
B. Welson and containing contributions by well- 
known authorities on accident insurance law and 
practice, has been issued by Isaac Pitman & 
Sons. It contains over 800 large pages and is 
substantially bound in half leather. The aim 
of the publishers has been to combine within 
the compass of a single volume a complete sur- 
vey of accident insurance as now transacted in 
Great Britain. In addition to the text matter it 
contains numerous forms and _ documents. 
Special contributors to this book include G. E. 
Banfield, A.C.I.I., barrister-at-law; Colin Barr, 
F.C.L.I.; Christmas Evans, F.C.I.S., barrister- 
at-law; W. J. Foster, LL.B., barrister-at-law ; 
Harold Gardiner, M.S. (Lond.), F-.R.CS. 
(Eng:); C. E.. Golding, LL.B. F.C.L1.: H. 
Douglas Gregory, A.C.I.I.; E. J. Hammond, 
ACLS., A.L.A.A.; Thomas Hills, A.C.11:: 
Frederic H. Jones, solicitor; E. H. Labbett, 
F.C.LI.; Capt. A. G. Lamplugh, A.F.R.Ae.S., 
M.I.AeE., F.R.G.S.; A. Forbes Linford, C.L.1.; 
Arthur G. Relton, A.C.I.I.; A. V. Wills; 
Sydney Wood and Rupert Wybourn. 


CLAssEs COVERED 
Among the special classes of business to 
which separate sections are alloted are the fol- 
lowing: Personal Accident, Disease and Sick- 
ness; Burglary; Fidelity Guarantee; Third 


Party and Public Liability; Motor; Third 
Party and Motor Claims; Workmens Compensa- 
sation Insurance and Claims; Plate Glass; Live 
Stock; Engineering; Forged Transfers; Con- 
tingency ; Miscellaneous Classes, including Avia- 
tion, Baggage, Contract Guarantee; Chupon; 
Credit or Bad Debts; Hailstorm, Key, License; 
Mortgage; National Health; Pedal Cycle; 
Weather; Medical Section; Law of Accident 
Insurance; Statutory Control and Returns and 
Agency and Organization. In addition there is 
an Appendix containing Workmens Compensa- 
tion Acts of 1925 and 1926; Fatal Accidents 
Acts, 1846 and 1864; Fatal Accidents (Dam- 
ages) Act of 1908 and Innkeepers Act, 1863. 


CONVENIENT SECTIONS 
In each particular section information is pre- 
sented in encyclopedic form, the topics being 
arranged alphabetically. Thus, for example, a 
chapter or section devoted to motor insurance 
occupies over 70 pages and has 215 principal 
subtitles, with numerous forms and a section 
devoted to motor insurance abroad. 
This handsome and very informative book 
sells at $17.50 per copy; and may be ordered 
through The Spectator Company. 


Booklet on Safe Flying 
“Safety—The First Essential for Progress in 
Air Transport,” is the title of a new booklet 
just issued by the National Safety Council, 
Chicago. It contains a foreword by Homer E. 
Niesz, president of the institution, and an article 
by Harry F. Guggenheim, president, The Daniel 

Guggenheim Fund for Aeronautics. 
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SEVEN Py POINT FULL COVERAGE AUTOMOBILE POLICY 





STRENGTH 


Company. 


rugged principles: 


ment for details. 


a SSIS 


i is the mark of the Republic Casualty & Surety 
It is a simple, rugged design that is a 
fitting emblem for a company built on these simple, 


PROGRESS 








A fair and square deal for agents. 
Safe insurance protection for policyholders. 


Watch agents grow who sell the Republic’s great 


7 point automobile policy. 
ings in some localities—write to the Agency Depart- 


There are agency open- 


REPUBLIC 


CASUALTY & SURETY COMPANY 


35 East Wacker Drive 
CHICAGO 





INSURANCE 





AUTOMOBILE 
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CASUALTY SALES 
CONGRESS 


Sessions in Chicago on April 23 








ELABORATE PROGRAM ARRANGED 





Event Will Be Under Auspices of Casualty 
: Field Club of Illinois 

Cuicaco, Itt., April 9—The eyes of the na- 
tion’s insurance fraternity, especially those han- 
dling casualty insurance, will be centered upon 
Chicago on April 23, when the first Casualty 
Sales Congress on record will be conducted un- 
der the auspices of the Casualty Field Club of 
Illinois. The roster of speakers includes many 
men prominent in the casualty insurance world 
and, judging from the intense interest that has 
developed in Chicago and environs, an over- 
whelming success is predicted. 

Four of the principal lines of casualty will 
be discussed and general discussion will be 
encouraged, while two of the speakers will 
make inspirational talks at a luncheon session. 

The speakers include former Governor G. A. 
O. Preus of Minnesota, now vice-president of 
W. A. Alexander and Company, and George 
Edgar Turner, of the Casualty Information 
Clearing House, as luncheon speakers. The 
Congress speakers will be: F. P. Stanley, vice- 
president and general manager of the Glens 
Falls Indemnity, on automobile and other pub- 
lic liability lines; C. F. Clifford, assistant 
superintendent of the burglary department, 
United States Fidelity and Guaranty, on burg- 
lary; Rudolph Larson, executive field repre- 
sentative of the accident and health depart- 
ment, A&tna Life, on accident and health insur- 
ance; and William T. Ashby, production man- 
ager of the Globe Indemnity, on bonds and 
check alterations. 

Each speaker will talk for thirty minutes and 
then questions and discussions will follow. 

The program was announced Monday at the 
April meeting of the Field Club by Freeman 
Read, president. John C. Leissler, insurance 
editor of the Chicago Journal of Commerce, 
the principal speaker, described the value of the 
Sales Congress to the insurance business and 
the benefits that will accrue to the Field Club. 
It was he who suggested the Casualty Sales 
Congress to the Field Club. 


Mr. Leissler spoke on “Air Castles and 
Elbow Grease,” comparing the insurance or- 
ganization which just exists, yet builds air 
castles of its own importance, to the organiza- 
tion which has an objective and which tries to 
make itself a credit to the business. 


One of those present at the Casualty Sales 
Congress will be Leo E. Thieman of the Cas- 
ualty Information Clearing House. Mr. Thie- 
man will be given a testimonial dinner on April 
23 by local insurance men in recognition of his 
splendid work in the interest of stock casualty 
insurance. Mr. Thieman has been called to 
Louisville to head the Louisville Board of Fire 
Underwriters. The dinner will be given in the 
Midland Club and the committee on arrange- 
ments includes Freeman Read, J. M. Newburger, 
C. M. Cartwright, George Edgar Turner, 
Shirley E. Moisant and E. O. Wagoner. 
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Ciub House Administration Building 


Agents— 


REET 


Power Plant Print Shop Garage 


Are you looking to the Future? Perhaps your present connections 
are limited—You can find increasing opportunities 
for growth with the 


Maryland Casualty Company 


Baltimore 


The Company For The Agent 




















Casualty Insurance and Surety Bonds 























TWO USEFUL BOOKS FOR UNDERWRITERS 


By FREDERICK L. HOFFMAN, LL.D. 
Consulting Statistician, The Prudential Insurance Company of America; Member American S eisimo - 
logical Society; Fellow Memoer of The American Association for the Advancement of Science; Mem- 
ber Engineering Section, National Research Council; Member American Meteorological S ociety, etc. 


EARTHQUAKE HAZARDS AND 
INSURANCE 


Now that earthquake insurance is being written by 
many fire insurance companies, the information 
given in the new book entitled “Earthquake Haz- 
ards and Insurance,” is of great and increasing in- 
terest to agents and others identified with companies 
writing such risks. 

Among the topics dealt with are Seismic Theor- 
ies: Data as to Earthquakes in various sections, in- 
cluding California, Montana, Oregon, The Eastera 
States, Japan, Great Britain, Porto Rico, Charleston, 
etc. Lists of earthquakes in recent years are pre- 
sented, and also chapters relating to Our Mobile 
Earth, The Theory of Earthquake Insurance, Earth- 
quake Insurance Practices, etc. 

EARTHQUAKE HAZARDS AND INSURANCE 
A book of 169 pages, contains the results of much 


research, and will prove a valuable aid to those seek- 
ing information upon this live subject. 


PRICES 
Single Copy, $4.00 
12 Copies........$45 50 Copies........$170 
feo ete 90 | ll a 3:0 


CHICAGO 


Publishers 


WINDSTORM AND TORNADO 
INSURANCE 

This excellent work covers its subject very fully 
and practically. It is invaluable for informing 
agents concerning 

\Windstorms and Tornados 
and provides them with effective arguments to in- 
duce their clients to carry storm insurance on prop- 
erties located anywhere in the country. The eleven 
chapters discuss such subjects as Storms and their 
Occurrence; Causes of Storms; Typical Tornados; 
Destructive Storms: Wind and Hail Losses; 
Weather Bureau's Tornado Records; Premiura 
Rates; Experiences of Particular Companies; Tor- 
nado Insurance Experience; Cyclones and Hurri- 
canes, and Storm Experience by States. 

WINDSTORM AND TORNADO INSURANCE 


Contains 116 pages, including 20 illustrations, and is 
handsomely bound in full cloth. It will be found of 
exceptional service to companies and agents wish- 
ing to expand their windstorm insurance business. 
PRICES 
Single Copy, $2.50 
12 Contes ........% $28.50 50 Copies. .... $106.25 
25 se | | a naper eet 200.00 


NEW YORK 
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Questions and Answers for the Accident 
and Health Insurance Salesman 


By W. Ciirrorp KLENK 


Superintendent, New York Accident and Health Department, United States Fidelity and Guaranty Company 


1. What is the difference between “indus- 
jrial” and “commercial” accident insurance? 

“Industrial,” as the name implies, is that form 
of insurance originally conceived for the indus- 
trial class, the manual worker. The writing of 
it is confined to that class. Its benefits are lim- 
ited; the indemnities are small. The premiums 
are paid monthly. “Commercial” accident in- 
surance is that form intended for the commer- 
cial man in contradistinction to the manual 
worker—the merchant, professional man, the 
clerical class. Its provisions and benefits are 
broader and the premiums are paid annually, 
semi-annually or quarterly. Generally, a com- 
pany writing the one class does not write the 
other. 

2. In the event of prolonged disability, how 
frequently is the weekly indemnity paid? 

The accident contract generally provides that 
weekly indemnity will be payable every four 
weeks. Other indemnities are payable upon 
presentation of bill. 

3. Is the assured required to inform the com- 
pany each time he changes his occupation? 

The accident contract requires no such in- 
formation. However, it does contain a “pro 
rata” clause by the terms of which, if the as- 
sured changes his occupation without notify- 
ing the company to one classified as more 
hazardous, then he shall be entitled only to 
such benefits as the premium originally paid 
would have purchased for him in the more haz- 
ardous occupation. By notifying the company 
voluntarily, however, and paying the difference 
in premium representating the increased hazard 
of his new occupation, if any, the original in- 
demnities purchased in the contract may be 
enjoyed, provided such indemnities are not in 
excess of the limit generally allowed by the car- 
rier to those engaged in such occupation. 

4. Has the assured the right to change his 
beneficiary? 

Such change may be made at any time with- 
out the consent of the original beneficiary named 
at the time the insurance is purchased. 

5. How is accident and health insurance 
classified as respects its cancellation provision? 

Into two classes; cancellable and non-can- 
cellable. Cancellable has the provision that the 
company may cancel at any time with due pre- 
vious notice. The majority of accident insur- 
ance sold to-day is of this class. Non-cancell- 
able contains the provision that the company 
waives its right to cancel at any time, provided 
the assured continues to pay his renewal pre- 
mium, and further agrees to renew yearly irre- 
spective of the frequency or the size of claims, 
or changed physical condition of the assured. 
The non-cancellable form is always written sub- 
ject to a waiting period and only after physical 
examination. It is not written on female risks. 

6. What is meant by the expression “elim- 
ination” or “waiting” period? 


That period beginning from the date of the 
accident during which the assured agrees to 
waive his right to weekly indemnity. Such 
waiting period carries with it a premium re- 
duction and is applicable to either or both acci- 
dent and health. If accident insurance is writ- 
ten with a waiting period, any concurrent health 





These questions and answers are ad- 
mittedly elementary and are intended 
primarily for the beginner in accident 
and health insurance selling, though many 
a veteran will find them interesting and 
informatory.—Epi1Tor’s Nore. 











coverage must contain a similar waiting period 
provision. The waiting period on the health 
portion may be longer than that period on the 
accident portion; the reverse is not permissible. 
Any waiting or elimination period is effected 
by endorsement to the policy contract. 

7. Do health rates vary with the age of the 
applicant? 

On non-cancellable policies they increase ac- 
cording to age. On cancellable policies the 
health rates generally are the same between 18 
and 50 on male risks and between 18 and 45 on 
female risks. They are higher between 60 and 
65 on male risks, the percentage increase being 
from 20 per cent to 40 per cent. Health cov- 
erage is not available to female risks after 
50. Few companies are disposed to extend 
health coverage at all to women. Irrespective 
of age, both accident and health rates are 
higher on women. 


8. A risk recently submitted stated that he 
would take up residence for a prolonged pe- 
riod abroad. A company declined to issue the 
insurance. Why? 

Because none of the American writing com- 
panies have direct facilities for handling claims 
in foreign counties other than Canada. Claims 
so arising leave the company at the mercies of 
the assured and have either to be deferred until 
his return or handled through the American 
Consul. Such procedure has proved unsatis- 
factory. Generally speaking, if the applicant 
were to go abroad for a short period the risk 
would probably have been accepted, at a pro- 
portionate rate increase for the period of time 
while the assured was abroad. 

9. Is there any limitation to the amount of 
weekly indemnity a man may carry? 

The amount is governed by the applicant’s 
average weekly income. An amount not in ex- 
cess of 80 per cent of such average weekly in- 
come is granted. 


10. Do the rates increase or decrease in pro- 
portion to the amount of weekly indemnity? 

Unlike liability or burglary insurance, the 
rates remain the same irrespective of the amount 
of weekly indemnity purchased. In this re- 
spect, accident and health is like fire insurance. 
Of course the cost to the policyholder will be 
more for additional amounts of indemnity. 

11. What is the time limit for reporting ac- 
cident and health claims? 


Twenty days are allowed for reporting an 
accident claim and 10 days for health claims. 
Notice of death must be given immediately, if 
possible. 








EX C 


84 William St. 








THE 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 
Ce ttc ve 
UPI. 6 oe deccuecaceccdeds 

CASUALTY AND SURETY REINSURANCE 
AND EXCESS COVERS 
EXECUTIVE OFFICES 


jan ds 009 CI VELIR CES Ee $ 600,020 


OO OSCE CUS 6 OHO 6 OSS 6 EO 


Telephone, Beekman 0890 


ES 8S 


1,112,511 


New York City 




















SP San ig DEM teat PD > 







THE SPECTATOR Thursday BR osu 






















































































































































































Prominent Agents and Brokers Actuarial Translations RES 
— ff VA 
H. J. WERDE 
LEON IRWIN & CO., Inc., New Orleans, Le. GEORGE B. BUCK ‘comasaaer eis 
from English, German, 4 " 
Paty Pn Poo Ua For Noer ACTUARY Sa, CaP Pe See ty 
of New vert ast na I Liberty dt Specializing in Employee’s * 20 years insurance experience 
—— New York aty Co. Benefit and Pension Funds FIRE AND MARINE WORK BI 
Standerd of New tate of Penn. ow 28 SPRUCE ST. NEW YORK 80 MAIDEN —, ROOM 1801 JOHN 2484 
Y ai aT 
a ork BROKERS’ LINES SOLICITED 
— Conf 
SAMUEL BARNETT | 
NOW READY—NEW EDITION - 
CONSULTING ACTUARY Ha: 
Actuarial INSURANCE LAWYER : HE COS : Healt 
1131 Candler Bidg, ATLANTA, GA, O F DYI hes : 
ance 
N G tion | 
EDWARD B, FACKLER WILLIAM BREIBY JNO. A. COPELAND By WILLIAM T. NASH and h 
FACKLER and BREIBY ° Including the Fejeral Estate Tax > 
Consulting Actuaries Consulting Actuary sibinai suran 
Audits Calculations Consultations Suite 1027, Candler Bldg. This well-known leaflet has been the sonal 
Examinations Valuations means of closing many ‘“‘hopeless’’ cases % 
50 BROAD STREET NEW YORK ATLANTA, GEORGIA for large amounts. Agents attest its of w 
usefulness. It helps sell big policies. | resolu 
THE COST OF DYING 3 
ILES M. DAWSON & SON Bee MARSHALL proves >a need oe life pe pene to the S 
j protect the estates of those of moderate iri 
MILE CONSULTING ACTUARY means, as well as men of wealth. paar 
yorehecttechinaring Hubbell Building A difficult prospect, after reading = oe 
ACTUARIE DES MOINES, IOWA THE COST OF DYING pel 
Bar Building, 36 W. 44th St. said: Pg a anoay on earth et sell = life insur- or, if 
NEW YORK same”; and he elgned up for $75,000, °* a 
USE IT AND PROSPER! xami 
T. J. McCOMB on pest 
SE ee $ .28 life it 
Woodward, Fondiller and Ryan CONSULTING ACTUARY ee ae Pe 
Consulting Actuaries hres ae _— 
Seeetatertets itndin tema ie Petes Colcord Bidg., OKLAHOMA CITY, OKLA. RC ietieeniemetemis yi 
Funde—Examinetions and A Berviee and eee ee 750.00 pet 
contract Of Sica nd t= managed a Orders tor single copies must be prepaid. ealtt 
counting Ple i in tl 
75 Pulton Street New York | | F.M. SPEAKMAN, C. P. A. on Now York, to ond cachonte chores cess 
ject 1 
CONSULTING ACTUARY THE SPECTATOR COMPANY | f ‘<<; 
CHICAGO NEW YORK cessft 
BURNS & SPEAKMAN, Certified Public Accountants casua 
W! 
DONALD F. CAMPBELL THE BOURSE PHILADELPHIA deer 
CONSULTING ACTUARY PUBLICATIONS aa 
160 No. LA SALLE ST. Telephone State 7298 well 
ST. Tel L. A. GLOVER & CO. OF sly 
Consulting Actuaries, Life Insurance YT licens 
Accountants, Statisticians C. & E. LA ON —. 
; E! 
29 South La Salle St., Chicago The undersigned are sole > ha 
JAMES ee, ta A. I. A. sees in the United States for tes 
e ae the old established publirhin dete 
aire INSModusiel ena Spel Cases E. H. BURKE & COMPANY house of Charles & Edwin spit the it 
WORKMEN’S COMPENSATION INSURANCE COUNSELORS AND ACTUARIES hi 
Expert Advice on Domestic, Tropical and of London, England, whose long that | 
Semi-Tropical Business 205-212 Old Colony Buliding 37 W. Van Buren Street . pe. ? ; incu 
Gunde dbaeensitetaness tien iat Phone Fvarrison 2805 list of publications on fire, life, * tan 
165 BROADWAY | ss Bide. Nas EW, YORK CITY a whine “il raed ee marine and other branches of in- a 
insurance counsel. nel chat ts prepared on short notiee surance embrace the most valu- upon 
counting systems advised or ‘ able and standard treatises on upon 
these subjects. : = 
HAIGHT, DAVIS & HAIGHT, Inc. JAMES R. COTHRAN Send Ten Cent Stamp for 
Consulting Actuaries “a Catalogue Coas 
: Consulting Actuary 
FRANK J. HAIGHT, President ante THE SPECTATOR CO. Ins 
INDIANAPOLIS pn eh ga CHICAGO NEW YORK | § **‘ 
Omaha Denver Des Moines ATLANTA, GA. os 
3 and | 











fert, 


28 





hursday 


. I 
man and 


HIN 2484 


ON 





Tax 
| the 


t its 


e to 
rate 


asur- 
; the 












Casualty, Surety, Etc. 


THE SPECTATOR 





Thursday 








RESOLUTION ON PENNSYL= 
VANIA AGENTS’ LICENSES 


Health and Accident Underwriters Ap- 
peal to Keystone State 








BELIEVE SEPARATE AUTHORITY 
PRACTICAL 





Conference Feels Qualification Tests 
Should Apply Specially to Health and 
Accident Coverage 

Harold R. Gordon, executive secretary of the 
Health and Accident Underwriters Conference, 
has forwarded to Matthew H. Taggart, Insur- 
ance Commissioner of Pennsylvania, the resolu- 
tion regarding separate licensing of accident 
and health agents which was authorized at the 
recent midwinter meeting of the Conference in 
Chicago. The Conference is composed of 99 in- 
surance company members, all of which do per- 
sonal accident and health business and about 50 
of which are licensed in Pennsylvania. The 

i resolution sent to Commissioner Taggart of the 
Keystone State says: 

Wuereas, the Department of Insurance of 
the State of Pennsylvania requires anyone de- 
siring to obtain a license to sell personal acci- 
dent and health insurance only, to take a writ- 
ten examination and successfully answer numer- 
ous questions among which are some pertaining 
to casualty lines other than accident and health; 
or, if the company for which he intends to sell 
personal accident and health insurance is 
licensed as a life company, to take a written 
examination and successfully answer numerous 
questions among which are some pertaining to 
life insurance, and 

WHEREAS, since these requirements estab- 
lished by the Insurance Department of Penn- 
sylvania some few months ago have placed a 
severe handicap on numerous insurance com- 
panies legally licensed to do an accident and 
health business in the State of Pennsylvania 
in that many prospective agents who might suc- 
cessfully pass a reasonable examination on sub- 
ject matter pertaining only to personal accident 
and health insurance have not been able to suc- 
cessfully pass an examination embracing all 
casualty lines or life insurance, and ? 

Wuereas, these requirements have deprived 
many citizens in the State of Pennsylvania from 
engaging in the business of selling of accident 
and health insurance, who might otherwise be 
well qualified t do so, and moreover has seri- 
ously affected the transaction of accident and 
health insurance business by many companies 
licensed to write such insurance in Pennsylvania ; 
now, therefore, be it ; ; 
Resovep, that the Health and Accident Un- 
derwriters Conference in convention assembled 
this 14th day of March, 1928, unanimously 
endorses the principle of a qualification test to 
determine the fitness of a person to engage in 
the insurance business but respectfully suggests 
that the Insurance Department of Pennsylvania 
reconsider its ruling in regard to the licensing 
of agents to write accident and health insurance 
so that they may be permitted to be licensed 
upon proving to be of good moral charatcer and 
upon successfully passing an examination con- 
fined to a test of their knowledge of accident 
and health insurance. 


Coast Commissioners Form Organization 

Insurance Commissioners in seven of the 
Pacific Coast and Mountain States have formed 
an organization, chiefly to secure uniform rates 
and regulations in fire insurance. D. C. Nei- 
fert, Insurance Commissioner of Idaho, is Miele. 


NQ 


man of the organization, which met at Boise 
last week. Other attendants were: A. O. 
Fishback, Washington; Claire A. Lee, Oregon; 
Jackson Cochran, Colorado; Lyle E. Jay, 
Wyoming; J. G. McQuarrie, Utah; B. N. 
Coates, California. 


CHARLES H. HALL RETIRES AFTER 40 
YEARS 
J. Merrill Boyd Succeeds Him as Vice- 
President in Employers’ Group 

Boston, Mass., April 9.—The retirement of 
Charles H. Hall as vice-president of the Ameri- 
can Employers’ Insurance Company, of this city, 
has been announced by Edward C. Stone, presi- 
dent of the company. On June 1, next, Mr. 
Hall’s official connection with the company 





Insurance Brokers 


Profit By Our 
National Advertising 


In leading newspapers all over the United States 
| and Canada, Credit Insurance is advertised, week 
in and week out, to thousands of Manufacturers 


and Jobbers. 


This is one reason why 


finally ceases upon his retirement as superinten- 
dent of the bonding departments of this, and an 
affiliated company, of the group, comprising the 
American Employers, the Employers’ Fire, 
the United States branch of an English com- 
pany, and the Employers’ Liability. Mr. Hall 
has been in the service of the latter for nearly 
forty years, during which time he has rendered 
whole-hearted co-operation that has earned him 
the privilege of retirement, which step he takes 
voluntarily. 


Announcement is made simultaneously by Mr. 
Stone of the appointment of J. Merrill Boyd, 
as Mr. Hall’s successor to both official positions. 
The new executive is at the present time as- 
sistant superintendent of the bonding depart- 
ment of the two American companies. 














American Credit Insurance 


is growing so rapidly year after year—and why it 
is to the advantage of the general broker to co- 


operate in the writing of our policies. 


Maybe you 


ought to investigate the great protective service we 
render to our many policy-holders; safeguarding 
their resources absolutely against bad debt losses, 
providing them with efficient collection facilities, 


etc. 


General Insurance Brokers, look into the sell- 
ing possibilities of American Credit Insurance. 
While our regular agents are necessarily trained 
credit insurance specialists, still we have a plan by 
which you can co-operate with us to your definite 


profit. 


protected by Credit Insurance. 


Check up and see if your present clients are 


Then get the full 


details of our interesting proposition by writing 
or phoning any of our offices. 


C The AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK 


J. F.M° FADDEN. presipent 


Offices in all leading Cities: 


New York, St. Louis, 
San Francisco, 


Detroit, Atlanta, Milwaukee, 
In Canada: Toronto, Montreal, Etc. 
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Chicago, 
Philadelphia, Baltimore, 








Cleveland, Boston, 
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SUNDERLIN’S LECTURES _ 


| 
| ON THE 


FIRE INSURANCE CONTRACT 


By CHARLES A. SUNDERLIN, A. B., LL. B. 
of the Los Angeles Bar 
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| 
Secretary and General Counsel of the Insurance Institute of Southern California | boa 
The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire | 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local | 
agents; insurance brokers, lawyers and the public. 
By studying these lectures, managers, agents, brokers and other students can gain a clearer under- | —_ 
standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 
handling of their business. 
THE SERIES OF 40 LECTURES EMBRACES THE FOLLOWING TITLES: 
The Policy Contract—General Chattel Mortgage Clause 
Insurable Interest Fallen Building Clause 
Public Relations Negligence 
State Regulation or The Police Power Cancellation M: 
Cooperation and State Supervision Risks and Causes of Losses an” 
Co-Insurance Duty of Insured in Case of Loss a 
Valued Policies Ascertainment and Amount of Loss chief 
Professionalizing the Fire Insurance Business Options of the Company in Case of Loss fates 
Construction and Operation of the Policy- Apportionment of Loss ’ Tt 
Contract Loss—When Payable—Non-Waiver by Ap- yh 
The Fire Insurance Rate A | em or Examination creas 
Fire Insurance Reserve — per 
ts and Brokerage Insurer’s Liability ei 
nine Mortgagee Interests ret: 
Fire Prevention Utili 
Es 1. Wai Ratificati Earthquake Clauses plas 
toppel, Waiver or Katification Use and Occupancy—Profits and Commis- 
Coverage: Property and Hazards Not Covered sions—Rents and Leaseholds = 
Misrepresentations Floating, Excess and General Cover Contracts = 
Warranties é Miscellaneous Forms pid 
Matters Voiding Policy Endorsements 
Matters Suspending Insurance Reinsurance 
LECTURES NOW READY = 
1—The Policy Contract—Gen- 10—The Fire Insurance Rate = 
eral 11—Fire Insurance Reserve Acta 
2—Insurable Interest 12—Agency and Brokerage Ame 
3—Public Relations 13—Premiums = 
—— penenetiers or The Po- 14 Fire Prevention Ame 
ice Power : Ame 
5—Co-operation and State Su- aS Holeer can Sete A 
pervision 16—Coverage - 
§-~figcleaameance 17—-Misrepresentations om 
7—Valued Policies 18—Warranties dive 
8—Professionalizing the Fire 19—Matters Voiding Policy Ame 
Insurance Business 20—Matters Suspending Insur- Asse 
9—Construction and Operation ance - 
| of The Policy-Contract 34—Mortgagee Interests ~ 
Bost 
A number of the lectures have already been delivered and printed in pamphlet Bue 
form, and the others are to be delivered at regular and short intervals. a 
Cah 
Cap 
Single copy of one lecture, $1.00 Set of 40 lectures, $30.00 Car 
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CASUALTY, SURETY AND MISCELLANEOUS INSURANCE 


IN THE UNITED STATES 


1927 Record of 218 Stock Companies Shows Big Increases 


Material gains in every item are réflected in 
the record of 218 stock, casualty, surety and 
miscellaneous insurance companies showing the 
chief financial and underwriting items as taken 
from their statements as of December 31, 1927. 

The total admitted assets for these compa- 
nies amounted in 1927, to $7,557,655,403, an in- 
crease over 1926 of $898,877,693 or about 12 
per cent. These assets, invested chiefly in the 
bonds and stocks of the United States Govern- 
ment, States and Municipalities, and Public 
Utilities and Railroad issues, form a considerable 
contribution to the financial stability of the 
country’s greatest businesses and _ institutions. 
The total capitalization of the companies 
amounted to $197,684,687, which represents an 
increase during the year of $25,318,966. The 


in Every Department 


aggregate net surplus of the companies at the 
end of 1927 reached the total of $543,340,302. 
This figure constitutes an increase over the cor- 
responding item for the previous year of $75,- 
575,035, or almost 14 per cent. In all the above 
items, the companies made noticeably larger 
gains in 1927 than they did in 1926, which con- 
dition might possibly be accounted for by the 
fact that the companies experienced a better in- 
crease in the values of their holdings than they 
did in the year 1926. 

The total income of the companies during the 
year 1927 amounted to $850,411,231, an increase 
of $62,038,321 (7.3%) over the previous year. 
(This income includes in addition to premiums 
written, interests and rents received, profits on 
securities sold, and in cases of companies in- 


creasing their capital, the surplus paid in as pre-- 
mium on new stock issued.) Of this figure, 
$766,381,476 resulted from the income from pre- 
miums. This is a gain of $48,528,018 over the 
premium income for 1926, but does not reflect 
such a high rate of increase as the 1926 figure 
did over the premium income of 1925. How- 
ever, this may be attributed to the fact that the 
companies have adopted a more cautious under- 
writing policy and have not striven to write a 
huge volume of business so much as a care- 
fully chosen, high class of risks. The losses 
paid for 1927 totaled $409,420,701, an increase 
over the previous year of $42,870,300. The com- 
panies: paid out in dividends during the year 
$26,851,361, an increase over the correspond- 
ing item for 1926 of about 9 per cent. 





Total 
Cash Assets 
Name and Location of Company Capital Jan. 1, 1928 
$ 
Abraham Lincoln, Springfield, I11.* 200,000 2,690,443 
Aetna Cas. and Surety, Hartford. 2,000,000 31,601,484 
Aetna Life, Hartford*........... 15,000,000 338,746,659 
Alta Friendly Soc., Philadelphia* . 150,000 8,376 
American Automobile, St. a i 10,275,232 
American Bonding, Baltimore. . 1,000,000 1,650,679 
American Casualty, Reading. . 1,000,000 3,516,761 
American Credit Indem., St. Louis 1,000,000 4,450,344 
American Employers, Boston . 1,000,000 4,282,851 
American Fidelity, Montpelier . 150,000 400,181 
American Indemnity, Galveston. . 600,000 1,871,181 
American Guaranty, ee: 215,000 57,188 
American Liability, Cincinnati. 200,000 414,773 
American Motorists, Chicago... . 350,000 698,008 
American National, og <i gl 2,000,000 29,531,106 
American Reinsurance, Phila.. 50, 5, 520, 677 
American Surety, New York..... 5,000,000 21,883,987 
Anchor Casualty, St. Paul....... 00, 273,144 
Associated Indem. Corp., S. Fran.. 350,000 1,120,392 
Atlas Casualty, Chicago......... 200,000 599,945 
Bankers Health & Life, Macon... 200,200 617,980 
Bankers Indemnity, Newark..... 1,000,000 3, 302, 922 
Boston Casualty, Boston........ 100,000 49,158 
Brotherhood Accident, Boston. 100,000 530,496 
Buckeye Union Cas., Jackson . 100,000 323,166 
Bus. Men’s Assur., Kans. City*.. ee 300,000 4,703,180 
Bus, Men’s Ins.Greensboro*.. . 100,000 505,925 
Calumet Casualty, Chicago...... 100,000 223,561 
Capital City Surety, New York.. 106,750 282,838 
Carolina Bond. & Ins., Asheville.. 56,630 87,658 
Car and General, London . $400,000 1,708,922 
Central Ind. Ins., Tampa....... 25,000 81,574 
Central Insurance, Greensboro. 50,000 170,690 
Central Sur. & Ins., Kansas City. 500,000 2,279,000 
Central West Casualty, Detroit. 1,000,000 2,874,301 
Century Indemnity, Hartford. . 1,000,000 3,402,807 
Columbia Casualty, New York... 1,000,000 7,452,527 
Columbian Nat’! Life, Boston*. . 2,000,000 35,913,959 
Columbus Mut. Life, ‘Columbus*. 500,000 12,081,321 
Commercial Casualty, Newark... 2,500,000 14,617,554 











as Surplus Net Premiums Written Losses Paid Dividends Total Dis- 
Jan. 1 Jaa. 1, Total to Stock- bursements 

1928’ 1927 1927 1926 Income 1927 1926 holders 1927 

1927 1927 : 
$ $ 3 3 $ 3 3 $ 

125,444 115,434 391,095 423,923 396,806 171,935 re er 404,335 
9,524,032 7,134,483 17,294,273 17,335,620 18,767,494 7,750,652 7,588,882 240,000 15,738,955 
26,003,082 19,693,918 31,653,469 31,870,010 33, 052, 514 19, 015, 471 17,930,018 600,000 31,372,210 
312,525 282,099 318,045 339,975 65,619 160, "999 172,906 15,000 335,063 
2,260,937 1,525,401 7,279,755 7,004,386 7,822,263 3,971,267 3,534,027 00,000 6,796,363 
595,486 GRRree, . --steccu\ = *canens 114,748 —49 —2,326  «...... 46,309 
7 755,654 730,224 1,693,973 1,442,276 1,874,568 688,841 600,781 140,000 1,560,057 
958,868 848,412 2,188,709 2,287,519 2,382,547 1,162,783 965,111 160,000 2,323,416 
791,988 605,583 2,960,389 1,860,304 13,332, "822 1,329,185 i... Serer 2,341,600 
70,234 70,369 208,056 175,128 220,790 61,365 47,895 222,937 161,515 
518,683 506,655 524,183 350,673 633,382 279,690 197,357 48,000 512,819 
100,077 136,277 309,890 277,403 349,037 154,215 130,074 6,450 342,248 
34,790 49,746 231,066 223,911 250,871 100,256 116,276 16 217,102 
274,450 247,632 55,789 13,830 4130,088 20,881 885 3848 76,374 
1,976,420 2,674, 001 597,600 687,586 597,601 234,400 Vii | eee 693,998 
1,343,904 2 186, 456 986,089 938,094 1,274,621 245,129 361,642 150,000 926,668 
5,100,239 3,871,376 9 551,163 9,340, 190 11,484,745 3,303,608 2,913, 587 1,100,000 10, 085, 175 
63,667 7,757 Ly ) PP ee 184,666 32,649 cumkak -  - smear 01 
251,380 173,046 1,226,650 1,003,275 51,345,117 822,709 570,855 £160,683 1,225,739 
108,677 84,816 "426, 062 410,314 7537,750 241,051 oo as 484,206 
89,5900 92,376 1,599,313 1,424,331 1,625,647 727,637 720,772 60,060 1,525,240 
1,000,000 725,000 1,289,057 229,149 282,115,526 285,234 Vo ree 822,940 
23,612 18,774 132,850 141,384 139,067 56,783 64,611 6,000 137,493 
246,653 208,063 467,120 479,506 485,118 231,065 260,233 10,000 449,802 
30,513 13 46,059 289,217 1329,181 9391,040 83,135 ae 8 neeee 190,035 
650,208 629,282 3,761,544 3,418, 722 3,761,544 2,294, 203 kU. ree 3,664,428 
76,000 72,600 760,442 675 5,604 784,712 224,051 229,570 818,080 697,319 
98,746 10 35,360 11139,161 2,845 Wet? 31). wegumaie 18,103 
92,999 104,399 132,070 141.4 34 12148, 383 66,488 See. | cdcanckus 156,006 
14,773 18,064 46,591 35,462 66,503 12,248 3,403 5,160 64,546 
609,244 285,318 770,073 214,169 89,906 14,523 423,087 
45,323 223,711 189,691 84,125 93,197 3,750 183,644 
42,957 90,632 121,428 62,233 41,764 7,500 91,072 
623,214 600,051 1,696,547 531,255 Ge) .évaamaee 1,295,990 
501,156 1,7 84/855 1,916,964 1,069,696 967,504 40,000 1,800,474 
1,238,001 108,008 142,352,890 333,051 21.154 thant arekate 1,060,987 
1,258,164 5,954,862 5,898,900 3,939,965 SME: | Nios ees 6,188,998 
1,364,460 1,102, ‘010 407, 098 404,793 407,098 208,046 SE. aoxrnnetnd 387,391 
796,951 656,858 169, 554 101,474 169, 554 63,606 er 143,673 
2,500,000 2,500,060 12,082,038 10,592,290 12,831, ‘446 6,747,396 5,948,190 500,000 12,046,566 
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CASUALTY, SURETY AND MISCELLANEOUS INSURANCE IN THE UNITED STATES—Continued, CA 
Total a Surplus Net Premiums Written Losses Paid Dividends Total Dis. 
Cash Assets Jan. 1 Jan. 1, Total to Stock- bursements 
Name and Location of Company Capital Jan. 1, 1928 1928" 1927 1927 1926 Income 1927 1926 holders 1927 
1927 1927 Nam 
$ $ $ $ $ $ 3 3 $ 3 2 
Com'’cial Ins. of Cal., Los ate. 100,000 433,725 89,037 70,115 350,846 456,200 373,627 202,880 265,601 7,500 379,153 
Commercial Standard Dallas. 200,000 624,094 111,125 115,331 464,876 247,709 489,833 171,968 133,406 12,000 360,029 New 
Commonwealth Cas., Phila...... 600,000 2,480,348 413,321 97,150 2,644,282 1,928,547 153,042,863 1,218,266 978,037 63,000 2,323,520 New 
Connecticut General, Hartford*. . 2,000,000 100,846,677 6,210,327 5,292,159 2,221,938 2,029,183 2,222,252 909,819 ye * ” ’ err 1,896,392 New 
Connecticut Plate Gi., Torrington 100,000 181,087 55,154 42,320 32,216 32,040 41,668 11,793 12,619 10,500 39,735 New 
Constitution Ind., Phila......... 1,000,000 3,536,031 1,452,310 1,871,434 1,374,785 53,007 1,527,346 242,662 2 Pea 998,103 New 
Continental Casualty, Chicago. ie 3,000,000 20,375,040 3,500,000 2;000,000 14,611,394 13,306,750 1617,269,509 6,955,292 6,453,181 17820,000 14,306,950 New 
Continental Life, St. Louis*..... 500,000 13,096,660 89,054 259,425 1,142,025 958,742 1,162,335 804,000 SORES Ck ip ucwas 1,185,606 Nort 
Contractors’ Casualty, St. Louis... 200,000 240,663 21,450 10 24,170 10 838,718 3,503 ee ne tates 10,154 
Dallas Title and Guar., Dallas... 200,000 425,491 78,292 91,849 40,703 50,034 108,933 711 852 36,000 113,364 La 
NO! 
Detroit Fid. and Sur., Detroit.... 2,000,000 4,503,132 1,102,799 1,290,208 1,342,069 1,399,931 1,535,839 637,863 375,731 145,456 1,165,115 Nort 
Eagle Indemnity, New York..... 750,000 5,194,573 700,000 572,714 3,348,752 2,900,562 3,545,216 1,822,456 pe ee 3,076,934 Nort 
Eastern Casualty, Boston....... 100,000 166,292 17,489 22,361 310,803 307,268 323,847 137,558 132,717 6,000 329,201 Nort 
Elkhorn L. & A., Norfolk, Neb.*.. Mutual 847,202 9,544 15,103 36,164 24213,032 36,164 22,452 2 ae 35,119 Norv 
Empire L. & A., "Indianapolis. . 300,000 602,624 207,473 397,843 1,002,112 973,216 1,045,072 375,398 392,826 25251,000 1,205,915 Ocea 
Employers Casualty, Dallas...... 200,000 923,011 135,689 123,848 962,614 577,294 1,006,830 457,208 318,255 19§5,447 774,960 Occi¢ 
Employers Ind., Kansas City, Mo. 700,000 3,773,672 510,576 350,538 2,769,069 3,937,351 3,002,754 1,955,057 1,860,667 209 1,007 3,239,945 Ohio 
Equitable Life Assur. Soc., N.Y.*. Mutual 966 825,151 55,637,723 55, 203,120 1,289,329 1,302,646 1,290,347 741,546 784,960 317,710 896,576 Ohio 
Equitable Cas, and Sur., N.  - 550,000 1972,038 333,868 188,474 1,667,608 851,732 1,753,992 261,048 Le? | ee 1,060,849 
Equitable L. & C., Frankfort, Ky.* 104,800 201,139 42,266 39,619 153,526 128, 667 21178,909 69,902 ep) ae ee ta 177,686 pe 
Eureka Casualty, Phila......... 500,000 2,224,310 1,000,000 1,000,000 477,043 606,051 615,637 395,938 266,745 75,000 698,776 Paci 
European Gen’! Reins., London. $750,000 14,195,876 750, ‘000 750,000 7,432,166 6, 607, 857 8,430, "280 2,966,349 2,648,689 7698,459 6,585,739 Pacit 
Excess Ins. Co. of Amer., N. Y. a. 600,020 1,905,800 1,112,512 10 146,683 22] 374, "474 «pias ee Oe 70,203 Pan- 
Employers Liability, London..... $800,000 33,700,279 6, '301,973 5,911,558 26,007,896 24,508,525 27,257,289 15,320,354 13,878,003 71,515,567 25,982,852 Phoe 
Federa! Casualty, Detroit....... 350,000 676,268 153,293 134,939 614, "316 589,129 "652,487 260,518 263,626 40,250 629,889 Peer’ 
Federal Life, Chicago*.......... 300,000 10,420,041 175,147 191,641 3,195,368 2,774,150 3,199,732 1,752,795 PS ae 2,938,031 Pent 
Federal Suret » Davenport...... 725,000 2,368,704 176,421 400,000 1,677,231 1,600,028 1,740,003 678,460 PS re 1,749,648 Pent 
Fidelity and asualty, ss err 4,000,000 38,568,066 7,311,499 7,054,395 24'831/805 24,131,078 26,606,254 14,199,063 13,648,471 800,000 25,005,299 Pent 
Fidelity and Deposit, Baltimore. 5, 000, 000 26,843,076 6,293,330 3,951,444 12,348,465 12,092,177 13,458,942 4,555,010 4,063,251 799, "992 . 751,111 
Fidelity Union Casualty, Dallas. . 500, 000 1,434,254 161,592 125,225 1,368,054 1,259,015 1,442,253 788,458 TOUCLEL:  Sinescmue oe 1,375, 106 Fe 
First Reins. of Hartford, Hartford 800,000 3,057,282 1,119,256 1,133,804 1,177,639 775,872 1,374,832 489,613 369,351 80,000 1,098,253 Pion 
Fort Dearborn Auto., Chicago... 100,000 253,647 26,956 19,197 220,704 210,990 227,349 105,062 75, Bee! Seats ere 199,308 Pior 
Gem City Life, Dayton*........ 200,710 1,554,903 102,000 66,909 58,205 61,189 59,931 30,768 ree ee 59,316 Pref 
General Acc. Fire & Life, Perth. . $500,000 20,119,075 2,767,673 1,927,230 17,817,205 15,599, "240 18,502,989 9,989,446 8,466,524 +300.543 15,794,006 Prov 
Gen’! Cas. Co. of Amer., Seattle, . 200,000 828,810 168,938 103,938 533,194 495,905 566,961 240,681 146,860 33,570 447,554 Pruc 
General Cas. and Sur., Detroit... 350,000 1,423,400 124,561 123,069 1,159,849 1,124,714  & _ 958 717,502 vc} i Berg ace 1,203,710 Pruc 
General Ind. Corp., Rochester.... 1,000,000 —_—1,500,000 500,000 206,368 1,184 62 2,031 Gy cacbenee 26114,243 115,469 Reli 
General Reins. Corp., New York. 1,500,000 12,133,736 1,148,821 1,088,491 5,922,421 5,168,553 276, 557° 360 2,712,014 1,583,142 297,058 5,451,212 Reli 
Georgia Casualty, Atlanta....... 500,000 3,169,264 612,199 226,187 2,411,857 3,033,339 284, 013, 103 2,267,676 2,493,857 60,000 3,454,335 F 
Glens Falls Ind., Glen Falls...... 750,000 1,177,819 400,000 10 148,828 10 291,674,122 960 ae 8) eae 16,503 ne 
Globe Indemnity, Newark....... 2,500,000 36,766,170 5,000,000 5,000,000 22,931,921 21,581,943 24,362,438 12,050,023 10,679,666 625,000 20,720,993 Rep 
Great American Ind., New York. . 1,500,000 7,030,520 2,702,683 1,727,436 3,576,414 476,617 95,203,846 629,441 9 |S rr ee» 2,066,150 Roy 
Great Northern Life, Milwaukee*, 250,000 4,441,917 204,837 222,009 1,408,135 1,243,523 1,430,299 661,270 a Ve ee een 1,354,087 St. 1 
Great Western Ins., Des Moines*, 250,000 1,075,584 125,000 125,000 834,822 817,568 881,527 345,927 329,995 30,000 857,667 Seal 
Guaranty Life, Savannah*....... 100,000 166,889 13,446 4,709 316,553 310,138 324,890 132,277 131,696 3,249 326,313 Seal 
Guarantee Co. of N. A., Montreal $250,000 1,599,451 1,082,273 990.901 251,168 261,320 317,513 55,739 52, 903 799,538 305,325 Sou’ 
Hartford Acc. and Ind., Hartford, 1,000,000 37,228,570 6,659,647 5,171,362 27,115,923 26,317,191 28,422,846 14,572,827 13,732, 828 150,000 24,795,920 Sou 
Hartford Live Stock, Hartford... 500,000 1,507,349 508,576 347,703 764,697 954,053 818,723 587,486 69 RO ~ ccarotictans "807,303 Sou 
Hartford Steam Boiler, Hartford . 2,500,000 18,865,847 6,715,969 5,521,447 5,232,015 5,213,384 6,037,640 934,988 753,393 400,000 5,055,996 
Hawaiian Ins. and Guar., Hilo... 50,000 149,613 47,072 40 20,998 40 30,668 5,451 40 3,000 30,187 - 
Hawkeye Casualty, Des Moines. . 200,000 479,080 125,671 116,503 159,285 133,958 185,323 55,811 44,471 10,000 157,862 Sun 
Home Accident, Fordyce........ 750,000 2,785,395 150,726 341,229 2,220,826 2,172,929 2,312,261 _—_ 1,281,950 978,331  38313,362 2,374,167 Sup 
Home Plate Glass, Wash.D. C.... 30,000 79,155 41,875 36,966 12,066 13,717 16,895 2,486 3,862 3,600 13,153 Tex 
Hoosier Casualty, Indianapolis. . 100,000 * 367,117 146,578 122,162 463,860 456,055 491,565 213,574 193,080 13,175 490,846 Tra 
Hudson Casualty, Jersey ee 39474,755 91,045,970 39160,565 57,104 422,649 467,031 654,042 331,212 GEL ORO okccne'e 481,496 Tra 
Illinois Motor Cas., Springf’ld Ill. 200,000 531,208 162,072 144,263 351,548 278,222 377,317 125,670 82,358 32,000 328,931 Tra 
Indem. Ins. of No. Amer., Phila. 1,000,000 17,799,672 3,523,711 2,699,606 14, 928, 719 13,613,134 15,580,335 7,885,785 6,616,243 150,000 13,263,630 Uni 
Inter-State L. & A., Chattanooga* 300,000 1,847,013 131,740 37,879 806,134 877,971 806,134 445,148 ee ee 828,063 Uni 
Indemnity Co. of Amer., St. Louis. 250,000 1,248,432 126,982 201,605 1,080,892 1,116,679 211,289,931 671,426 errr 1,218,696 - 
Independence Ind., ia 1,500,000 10,601.455 1,186,627 1,156,099 8,532,780 8,415,476 8,875,087 4,406,578 4,071,199 75,000 7, 939,559 pc 
Independent Bd. & Cas., Newark.. 336,415 657,470 93,804 98,095 182,618 6,243 32414,191 CERRO acciites- —Sexecess 235,140 Uni 
Indiana Ins., Indianapolis i aigus 130,000 453,707 115,680 100,627 268,696 177,091 282,312 91,755 75,659 Py ee 209,822 Uni 
Inland Bonding, South Bend..... 250,000 400,470 88,168 41,308 92,900 60,805 URGES §  kiinigcana ” Yawomenee caascers 40,937 | 
International Fid., Jersey City... 300,000 1,881,243 1,454,877 1,363,240 146,090 139,056 229,705 36,272 32,578 75,000 181,185 U. 
International Ind., Los Angeles... 300,000 2,732,196 235,586 209,910 2,505,128 2,684,190 2,644,929 1,556,213 ed rere 2,728,548 Uni 
International Travelers, Dallas... 100,000 243,400 74,816 79,263 306,258 297,090 313,922 185,081 lk re 285,626 Uni 
Inter-Ocean Cas., Cincinnati..... 200,000 696,875 105,356 81,085 2,013,473 2,011,671 2,045,742 871,661 870,119 24,000 2,028,831 Wa 
Kansas Bankers Surety, Topeka. . 318,250 520,454 121,754 71,157 95,450 101,018 119,078 27,973 35,331 19,095 82,863 
Ky. Cent. Life & Acc., Anchorage* 300,000 1,520,351 402,394 361,234 2,336,697 2,172,497 2,347,041 964,094 899,852 50,000 2,391,346 bg 
Liberty Insurance, Dayton...... 250,000 1,158,665 276,492 270,512 766,625 727,162 819, 517 320,944 277, "715 30,000 "699,212 We 
Liberty Life, Topeka*.......... 300,000 2,820,866 87,412 72,066 182,607 252,298 209,288 110,205 155,009 325 215,243 We 
Liberty Surety Bond, Trenton. 710,000 1,182,534 218,654 116,971 347,849 150,598 33479,597 37,971 4,877 21,860 227,799 Wi 
Life and Casualty, Nashville*. . . 1,000,000 7,803,271 587,386 284'627 3,907,681 3,757,446 3,911,100 1,739,317. +—«-:1,856,660—s«......... 3,378,139 bs 
Lloyds Plate Glass, New York... 1,000,000 2,383,689 735,617 593,607 913,021 998, 121 1,072,542 314,323 328,597 140,035 977,439 a 
London Guar. and Acc., London.. $750,000 17,080,889 3,004,169 2,487,658 9,939,012 11,653,515 11, 496, 324 6,780,563 7,887,555 502,897 11,989, 967 
Lon. & Lanch. Ind., Hartford... . 750,000 5,435,050 1,061,348 1,147,826 3,395,007 2,982,514 4,185,948 1,828,161 1,503,063 37,500 3, "240, 782 - 
Loyal Protective, Boston........ 100,000 958,512 340,844 309,492 1,147,796 1,116,268 1,209,941 608,070 591,792 10,000 1,159,210 
Manufacturers Casualty, Phila... 1,000,000 3,482,954 786,288 288,320 992,367 762,192 41,661,719 446,685 380,538 35194,739 847,117 Tot 
Maryland Casualty, Baltimore. . . 5,000,000 44,394,436 6,229,136 5,556,550 29,403,001 30,011,702 31,128,838 15,916,530 16,018,607 999,997 28,451,970 Inc 
Massachusetts Accident, Boston, . 250,000 1,466,879 250,000 250,000 934,122 907,634 1,011,669 420,924 402,607 25,000 821,787 
Mass. Bonding and Ins., Boston, . 3,000,000 15,274,709 4,489,815 3,457,712 9,353,613 8,338,921 9,968,029 4,397,795 4,119,432 360,000 8,855,458 
Massachusetts Casualcy, Boston. . 100,000 179,143 77.743 10 825 10 Pea alata Me 2S 3625,782 pol 
Mass, Plate Glass, Boston....... 100,000 371,353 150,323 131,916 88,511 99,111 120,762 32,768 31,003 15,000 102,244 $86 
Mass. Protective Assn., Worcester 500,000 7,339,432 1,762,165 1,366,779 7,018,326 6,492,595 a 4,357,459 3,959,274 50,000 6,562,857 cre 
Mercer Casualty, Celina......... 100,000 260,624 17,344 27,347 224,026 23,063 229,387 36,705 Se ae 112,286 ao 
Metropolitan Cas., New York.... 3,000,000 15,295,959 2,01 1,212 2,254,055 11,471,202 10,334,277 3713,647,980 6,537,827 4,156,261 440,000 11,843,969 I 
Metropolitan Life, New York*... Mutual 2,388,647,636 141,366,567 122,236,122 8,640,896 6,601,128 8,642'122 4,716,652 3,708,299 3466, 079 7,299,556 bes 
Michigan Surety, Lansing....... 285,009 593,459 147,246 102,738 210,332 164,219 248,744 62,600 See 2 -cctueties 171,603 rae 
Midland Casualty, Milwaukee. . . 100,000 220,381 30,654 31,132 245,085 277,807 254,389 122,838 ROee (Seesaw 523,857 is 
Midwest Life, Lincoln*......... 300,000 3,937,124 72,456 66,774 104,971 137,799 107,023 50,694 SOGRR. sews cass 99,027 506 
Missouri Insurance, St. Louis*.. . 200,000 784,034 161,602 153,318 825,491 1,116,435 825,491 397,265 OOS. € Sicitivecs 793,867 clu 
Missouri State Life, St. Louis*. . . 3,000,000 80,262,888 3,029,012 2,768,875 674,000 583,914 674,000 291,083 LR ee 665,442 im. 
Monrach Acc., Springfield, Mass.. 100,000 964,576 168,598 162,913 1,655,152 1,428, "457 1,693,202 913,537 730,564 10,000 1,599,348 an 
National Accideat, Lincoln. ..... 100,000 279,607 29,633 31,522 162,046 138,525 176,753 37,448 43,711 10,000 164,247 om 
Nat’! Acc. and Health, Phila. ... 100,000 293,234 71,089 88,897 635, 926 534,748 650,452 250,184 188,936 9,000 638,015 
National Auto., Los Angeles..... 250,000 1,513,770 517,675 154,394 955,453 757,259 1,217,352 476,017 333,605 . 65,500 891,017 val 
National Automobile, Lincoln. . 100,000 155,699 26,751 23,852 42,744 36,501 47,527 20,047 Pe banm acne 64,735 
National Casualty, Detroit...... 750,000 2,278,089 1,050,580 231,180 1,304,697 1,429,065 412, 292'013 668,488 730,203 42146,500 1,459,645 $2 
National L. & A., Nashville*..... 1,200,000 20,278,473 2,669,860 1, 826, 543 8,706,463 8,950,052 9,000,048 4,246,197 4,451,960 240,000 8,757,686 z 
National Surety, New York...... 15,000,000 46,937,589 12,183,513 7,842,892 17,569,505 17,309,038 4321,927,864 9,080,543 6,489,113 1,124,930 18,932,090 oe 
National Union Ind., Pittsburgh.. 1,000,000 2,520,490 153,944 301,289 1,368,124 859,569 443,435,917 529,844 ee 914,718 $7 
Nebraska Indemnity, Omaha 200,000 502,033 108, ‘087 94,116 228,973 200,612 250,237 96,842 66,761 6,000 203,294 pa 
Nevada Surety & Bonding, Reno. 250,000 318,526 49,317 34,423 28,186 14,944 44,095 18,613 ee ee 25,550 dir 
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Total Net Surplus Net Premiums Written Losses Paid Dividends ‘Total Dis- 
Cash Assets Jan. 1, an. 1, Total to Stock- bursements 
Name and Location of Company Capital Jan. 1, 1928 1928 1927 1927 1926 — 1927 1926 — 1927 
192 
: $ $ $ $ $ $ 3 $ $ $ $ 
New Amsterdam Cas., Baltimore. 2,700,000 24,381,427 6,300,000 3,500,000 13,432,137 13,227,657 416,494,977 7,715,092 6,806,851 607,500 13,190,814 
New Century Casualty, Chicago.. 100,000 365,883 91,258 81,161 228,877 182,928 243,616 91,902 50,726 8,000 215,832 
New Jersey Fid. & P. G., Newark 800,000 6,390,006 1,507,356 1,381,774 3,139,044 2,626,216 3,396,059 1,421,156 1,109,033 52,000 2,627,915 
New Jersey Mfrs. Cas., Trenton, . 100,000 3,414,058 1,202,876 901,807 2,496,079 2,261,414 2,639,973 1,221,099 1,154,042 50647 647 2,101,349 
New York Casualty, New York.. 1,000,000 4,862,579 2,110,123 2,011,713 2,179,604 1,834,931 2,431,067 827,342 628,953 y 2,035,007 
New York Indemnity, N. Y..... 1,000,000 8,319,775 862,609 589,932 6,549,232 5,548,753 6,875,749 3,980,656 pA 8 er 6,569,509 
North American Acc., Chicago. . . 200,000 2,367,387 432,387 322,738 2,957,577 2,643,837 3,052,366 1,020,794 1,048,243 50,000 2,744,815 
No. Amer. L. & C., Minneapolis*, 125,625 352,554 53,233 9,659 30,821 38,994 30,882 15,650 pc | Peers 36,231 
Northern Life, Seattle*,......... 250,000 7,775,789 314,602 239,837 536,539 498,580 560,187 277,049 247,513 311,149 471,709 
Northeastern Surety, New York.. 550,000 668,967 117,867 10 1,358 10 SRI caadenes Mn 5.4 civ eatteg 4720,665 
Northwestern C. & S., Milwaukee 750,000 2,178,551 368,415 492,468 985,148 749,531 481,380,434 833,705 797,592 46,141 1,338,109 
Northwestern Trust, Grand Forks 100,000 461,684 47,530 49,770 29,056 35,374 57,206 14,980 2) 3 eae 53,599 
Norwich Union Ind., New York. . 500,000 4,380,686 514,766 556,187 3,503,929 3,183,409 3,643,002 1,879,583 OS ere ee err 3,300,881 
Ocean Acc. and Guar., London... $800,000 21,391,667 494,164,382 493,592,570 15,082,494 16,365,172 16,112,474 10,060,218 9,740,273 750,000 16,890,674 
Occidental Life, Los Angeles*. =e 500,000 15,404,472 233,138 222,505 279,599 249,616 279,957 146,654 TG + wceeemas 269,177 
Ohio Casualty, Haméltott......... 250,000 2,306,694 317,214 273,346 2,060,186 1,501,828 2,148,420 772,190 561,475 15,000 2,197,459 
Ohio State Life, Columbus*...... 500,000 9,416,775 564,478 531,796 98,895 84,097 105,005 43,123 SE ws wasnes 116,818 
Old Line Life, Milwaukee*....... 672,635 11,409,986 528,192 485,248 174,787 157,047 179,050 64,604 2 ne 147,127 
Old Line Insurance, Lincoln...... 200,000 2,839,006 111,755 117,247 10,139 11,161 12,535 2,523 a ee 6,661 
Pacific Indemnity, Los Angeles... 1,500,000 5,306,813 1,221,662 1,274,604 3,755,276 1,501,564 4,009,245 1,478,713 pa ee 2,744,705 
Pacific Mut. Life, Los Angeles*.. . 4,000,000 132,273,479 6,791,633 5,429,134 5,999,950 5,757,295  %7,826,627 2,728,810 2,407,903 171,470 5,240,366 
Pan-American Life, New Orleans* 1,000,000 20,310,931 968,424 882,220 126,800 84,406 140,569 46,976 oT See 132,702 
Phoenix Indemnity, New Orleans. 500,000 3,494,795 638,063 733,651 3,175,267 2,478,831 4,077,718 1,692,122 DAR * accssaes 3,019,412 
Peerless Casualty, Keene........ 100,000 360,678 206,000 155,000 268,749 251,011 306,198 122,609 118,320 17,000 272,812 
Penna. Bituminous, Huntingdon.. 165,610 1,239,293 579,708 524,692 195,083 199,500 262,512 166,095 DOG) We uaidie's 239,819 
Penna, Casualty, Lancaster...... 150,000 292,655 74,819 40,166 120,272 91,438 52135,850 45,873 Cee ee 124,545 
Penna. Ind. Corp., Phila........ 300,000 2,442,749 384,262 340,027 2,167,577 1,934,273 2,255,071 974,984 823,127 53465,817 2,026,604 
Penna. Mfrs. Assn., Phila....... 250,000 8,113,875 2,500,000 2,225,000 4,983,318 4,608,625 546,404,951 3,008,405 2,947,403 551,292,206 4,860,980 
Pilot Life. Greensboro*......... 1,000,000 10,830,934 433,765 432,636 237,952 202,805 237,952 118,664 102,654 Gaseaees 238,462 
Pioneer Indemnity, Lincoln...... 10,000 25,900 8,412 6,395 7,767 3,177 8,589 1,655 309 ‘ we 3,012 
Pioneer Insurance, Lincoln...... 50,000 255,903 134,578 118,000 126,880 122,927 143,486 42,225 ot re 117,715 
Preferred Accident, New York... 3,500,000 12,289,731 2,564,494 2,058,398 5,297,993 5,120,797 5,817,551 2,586,776 2,554,490 420,CCO 5,091,024 
Provident L. & A., Chattanooga*.. x 933,444 400,000 350,000 3,561,724 3,3733489 3,807,501 1,845,127 1,562,595 94,000 3,473,146 
Prudential Hospital, Portland, Ore. 5,00 8,494 2,844 2,459 7,236 7,093 Tee. <iedivens cabceewed “seanmeaens 7,098 
Prudential Ins. Co., Newark*.... Mutual 1,789,266,620 66,094,975  65,333,C64 181,976 138,416 181,976 124,884 119,742 311,528 162,234 
Reliance Casualty, Newark...... 300,000 545,722 29,531 58,280 163,412 16,329 56216,469 42,139 eee ee 101,34 
Reliance Life, Pittsburgh*....... 1,000,000 48,073,578 1,755,797 1,486,044 650,148 678,621 746,618 336,093 SGRGOE «. scoxeees 714,547 
Ridgely Protective, Worcester... . 200,000 855,046 314,292 401,218 1,131,433 1,124,742 1,181,715 689,851 677,532 67120,000 1,269,620 
Republic Automobile, Detroit... . 200,000 578,338 89,678 10 509,846 10 58§25,311 320,030 We = Seana 510,475 
Republic Cas. & Sur., Chicagod. . 200,000 634,557 76,481 51,006 444,502 223,261 59571,094 190,239 if ir re 441,640 
Royal Indemnity, New York..... 1,000,000 24,462,332 4,529,356 5,067,564 15,425,215 15,001,135 16,855,710 11,623,148 8,328,258 200,000 17,910,956 
St. Paul Mercury Indem., St. Paul. 250,000 1,092,069 476,449 501,747 491,191 104,159 533,979 111,987 eae 270,242 
Seaboard Surety, New York..... 1,000,000 2,003,638 1,001,138 me oe Snead 10 —=MER 88k cvapence Sr, 2; ad emeee 3,81 
Seaboard Surety, Los Angeles... . 100,200 163,232 23,349 10 29,064 10 51,420 1,000 a Poe 12,5 
Southern Casualty, Alexandria... 300,000 883,766 90,466 80,616 1,038,474 920,477 1,066,096 750,063 TORMGN, unaas 1,033,695 
Southern Fid. & Sur., Durham... 62,000 124,011 37,035 31,051 28,686 14,210 6032272 ED) dccasunaa° >womenens 13,426 
Southera Surety, Des Moines... . 1,200,000 8,857,802 1,409,038 500,533 8,515,680 8,831,584 619,852,432 4,759,975 4,313,025 216,000 8,997,164 
Standard Accident, Detroit...... 2,500,000 23,133,943 2,302,343 2,244,525 19,354,826 16,895,511 20,397,593 9,539,095 9,260,136 217,500 17,585,906 
Standard Life, Pittsburgh*...... 356,095 5,054,270 102,652 101,322 17,216 18,720 22,917 16,175 SEM. ebvencwe 21,608 
Sun Indemnity, New York...... 700,000 3,106,627 381,043 379,016 2,302,951 1,884,213 2,409,099 1,181,396 Pe Ee 2,014,323 
Supreme Casualty, Milwaukee... 30,833 54,198 6,899 4,028 9,110 87,184 6292417 33,681 ee a 89,996 
Texas Indemnity, Galveston..... 100,000 658,481 34,671 32,475 833,110 519,880 906,085 459,590 333,472 $212,328 780,961 
Travelers Equitable, Minneapolis* 125,000 637,108 32,784 20,050 355,242 377,883 373,022 173,326 WORM | eecsnaas 361,061 
Travelers Indemnity, Hartford... 3,000,000 19,352,222 4,898,930 1,980,496 12,419,678 12,837,312 %17,680,745 6,143,097 5,677,171 300,000 12,319,053 
Travelers Insurance, Hartford*... 15,000,000 489,700,321 23,937,021 21,050,561 59,016,194 59,121,644 64,094,323 34,714,661 32,523,807 1,800,000 60,236,124 
Union Automobile, Los Angeles. . 00,000 2,759,939 262,346 206,202 2,776,959 2,132,733 663,143,941 1,565,777 1,243,812 52,500 2,813,942 
Union Indemnity, New Orleans... 2,500,000 12,164,750 1,229,879 977,641 9,157,020 9,200,524 6710,698,129 4,916,098 4,405,452 373,500 9,399,474 
United Auto., Grand Rapids..... 100,000 209,234 26,314 30,884 135,570 107,187 145,072 60,628 32,010 7,997 135,619 
United Casualty, Westfield. ..... 100,000 280,059 100,071 100,408 133,701 110,886 202,132 65,873 62,025 6,000 155,286 
United Craftsmen, Sp’gfi’l, Mass. 101,250 194,667 19,027 14,034 136,559 111,432 68147,713 54,630 rt” eae 122,622 
United States Cas., New York.... 1,000,000 11,207,011 1,320,942 1,175,950 8,791,347 8,487,438 9,313,526 5,388,686 5,336,050 100,000 8,790,949 
U.S. Fid. & Guar., Baltimore... . 7,500,000 58,509,267 11,246,591 8,340,970 40,571,950 37,583,191 643,992,429 21,911,840 20,306,340 1,432,500 39,353,553 
U.S. Guarantee, New York...... 1,000,000 4,928,257 1,809,874 1,387,958 1,421,668 1,471,723 1,706,418 644,880 469,108 105,000 1,262,080 
U.S. Plate Glass, Philadelphia. . . 100,000 511,018 377,902 201,277 51,378 61,192 80,997 20,857 25,069 27,000 84,412 
Universal Automobile, Dallas... . 300,000 813,123 203,186 102,323 538,327 352,689 717,158 256,990 IGE TR: <svidwnaxe 515,725 
Universal Life & Acc., Dallas..... 50,000 ,179 24,877 10 17,319 10 7168,586 2,325 iy | adakanns 42,837 
Washington Fid. Nat’l, Chicago*. 300,000 1,415,365 526,223 352,110 5,174,085 4,868,075 5,174,085 2,094,739 Pe eee 4,942,514 
Western Auto. Cas., Ft. Scott.... 250,000 910,914 102,646 54,125 604,336 550,675 72727 ,878 310,167 109,763 20,000 512,206 
Western Casualty Denver....... 200,000 323,772 50,401 60,354 466,149 471,315 484,697 210,418 203,867 7331,136 493,277 
Westera Surety, Sioux Falls..... 286,900 769,311 138,666 134,713 256,974 366,404 317,214 213,951 146,051 10,042 369,185 
West Amer. Cas., Los Angeles... . 125,000 324,427 131,973 127,562 53,095 55,533 64,817 31,217 Lee) addcedas 55,727 
Wisconsin Nat’! Life, Oshkosh*,.. 400,000 5,280,229 367,603 348,058 139,557 139,824 146,005 59,761 GRRE <isdceces 141,236 
Yorkshire Indemnity, New York. 300,000 850,180 429,172 325,073 PP eee 74275,891 SE ascpawnd © . Gadaeaaes ’ 
Zurich Gen’l Acc. & Lia., Zurich.. $600,000 17,164,844 1,500,000 689,922 12,058,288 12,447,351 12,827,450 8,064,292 yf. (Seer reer 12,330,684 
Totals, 1927 (218 Companies).... 197,684,687 7,557,655,403 543,340,302 467,765,267 766,381,476 717,853,458 850,411,231 409,420,701 366,550,401 26,851,361 721,274,436 
PaCtCdet th TOES. <.oc5c ccs swe 25,318,966 898,877,693 (rr po CPs 62,038,321 42,870,200 . ........ 2,401,598  34,4797,02 


* Capital, assets and surplus include life branch) otherwise report pertains to accident and health jepartment. ! Includes $250,000 surplus paidin. 2? Includes $12,197 dividends to 
policyholders. %To policyholders. ‘Includes $45,428 commissions on reinsurance. 5 Includes $76,006 surplus paid in. * Includes $135,085 dividends to policyholders, 7 Includes 
$86,574 contributed to surplus. % Includes $80 dividends to policyholders. % Includes $30,000 contributed to surplus by stockholders. 1° Began business in 1927. 11 Includes $100,000 
credit to surplus by sale of stock. 12 Includes $3,375 surplus paid in from sale of capital stock. 1% Statistics as shown herewith are for two months only, company having started business 
on Nov. 1, 1926. 14 Includes $750,000 premiums received on new capital stock. 15 Includes $300,000 new stock subscription. 16 Includes $2,000,000 surplus contributed by stockholders. 
17 Includes $500,000 stock dividend. 18 Includes $10,000 surplus paid in. 1% Includes $45,447 dividends to policyholders, 2° Includes $7 dividend to policyholders. 2! Includes $13,500 
contributed to surplus and $7,200 stock sale. + Deposit capital in the United States. ft Net remittance to Home Office, 22 Includes $1,200,040 surplus paid in by stockholders. a Fig- 
ures as of Jan. 31, 1928, following examination made by the New Jersey Insurance Depat. 2% Includes $750,270 surplus paid in. *4 Includes both the life and accident departments. 
*% Includes $200,000 stock dividend. 26 Includes $114,000 stock dividend. 27 Includes $73,136 surplus paid in from sale of capital stock. *8 Includes $375,000 contributed by stockholders 
and $1,125,000 paid in by stockholders. 29 Includes $400,000 surplus and $350,000 contingent reserve paid in by stockholders, % Includes $1,500,000 surplus paid in. 3! Includes $187,- 


500 advanced by stockholders. 3? Includes $158,675, surplus paid in and $60,029 partial payment on subscription for capital and surplus. *4 Includes $85,825 surplus paidin. *In- 
36 Includes organization expenses. 37 Includes $1,135,000 surplus paid 


cludes $500,000 contribution to surplus. 45 Includes $94,759 dividends to policyholders, balance to stockholders. 
in, 38 Includes $13,362 dividends to policyholders and $250,000 stock dividend to stocknolders. ** Capital in process of completion December 31, 1927, and fully paid in March 1, 1928 
and, as of which date the capital is $1,000,000, surplus, $536,131 and admitted assets of $1,939,538. ‘4? Unavailable. ‘1! Includes $947,250 surplus contributed by stockholders. 4? In- 
cludes $100,000 stock dividend. 4 Includes $2,500,000 surplus paid in. ‘44 Includes $125,000 surplus paid in. ‘* Includes $2,070,000 contribution to surplus on issue of capital stock. 
“6 Includes $132,500 surplus paid in. 47 On the incurred basis, which includes organization expenses. 4* Includes $300,000 contributed to surplus. 4? In addition company has $1,000,000 
voluntary reserve for contingencies not included in surplus. 5° Includes $53,158 dividends to stockholders, balance to policyholders. 5! Includes $1,000,000 premium on additional stock. 
82 Includes $2,000 premium on capital issue. 53 Includes $443,947 dividends to policyholders. 54 Includes $982,271 premiums written in 1927 on policies effective in 1928. 5 Includes 
$22,500 dividends to stockholders, balance to policyholders. ° Includes $37,500 surplus paid in, 57 Includes $100,000 stock dividend. *% Includes $99,000 surplus advanced by stock- 
holders. 5 includes $49,660 contribution to surplus and $63,355 reinsurance. b Formerly the Illinois Indemnity Co. of Illinois, % Includes $1,000 premium on sale of capital stock. 
| Includes $473,366 surplus paid in by stockholders and $600,000 transferred from capital to surplus. * Includes $2,583 surplus paidin. § Includes $42,526 assessments to policyholders. 
* Includes $202,328 dividends to policyholders. 5 Includes $4,500,000 surplus paid in. *¢ Includes $200,000 contribution to surplus and $50,000 reduction of capital stock. §7 Includes 
$750,000 surplus paid in. _ 6% Includes $1,875 paid into surplus on new capital stock received and $2,802 partial payment on subscription to capital stock. * Includes $750,000 surplus 
paid in. 7° Includes $155,000 surplus paid in by stockholders. 7! Includes $50,000 surplus paid in by stockholders. 7? Includes $100,000 contribution to surplus. 7 Includes $15,136 


dividends to policyholders, 74 Includes $100,000 contribution to surplus, 





33 








Casualty & Surety Bulletin 


THE SPECTATOR 


Thursday 








Historical and Statistical 





OHIO STATE AUTOMOBILE ASSOCIA- 
TION 
Ohio 
May Organize Stock Insurance Company 
Formation of a stock insurance company is 
planned by the Ohio State Automobile Associa- 
tion for the purpose of handling the automo- 
bile coverage required by its members. The 
executive committee has recommended that the 
proposed company be capitalized at $100,000, 
with a surplus of $50,000. The secretaries of 
the various clubs within the Association would 
write the insurance at manual rates. The plan 
calls for the division of profits at the end of 
each year between stockholders and_policy- 
holders. 


PENNSYLVANIA SURETY COMPANY 
Pittsburgh, Penna. 


New Company Reinsures Republic Casualty 


Starting with the business of the Republic 
Casualty Company of Pittsburgh, Penna., as a 
nucleus, the newly formed Pennsylvania Surety 
Company of Pittsburgh, with Joseph W. Ward 
as its president, is already under way. In 
addition to reinsuring the outstanding business 
of the Republic Casualty, the Pennsylvania 
Surety has taken over the officers and agency 
plant of the former company which has defi- 
nitely retired. Mr. Ward was the president of 
the Republic Casualty and Surety. 

The Pennsylvania has a paid-in capital of 
$500,000 and a surplus of $1,500,000. The Re- 
public Casualty has enjoyed a premium income 
of around $2,500,000 yearly. As soon as the 
premium volume warrants it, the Pennsylvania 
Surety will increase its financial resources. 

Officers of the Pennsylvania Surety in addi- 
tion to Mr. Ward are: H. S. Robinson, vice- 
president in charge of underwriting; J. Ray 
Donahue, vice-president in charge of agencies 
and production; Frank P. Martin, vice-president 
in charge of claims; E. C. Smith, Jr., secretary 
and vice-president in charge of bond underwrit- 
ing, and John F. Collins, treasurer. All of the 
above officers served in a similar capacity with 
the Republic Casualty. 

The States in which the company will oper- 
ate immediately are: Pennsylvania, New Jer- 
sey, Maryland, Ohio, West Virginia, Delaware, 
Illinois, Indiana, Michigan, Wisconsin, Minne- 
sota, Alabama, Arkansas and the District of 
Columbia. 

The company will handle the regular casualty 
and surety lines. 





TRANSPORTATION INDEMNITY 
COMPANY 
New York, N. Y. 
McGee & Company Form New Carrier 
The Transportation Indemnity Company, 
New York, has been incorporated under the 
laws of New York State to write general in- 
demnity insurance, including jewelers’ block and 
kindred lines. Notice of intention to form the 


Transportation Indemnity first appeared in the 
Casualty and Surety Monthly Bulletin for 
January, 1927. 

The management of the company will be in 
the hands of Wm. H. McGee & Company, Inc., 
well-known New York marine underwriters. 
Wm. H. McGee is president of the company 
and Gresham Ennis and George C. Bowers, 
executives of the McGee organization, will be 
officers of the Transportation. 

The Transportation Indemnity will have a 
capital of $1,000,000 and a surplus of $1,500,000. 
One hundred thousand shares of stock have 
been issued having a par value of $10 each, of 
which thirty thousand have been subscribed for 
by individuals connected with the management; 
the remaining 70,000 shares are offered to the 
public at $28.50 per share. 

The board of directors consists of the fol- 
lowing: William Bianchi, capitalist, New 
York; *George W. Bovenizer, Kuhn, Loeb & 
Co., New York; M. C. Brush, president, In- 
ternational Corporation; Herman J. Cook, vice- 
president, Equitable Trust Company, New 
York; Carl P. Dennet, director, First National 
Bank of Boston; R. Halladay, Halladay & 
Co., New York; G. C. House, vice-president, 
Providence-Washington Insurance Company, 
Providence, R. I.; Frederick J. Leary, vice- 
president, Central Union Trust Co., New York; 
Noah MacDowell, Jr., New York; L. Parker 
McKinley, McKinley & Company, New York; 
George P. Rea, vice-president, Manufacturers 
and Traders-Peoples Trust Co., Buffalo; E. A. 
St. John, president, National Surety Co., New 
York; Alfred P. Walker, president, Standard 
Milling Co., New York, and Messrs. Wm. H. 
McGee and Gresham Ennis of Wm. H. McGee 
& Co., New York. 


UNITED PACIFIC CASUALTY COMPANY 
Seattle, Wash. 
May Reorganize Inter-Insurance 
Organization 

B. B. Ehrlichman of Drumheller, Ehrlich- 
man & White, Seattle brokers, has announced 
the formation of the United Pacific Casualty 
Company which proposes to take over the busi- 
ness of the Automobile Owners’ Inter-Insur- 
ance Association of Seattle, Wash. According 
to Mr. Ehrlichman, the company has $500,000 
paid-in capital. 

The Automobile Owners’ Inter-Insurance As- 
sociation is composed of some 8,700 members 
who, if they approve the transfer, will partici- 
pate in the new stock company. 


At a meeting of the directors of the 
Bankers Casualty Company, a mutual acci- 
dent association of Springfield, IIl., the fol- 
lowing officers were elected: Henry C. Lind- 
sey, president; D. C. Bowling, vice-presi- 
dent; James R. Graham, secretary and gen- 
eral manager. B. S. Stout was appointed 
assistant secretary. 
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EXCESS SNSURANCE COMPANY OF 
AMERICA 


Newark, N. J. 

Report on Examination by the New Jersey 
Department of Banking and _ Insur- 
ance as of January 31, 1928— 
Reprinted Here in Part 

February 24, 1928 


Honorable Edward Maxson, 

Commissioner of Banking and Insurance, 

Trenton, N. J. 
Sir: 

In accordance with the authority vested in 
you by statute, an examination has been made 
of the assets and liabilities, method of conduct- 
ing business, and all other affairs of the Excess 
Insurance Company of America, 12 Washing- 
ton Place, Newark, N. J. 

As a result of this examination it has been 
determined that the surplus as regards policy- 
holders at January 31, 1928, is $1,712,531.73, 
made of capital of $600,020.00, and surplus of 
$1,112,511.73, or a total of $1,712,531.73. 

The certificate of incorporation provides for 
a capitalization -of $1,000,000.00, divided into 
200,000 shares of a par value of $5.00 each, and 
of this there has been subscribed and paid for 
120,004 shares at 300 per centum, or $15.00 
each, giving payments on account of capital of 
$600,020.00, and on account of surplus of 
$1,200.040.00, or a total paid in by stockholders 
of $1,800,060.00. 

Therefore, in the period between February 
18, 1927, when a certificate of authority was 
issued; and January 31, 1928, the surplus as 
regards policyholders has decreased as a result 
of operations of $87,528.27, the causes of which 
are shown in the following condensed statement: 











Ten One 
Months Ended 
December January 
31,1927 31, 1926 Total 
Paid in by stockholders: 
eS en ee a $100,020 $500,000 $600,000 
SOEOUS Chases scene 200,040 1,000,000 1,200,040 
$300,060 $1,500,000 $1,800,060 
Loss from underwriting $89,796 $13,195 $102,991 
Gain from investments 13,541 1,921 15,436 
Net loss from operations $76,255 $11,273 $87,528 





Surplus increase .... $223,805 $1,488,726 $1,712,531 


FINANCIAL STATEMENTS 

The financial condition of the company is 
shown in the following statements: 

Exhibit “A’—Statement of income and dis- 
bursements from the commencement of busi- 
ness on February 18, 1927, to December 31, 
1927. 

Exhibit “B”—Statements of assets and liabili- 
ties as of December 31, 1927. 

Exhibit “C’—Statement of income and dis- 
bursements for the period of one month ended 
January 31, 1928. 

Exhibit “D’”—Statement of assets and liabili- 
ties as at January 31, 1928. 
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STATEMENT OF INCOME AND DISBURSEMENTS 
FOR THE PERIOD FROM Fepruary 16, 1927, 
to DrecEMBER 31, 1927 

















Amount of capital WENGE. cca ectiewe oes $100,020 
Ledger assets, Bebruaty -18; 1908 60. csecwe “wengue 
INCOME 

Gross premiums ...........-- $171,908 
Reinsurance .... eee eeeeeeeee 35,601 
Returns PRONMUME: Civica os <ciscne 11,676 
| RRR SRS Soter more ce 47,277 
Net premiums ......+eccsevecccccceccees $124,631 
Gross interest on bonds, less 
$2,677.32 paid for accrued in- 
I er er rer $3,285 
Interest on bank balances....... 3,976 
Petal Ges OMAR acy rie eras: bea. scsrs wise eas $7,261 
Original capital stock payment. . $100,020 
Original surplus payment....... 200,040 
Total paid in by stockholders on organization 300,060 
Part payments on account of capital stock 
SHUBETIIUMIB 5c 5:0 cv eeccc vere ¥ aipenieey cues 14,250 
Tikal ONE Siac ccs codes cenneseae $446,203 
DISBURSEMENTS 
Commissions or Brokerage: 
Auto liability, $1,007.30; other mage i 
$6,717.15; workmen’s compensation, 
712.09; other property damage, $41. 60" $10,478 
Salaries, compensation and _ traveling ex- 
penses of officers, directors and employees 33,641 
ME, ecg at dee CORRE Hein Gaal ae me 3,475 
General office maintenance and expense.... 1,008 
Insurance department licenses and fees.... 65 
EAN. SUMOR css ee b ska csautew ene tne ore 107 
Legal CXPENGES 2 occ ccivcvecccecocrccccsseces 100 
Advertising ..... per eccecsccccees $2,840 
Printing and stationery......... 1,940 4,780 
Postage, telephone and telegraph. a7} 
POMEEDERS Soe bvisicce hag wscea ees 64 1,665 
Furniture and fixtures.......... $5, 031 
Book and periodicals............ 279 5,311 
Bureau and association dues and assessments 78 
Transfer agents’ expenses...........ee00% 590 
Organization EXPENSES .......0. ccc csecsoeve 4,996 
Total :GuUOPeOMeItGs:. icieccccigs ew neses $66,311 
PN 5s ak anced aes sR Oeeen $379,891 


STATEMENT OF ASSETS AND LIABILITIES AT 
DeEcEMBER 31, 1927 


LepGER ASSETS 
Dink value GO BORGES... 6 6ccccnccedeveces 
Deposits in banks on interest............- 
Premiums in course of collection: 
On Policies or Renewals 


$251,011 
95,935 


Effective 
On or After Prior to 
October October 
1, 1927 1, 1927 
Bato lidbilite. 6... .o0<s $3,643 $24 
Other liability......... 27,769 250 


Workmen’s Bs, cea 1,338 








Auto prop. damage.. 22 “12 
Qther prop. damage. . “ 120 Se 
7" $32,894 $287 $32,894 
Deposit with New Jersey Telephone Co..... 50 
Ledger assets, as per balance, page 3...... $379,891 
Non-LepGer ASSETS 
Market value of bonds over book value..... 3,172 
Interest accrued on bonds............... 3,264 
GROR GREE, akc s divce xeccstienudaces $386,328 
Deduct assets not admitted—premiums in 
course of collection, effective prior to 
Octobe BOOT. og. ids desde cei emosxevet 287 
ere eee $386,040 
LIABILITIES 
Special reserve for unpaid _lia- 
Bie MIMRERS., «savy os Ociclenie es $31,408 
Jorkmen’s compensation losses. 13,906 
Reserve for contingent claims.. 10,000 
Total unpaid claims eS ilk Saba ita ew wees $55,315 
Total unearned premiums..............+4. 86,192 
Commissions due or accrued..........+... 5,977 
alaries, expenses, etc., due or accrued. 500 
Payments on account of new subscriptions. . 14,250 
Total amount of all liabil. cept cap... $162,235 
Ratital- said apt osc. a tee eases $100,020 
Surplus over Mi liabilities...... 123,785 
Surplus as regards policyholders....... 223,805 
a Pee See ALE SPE Re wey Pee ee $386,040 


STATEMENT OF INCOME AND DISBURSEMENTS 
FOR THE MONTH OF JANUARY, 1928 








Amount of capital paid up..............+- $600,020 
Ledger assets, Dec. 31, 1927.... $379,891 
Increase of paid-up capital...... 500,000 $879,891 
INCOME 
DEDUCTIONS 
CRONE, DROMAGIIE) oan cvie'xsle dae $34,227 
SABRI Soo s:c slecccde Car enwes : 
Return premitimié ......cccceve 3,417 
MEME Moinistha-senaeeceaaaute $12,175 
GG SOONG oe 5 ooo bie tweomudhenwes ene $22,052 
Gross interest on bonds, less 
$111.18 paid-for accrued interest $663 
Interest on bank balances....... 27 
ORAL TORO oo ara cl ened eect ated 691 


Surplus paid in by stockholders $1,000,000 
Overpayment on stock subscrip.. 5 
Part payments on account of new 





STIONIOO: once eanneneeas 5,542 1,005,547 
RO ENE co iivwea wed ene eaeaws $1,028,291 
Amount carried forward... .scccccvsccesece $1,908,182 
DiIsBURSEMENTS 
Commissions or brokerage: 
Auto liability, $63.06; other i ede 
$105.69; workmen’s compen., $63. $231 








Salaries, compensation and le ex- 

penses of officers, directors and employees 2,780 
ROME Gis ocanccuvicevencacsactennes seared 350 
General office maintenance and expense.... 39 
Insurance department licenses and fees.... 15 
Be ae Ae nee $103 
Printing and stationery.......... 26 130 
Postage, telephone and telegraph.......... 88 
Furniture and fixtures.......... $195 
Books and periodicals........... 61 256 
Fotal: GisBursemieits. 6 occes osc hod Sees owes $3,892 
NE. oe ar ot trae wane ead SAO wees $1,904,290 


STATEMENT OF ASSETS AND LIABILITIES AT’ 
January 31, 1928 


LepGER ASSETS 


Bogle: wales. GE (WGNGiis os cidiccesedewennews $270,173 
Cash in company’s office........ $7 
Deposits in banks on interest.. 1,581,061 1,581,811 





Premiums in course of collection: 
On Policies or Renewals 




















Effective 
On or After Prior to 
November November 
1, 1927 1927 
Auto liability......... $4,594 $81 
Other liability......... 32,737 6,050 
Workmen’s compensation 8,415 hae 
Auto prop. damage.... 82 52 
Other prop. damage... 240 as 
OEM aocuseneuaee $46,070 $6,184 $52,254 
Deposit with telephone company........... 50 
Ledger assets, as per balance, page 5.. $1,904,290 
Non-Lepcer ASSETS 
Market value of bonds over book value.... 3,979 
Interest accrued on bonds........ccecceoes 3,714 
COUN SOE aie aniels wine Eda ose nase vues $1,911,984 
Depuct Assets Not ADMITTED 
Premiums in course of collection, effective 
price to: Tiewdiaes. 1, 5927 6 6 6cccoce ke pens 6,184 
A ee eer re $1,905,800 
LIABILITIES 
Special reserve for unpaid liability 
RMNGO? 3c a5 aecn can encnuecedeue $38,773 
Workmen’s compensation losses 14,682 
Reserve for contingent claims.. 10,000 
Fath ener, GINS 6 vii ce nevwveness $63,456 
Total unearned premiums................. 100,396 
Commissions due or accrued.............. 8,117 
Salaries, expenses, etc., due or accrued..... 1,500 
Payments on acount of new sub- 
MIEN ts ah cats eemeina sets $19,793 
Overpayment on stock subscriptions 5 19,798 
Total amount of all liabil. except capital. $193,268 
Cieutel GAM Ute sks dice dcew ess $600,020 
Surplus over all liabilities....... 1,112,511 
Surplus as regards policyholders.......... 1,712,531 
OHM edd ca cecenc erect ntosadeasaene $1,905,800 


The authorized capital is $1,000,000.00 divided 
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into 200,000 shares of a par value of $5.00 per 
share. The stock was sold for $15.00 per share 
and paid in as follows: 





Capital Surplus Total 
Upon ae mee . $100,020 $200,040 $300,060 
January 31, 1928, 500,000 1,000,000 1,500,000 
Tet so cecagevadn . $600, 020 “$1, 200,040 $1,800,060 


The Fidelity Union Trust Company, Newark, 
N. J., has been appointed as the transfer agent 
and a certified list of-stockholders obtained from 
that institution showed issued and outstanding 
at January 31, 1928, 120,693 shares, from which 
there is deducted certificates issued but not yet 
included in capital account as previously ex- 
plained, aggregating 689 shares, leaving out- 
standing capital of 120,004 shares, which, at 
the par value of $5.00 per share, agrees with 
the amount shown in this caption. 

Of the surplus paid in as shown above, $1,- 
200,040.00, there remains $1,112,511.73, so there 
was a net loss from operations amounting to 
$87,528.27. 

As explained in the opening pages of this 
report, the loss arose from underwriting losses, 
$102,991.53; less: investment profits, $15,463.26, 
or a total of $87,528.27. 

The gain from investments is normal and 
requires no special comment. A more com- 
plete analysis of the underwriting loss shows 
the following: 





Premiums earned 2.66666 cccases $90,645 
Less reinsurance unauthorized... 44,358 
Premiums earned as allowed (forwarded) $46,286 
Losses incurred (net).......... $50,787 
Add: reinsurance unauthorized. . 12,668 
Losses incurred as allowed............++ 63,456 
Excess of losses over premiums........... $17,169 
Usidet Writitie: CHMEGSEE . 6.6i Ccccccicdoncdawe 79,637 
Assets not admitted (agents’ balances).... 6,184 
Loss from: tinderwritit@ss oo. 6 cccvccvess $102,991 


This loss from underwriting, it will be seen, 
is due almost entirely to the fact that losses 
and expenses incurred, showing ratios to pre- 
miums earned of 1.3709 and 1.7205 respectively, 
exceed premiums earned by almost $100,000.00. 
Because of the brief existence of the company, 
not only are the earned premiums small, but 
expenses have been incurred without a com- 
mensurate return. Again, the exclusion of all 
credits to the company on account of reinsur- 
ances effected with unauthorized companies be- 
ing $44,358.75 in reduction of premiums earned 
and $12,668.33, in addition to losses incurred, 
results in an increase to the loss from under- 
writing of $57,027.08, which is statutory rather 
than actual. 

To assure the preparation of an accurate 
statement of the company’s financial condition, 
thorough tests were made of the accounts and 
tle computations entering into them The 
papers and vouchers necessary to support the 
records were inspected by Assistant Chief Ex- 
aminer T. A. McNicholas, assisted by J. J. 
Goodwin of the examining staff. The officers 
of the company co-operated to the fullest ex- 
tent throughout the progress of examination. 

Respectifully submitted, 
(Signed) W. B. WiecLanp, 


Chief Examiner of Insurance Companies. 
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Virginia F. & M. 
Arthur Atkins & Co., New York..... 140 145 
netsa-& SOMMEE, Die Os 56.5. c asic ass xs 141 145 
Westchester Fire 
Mrminley-& CO... 0. Y ob ics ceascce 85 87 
atts & CONSETT IN Vic cisiccieescsas 85 87 
Arthur Atkins & Co., N. Y.......... 85 87 
Henry G. Rolston & Co., N.Y...... 8514 861% 
HARTFORD STOCKS 
Aetna Casualty and Surety (ex rights) 
Conning & Co., Hartford............ 915 930 
Lewis & Co,, Martiond..............55..0% 915 930 
Aetna Casualty and Surety (rights) 
Conning & Co., Hartford............ 410 420 
Aetna Insurance (Fire) 
Conning & Co., Hartford........... 845 855 
ee a a ee 845 855 
Lewis & Co., Hattiogd...... 0. 0360s 845 855 
Aetna Life Ins. Co. 
Conning & Co., Hartford........... 855 865 
Bewis & Co., Hartford...........0665. 855 865 
Automobile Insurance 
Conning & Co., Hartford........... 405 415 
Lewis & Co., Hartford.............. 405 415 
Conn. General Life 
Conning & Co., Hartford............ 1810 
Lewis & Co., Hartford.............. 1810 
Hartford Fire 
Conning & Co., Hartford............ 825 835 
Lewis & Co., Hartford.............. 825 835 
Hartford Steam Boiler 
Conning & Co., Hartford............ 770 
Lewis & Co., Hartford.............. 765 
National Fire 
Arthur Atkins & Co., N. Y.......... 1185 1205 
Conning & Co., Hartford............ 1180 1200 
Lewis & Co., Hartford.............. 1180 1200 
Henry G. Rolston & Co., N. Y....... 1190 1200 
Phoenix Insurance 
Conning & Co., Hartford............ 825 840 
Lewis & Co., Hartford.............. 825 840 
Henry G. Rolston & Co., N. Y...... 825 840 
Curtis & Sanget, WY. oo. occcccses 825 840 
Travelers Insurance 
Conning & Co., Hartford............ 1725 1735 
Lewis & Co.; Hartiord....: 0.656600. 1725 1735 
Curtis & Sanger, Wo Wo. c. cdc ceees 1725 1735 


NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston... . 16 18 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston... . 15 25 
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Chas. A. Day & Co., Inc., Boston.... 1100 1140 
Lewis & Co., Hartford.............. 1100 1135 
Capitol Fire Ins. Co. 
has. A. Day & Co., Inc., Boston: 
NONI IMMI oh nsaaievs.n: sie sleare oo'6.0 hiss 95 
MUIRIIMEE ovata cise writs Sieh ais cca, 6 ae 285 
Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 350 365 
Mass. Bond & Ins. Co, (new) 
Chas, A. Day & Co., Inc., Boston.... 500 520 
Mass, Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston... . 25 35 
New England Fire 
Chas. A, Day & Co., Inc., Boston... . 58 62 
New Hampshire Fire 
Chas. A, Day & Co., Inc., Boston.... 520 550 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston... . 275 
Providence-Washington 
Chas. A. Day & Co., Inc., Boston.... 810 835 
McClure, Jones & Co., N. Y......... 810 835 
Springfield Fire and Marine (new) 
Chas. A. Day & Co., Inc., Boston.... 215 225 
United Life and Accident Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 33 38 


HUDSON CASUALTY COMPANY 
Newark N. J. 

Summary of Report on Examination by the 
New Jersey Department of Insurance 
as of February 29, 1928 

The Hudson Casualty Company, of Jersey 
City, N. J., has been examined by the New 
Jersey Department of Banking and Insurance. 
This company, formerly a mutual organization, 
was reorganized on a stock basis October 31, 
1924. The examination by the department takes 
in the period of three years and four months, 
beginning with the date of reorganization and 
ending as of February 29, 1928. 


The examination disclosed the surplus as re- 
gards policyholders was $1,504,771.20, which 
consists of a capital stock of $1,000,000 and a 
net surplus of $504,771.20. The surplus as of 
October 21, 1924, was $20,841.68. Over the 
period under examination there was recorded a 


gain from investments of $60,334.02, and a loss 
from underwriting of $222,725.71, making a net 
luss from operations of $162,391.69. This was 
counterbalanced by the increases paid in by 
stockholders, of which $1,000,000 went to cap- 
ital, and $677,128.39 to surplus. The company 
paid in dividends to stockholders and _ policy- 
holders $30,807.18, making a net gain through 
stockholders’ contributions of $1,646,321.21. 


The admitted assets of the company as of 
February 29, 1928, were $1,920,060.51. These 
assets include real estate amounting to $5,574.- 
35; mortgage loans on real estate, $468,750; 
bonds, $501,996.64; stocks, $299,707.08; cash in 
office, 7,883.80; deposits on interest, $510,243.- 
05; premiums in course of collection, $160,165.- 
37 and furniture and fixtures, $23,157.07. The 
net increase in admitted assets over the period 
under review was $1,347,024.94. 


The total liabilities of the company as of 
February 29, 1928, were found to be $415,289.- 
31. The chief items making up this figure were 
total unpaid claims of $157,478.19; total un- 
earned premiums of $208,499.31 and commis- 
sions or brokerage due, $27,428.07. 


The capital stock of the company consists of 
200,000 shares at a par value of $5.00 per share. 
This was paid in as follows: 


Date Capital Surplus 
Jane: 30; 1926. «56. :h50:s $125,000 $31,312.50 
December 31, 1927..... 349,775 222,664.15 
February 29, 1928...... 525,245 423,151.74 


The par value of the stock was originally 
$10.00 per share. This was changed to its 





present figure on July 21, 1927, on a basis of 
two for one. 


The operating results show that for the pe- 
riod under review premiums earned amounted to 
$1,216,917.77, losses incurred of $972,215.62. 
The underwriting expenses amounted to $405,- 
006.56, while the underwriting loss totaled $222,- 
725.71. 


The classes now written by the company are 
public liability, plate glass, workmen’s com- 
pensation, collision, and property damage. 


In conclusion the examiners say: 


There has been, as is mentioned in the pre- 
ceding pages, a reorganization of the company, 
not only as to the change from a non stock to 
a stock corporation and as to the upbuilding of 
the capital structure, but also as to an aug- 
menting of the board of directors. The mem- 
bership of the board was increased to twenty, 
and among those newly elected are men promi- 
nent in civic and other affairs of the commun- 
ity. Representatives of the bankers who nego- 
tiated the new financing are also on the board 
under the terms of the stock underwriting 
agreement. The active management of the 
company remains with those who have carried 
on the business since its inception. 


The officers of the Hudson Casualty Com- 
pany are: President, Frank J. Higgins; exec- 
utive chairman and general counsel, George L. 
Record; vice-president and general manager 
M. A. Kreps; treasurer, John McCutcheon, and 
secretary, F. Hobart Higgins. 


The examination was conducted under the 
supervision of W. B. Wiegand, chief examiner 
of insurance companies. 
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LAW 





RIGHT OF WAY 


Provisions of the Highway Law referring 
to right of way and prudent control of motor 
vehicles are to be interpreted in the light of 
all the surrounding circumstances. 

This is an action brought by the adminis- 
tratrix of one Shuman for wrongful death due 
to the negligent operation of defendant’s auto- 
mobile at the intersection of Maybrook and 
Neelytown Roads in Orange County, New 
York. The Neelytown Road runs east and west 
and the Maybrook Road meets it perpendicu- 
larly, but does not cross it, so that anyone com- 
ing down the Maybrook Road must turn either 
left or right into the Neelytown Road. It seems 
that on the day of the accident, that the plain- 
tiff’s intestate was going in a westerly direction 
on Neelytown Road and that at about the same 
time the defendant was approaching the Neely- 
town Road on the Maybrook Road. Due to the 
fact that there was a great amount of under- 
brush and trees obstructing the view of both 
parties, neither one was obvious of the other’s 
presence until it was too late. A collision re- 
sulted and the driver of the car on the Neely- 
town Road was killed. 


The trial court rendered a verdict in favor 
of the plaintiff and the Appellate Division re- 
versed the judgment and dismissed the com- 
plaint. In appealing to the New York Court 
of Appeals the plaintiff contends that there 
was sufficient proof to sustain the jury finding 
that the defendant was negligent and the in- 
testate free of negligence, while the defendant 
contends that the evidence shows that the cause 
of the accident was the intestate’s reckless dis- 
regard of the highway traffic laws. 

In reversing the Appellate Division on grant- 
ing a new trial, the Court of Appeals in its 
decision says: “The rights of the road and the 
questions which arise over collisions at intersec- 
tion of highways are always more or less per- 
plexing. In many of the cases which come be- 
fore the Appellate Courts, it is difficult to know 
where to put the blame or to determine when 
on evidence most favorable to the plaintiff a 
cause of action has been made out. Much of the 
uncertainty is due, no doubt, to subdivision 4, 
section 12, of the General Highway Traffic Law 
(Cons. Laws, ch. 70), which reads: ‘Every 
driver of a vehicle approaching the intersection 
of a street or public road shall grant the right 
of way at such intersection to any vehicle ap- 
proaching from his right.’ We have had oc- 
casion in other cases to construe this law. 
(Metzger vs. Cushmans Sons, Inc., 243 N. Y. 
118; Shirley vs. Larkin Co., 239 N. Y. 94; 
Ward vs. Clark, 232 N. Y. 195.) 


“As we stated in these cases, it is apparent 
that the application of this statute must depend 
upon all the surrounding circumstances, the dis- 
tance of the cars from the intersecting point, 
the speed and the relative duties placed upon 
each. The law does not attempt to say at what 


particular point the vehicle having the subordi- 
nate right. must stop or give way. The main 
purpose of this provision is to demand care of 
the driver, commensurate with the danger, and 
to require of the driver approaching a street 
with a vehicle coming from his right to slow 
up and let that vehicle pass when their positions 
are such that a reasonably careful man might 
otherwise be in doubt as to which should go 
first. If the two vehicles are so near the inter- 
secting point that there is a chance of collision 
if both keep on at the same speed, than the stat- 
ute says that the vehicle approaching from the 
right may take precedence. This is no finespun 
distinction. Driving motor cars is a practical 
matter, and the statute requires and demands 
care of both drivers. The highway laws are 
full of these injunctions and they are to be 
obeyed. Circumstances and conditions vary, 
and we must apply these injunctions and direc- 
tions to give effect to them if possible. The 
vehicle having the subordinate right must not 
take chances, make close calculations, try to slip 
by on a chance; it must give way to the vehicle 
on the right when it is anywhere near the cross- 
ing. Only in this way can these serious acci- 
dents be avoided. 

“On the other hand, the statute cannot be 
pressed too far. The intersection of all streets 
and highways are so numerous that one driver 
must rely upon the prudence and carefulness of 
another. No one driver is to obey the rules; 
all must obey them. The driver coming from 
the right is equally obliged to exercise care. He 
also must look out for vehicle coming from his 
right, so that as he approaches the intersection 
he must have the same control of his car, and 
approach it with the same degree of care as is 
required of the driver coming on his: left. 
More than that, the General Highway Traffic 
Law, section 11, subdivision 3, says: ‘In turn- 
ing a corner of intersecting streets a vehicle 
shall be driven with extreme caution and under 
control.’ 

“This was the duty required of the defendant, 
Hall, in driving his car. He did not have a 
straight road ahead; he was obliged to turn into 
the main highway; he could not see around the 
corner; he was about to turn into traffic. Natu- 
ral instinct as well as the statute should sug- 
gest extreme caution in making this turn. 
Shuman had to make no turn; he was going 
ahead of a clear open road; the danger, if any, 
arose from the turning into the road of another 
vehicle, not from any change of direction made 
by Shuman. Hall had another duty to per- 
form. Subdivision 8 of Section 286 of the 
Highway Law (Consolidated Laws, Ch. 25) 
says: ‘Upon approaching an interesecting high- 
way or a curve or a corner in a highway where 
the operator’s view is obstructed, every person 
operating a motor vehicle shall slow down and 
give a timely signal with his bell, horn or other 
device for signaling.’ 

“Shuman, therefore, in going along the May- 


38 


WHAT THE RECENT CASES HOLD 

Though contributory negligence is not 4 
complete defense under the Employers’ Liability 
Act, assumption of risk is a'complete defense, 
and when the employer is guilty of no negli- 
gence and the injuries sustained resulted solely 
from the act or negligence of the employer him- 
self, there will be no recovery. (Dozier ys, 
Missouri Pac. R.R. Co., Arkansas Supreme 
Court, March 12, 1928.) 





A pedestrian while attempting to cross a via- 
duct at the usual public crossing in order to 
board a street car saw an automobile approach- 
ing about eighty feet away at a high rate of 
speed, and in misjudging the speed of the car, 
crossed without looking at the car again, and 
was struck and injured. Held that whether 
the injured party was guilty of contributory 
negligence was a question properly submitted 
to the jury. Trentman vs. Cox, Ohio Supreme 
Court, March 14, 1928.) 





Where an assured is killed intentionally by a 
third party but through no agency of the as- 
sured, his injury was sustained as a result of 
external, violent and accidental means, directly 
and independently of all other causes, within the 
meaning of an accident insurance policy. Mc- 
Cullough vs. Liberty Life Ins. Co., Supreme 
Court of Kansas, March 12, 1928.) Further- 
more this proposition holds true even though the 
person who killed the assured was the bene- 
ficiary under the policy. While the beneficiary 
cannot in such a case, recover under the policy, 
as a matter of public policy, the estate of the as- 
sured is not thereby precluded from recovery. 





If insurer’s soliciting agent with powers to 
examine as to occupation knew that the appli- 
cant for insurance worked part of the time as a 
passenger brakeman and part of the time as 
a freight brakeman, such knowledge was bind- 
ing in the company which issued a policy of 
accident insurance to the brakeman, classifying 
him therein as a passenger brakeman. (Massa- 
chusetts Bonding & Ins. Co. vs. Chapman, 
Arkansas Supreme Court, March 12, 1928.) 
brook-Campbell Hall Road, approaching the 
Neelytown Road, while obliged to comply with 
subdivision 4 of article 12 of the General High- 
way Traffic Law, had the right to assume that 
a car coming on the Neelytown Road would 
comply with subdivision 3 of Section 11 of that 
law and Subdivision 8 of Section 286 of the 
Highway Law. Or to put in plain language, 
he had the right to assume that Hall, in coming 
to the turn where his view up the Maybrook- 
Campbell Hall Road was obstructed would slow 
down and give a timely signal with his horn 
and would turn the corner with extreme caution 
having his car under control.” 

(Shuman vs. Hall, 246 N. Y. 51.) 
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Cancer Facts for the Public 


Consulting Statistician, Prudential Insurance Company of 


ity of taking the public into the full 

confidence of the medical profession. A 
little knowledge of medical matters unquestion- 
ably is dangerous. But when the facts are 
stated with precision and clearness, they can be 
made to serve an extremely useful purpose, 
particularly in the direction of disease preven- 
tion and control. Cancer is to-day one of the 
outstanding health problems in adult life. The 
disease is unquestionably increasing. In any 
event, it is much more common than is generally 
assumed to be the case, and the trend is strongly 
towards a leading position in the case of can- 
cer among the causes of deaths in adult life. 
Hence the public is widely aroused over the can- 
cer menace. It suffers seriously from much 
misleading information disseminated by un- 
scrupulous persons taking advantage of public 
anxiety. Trustworthy information on cancer is 
therefore of the very first importance. 

It is a mistake to assume that little is known 
regarding cancer and that the outlook for treat- 
ment is, as a rule, hopeless. The outlook was 
never better than at the present time and the 
evidence is overwhelming that gratifying re- 
sults often follow in the treatment of cases that 
are not too far advanced to preclude a hopeful 
prognosis. In cancer eradication, as in fire ex- 
tinction, the question is always one of the 
earliest possible attention. Even a short period 
of delay may prove disastrous. When a fire 
occurs on the premises, we do not delay the call 
for the fire department for some foolish or 
sentimental reason. We send out the call at 
once and the prompt response eliminates the 
danger of a conflagration. In cancer, unfortu- 
nately, the earliest symptoms are frequently 
treated lightly. Yet that is the period, and 
about the only period, during which treatment 
can be made effective. 

The American Society for the Control of 
Cancer was formed for the purpose of dissemi- 
nating cancer facts to the public and the medical 
profession. It has done much excellent work 
and kept the subject continuously in the fore- 
front of discussion. But however much may 
be known regarding cancer, much more remains 
to be learned. Unfortunately upon certain essen- 
tial questions as to treatment, professional opin- 
ion is divided. In the light of much research 
and extended observations, the following, how- 
ever, appear to be incontrovertible conclusions. 

While the essential cause of cell-prolifera- 
tion, characteristic of cancer remains unknown, 
many of the indirectly causative factors are 


O PINION is divided as to the advisabil- 





By Frepertck L. Horrman, LL. D. 


thoroughly understood. The cause of cancer 
does not require to be known to provide the 
means of an effective control of cancer in 
some of its outstanding forms. Every part 
of the body may be affected by a cancerous 
growth and the local factors responsible for its 
occurrence differ widely and require separate 
study and consideration. What is true of can- 
cer of the breast is not true of cancer of the 
lips, or what is true of cancer of the throat is 
not true of cancer of the rectum or the uterus. 
We do not know the true nature of fire or of 
electricity, but we thoroughly know and under- 
stand the conditions of spread or of use. If a 
cancer once has developed, it will continue to 
grow until the body is destroyed by death. 
Speculations as to the cause of cancer or pessi- 
mistic views based upon ignorance of the true 
cause of cell-proliferation have no immediate 
bearing upon the question of proper treatment 
or hopeful results. 

In the judgment of those best qualified to 
pass upon the question throughout the whole 
civilized world, the best form of treatment is 
eradication of the cancerous mass by means of 
surgery, X-ray, radium, cauterization, or elec- 
tric fulguration. What is the best means of 
treatment rests with the attending physician or 
surgeon. No two cases are alike. Hence the 
urgency that only the best medical and surgical 
skill be employed in cancer cases. No con- 
fidence should be placed in any physician who 
advises delay, but the patient should place abso- 
lute faith in the judgment concerned with the 
individual case. 

Medical treatment has been tried and as a 
rule been found wanting. In exceptional cases, 
it may be of benefit under very skilful admin- 
istration. But broadly speaking, it is best to 
have the cancerous mass removed and that can 
only be effectively done during the early stages 
of disease, or before the cancerous mass has 
become disseminated through the system. 

Evidence from all over the world is sugges- 
tive of a gradual improvement in surgical and 
radiological treatment. In cancer of the breast, 
for example, 80 per cent of the women were 
alive after ten years when treated in the very 
beginnings of the disease, while 80 per cent were 
dead after ten years when treated in a more 
advanced condition. Much the same principle 


applies to every other form of cancer. 

The early diagnosis of cancer is important. 
It requires in-all cases expert and thoroughly 
skillful ability on the part of the attending 
Everywhere men are at 


physician and surgeon. 
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America 


work improving the technique of diagnosis and 
progress is being reported from practically all 
the principal centers of research. It is unques- 
tionably a very complex and difficult problem, 
which confronts the medical profession but it 
is being dealt with as consciously and as intelli- 
gently as any question in medicine. 

As far as known, cancer is not an infectious 
or contagious disease. There is no trustworthy 
evidence that it spreads from person to person. 
It follows a totally different course than any 
known infection. Evidence of cancer houses or 
cancer streets is very confusing. There are no 
reasons for seriously believing that such houses, 
streets or cancer centers actually exist, as at- 
tributable to an infectious nature of the disease. 


Cancer is not hereditary. Here again the 
evidence is often confusing in that cancer oc- 
curs in a number of members of the same 
family. My own extended investigations, both 
as to infection and heredity, in a number of 
large cities of the United States and Canada 
have led to negative results. The widespread 
occurrence of cancer makes it only reasonable 
to expect recurrence of cancer in the same 
family, particularly such as follow the same 
habits of diet or mode of living. 

There is sufficient evidence to prove that can- 
cer, in some cases at least, has a relation to 
overnutrition. A simple diet apparently pre- 
disposes to relative freedom from cancer 
among native races. Here again my own in- 
vestigations among the North and South Amer- 
ican Indians appear to be conclusive. The mod- 
ern diet is largely artificial, including refriger- 
ated, modified and even adulterated foods un- 
suitable for complete assimilation. Excessive 
salt consumption seems also to have a bearing 
upon the question. The investigations of Mar- 
wood of England appear to be conclusive and 
he has followed the subject the world over. 


A sedentary mode of living apparently has 
its influence. An active life resulting in a 
healthy metabolism, good breathing, and good 
elimination insures a fair degree of freedom 
from cancer. This phase of the subject is too 
involved.for a clear presentation. 

Irritating foods and irritating drinks, as well 
as every other form of irritating exposure gen- 
erally, are direct contributory factors in cancer. 
As far as it is possible to judge, every cancer 
is the result of a local irritation. This may be 
unwholesome food, or excessive smoking, or ex- 
posure to external irritants in certain occupa- 
tions. In other words, much cancer can be 
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avoided by avoiding body exposure to conditions 
detrimental to health. 

Of recent years, the treatment of cancer with 
colloidal lead has been looked upon as a hope- 
ful indication. The results as yet are rather 
conflicting. The treatment must only be ap- 
plied by one thoroughly skilled and qualified 
for the purpose, following the methods and 
principles laid down by Dr. Blair Bell of Liver- 
pool, who discovered the process. It is not a 
question suitable for lay discussion. Much the 
same conclusions apply to radium and X-ray. 
The evidence is overwhelming that this form 
of treatment under skilful direction yields re- 
sults where all other forms of treatment would 
fail. Here again the layman must trust 
entirely to the judgment of his medical ad- 
viser. 

All persons over forty years of age should 
have themselves thoroughly gone over once or 
twice a year. No superficial examination serves 
a useful purpose. This applies particularly to 
women approaching the change of life or have 
just passed it. They, of all persons, are in 
need of qualified advice, which requires to be 
implicitly followed as a precaution. 

Cancer, as has been said at the outset, is to- 
day one of the leading causes of death in adult 
life. Opinion is divided as to whether the dis- 
ease is increasing. It is my own judgment 
that the increase is unquestionable and _ scien- 
tifically demonstrable. The increase, of course, 
varies with different forms of cancer in that 
it is unscientific to consider the situation except 
in detail. What is true of one form of cancer 
is not necessarily true of another form. 

Summarizing the foregoing, it cannot be too 
strongly emphasized that the outlook for suc- 
cessful treatment by approved methods was never 
more encouraging than it is at the present time. 
But for the large number of deaths that are 
prevented from cancer by qualified treatment, 
the increase in the disease would be much more 
alarming than is actually the case. But as mat- 
ters stand, we have from 100,000 to 110,000 
deaths from cancer in this country during the 
course of a year, possibly more. In nearly all 
of our large cities, the rate now is 50 per cent 
higher than it was thirty years ago. The pre- 
vention of deaths from cancer lies largely with- 
in the reach of the public. It is all summed up 
in the suggestion that the very earliest treat- 
ment alone offers the only definite assurance of 
success. 


An Improved Thrift Plan 

Boston, Mass., April 6—A very appreciable 
amount of life insurance has been written here 
in the past few weeks under the Thrift Sav- 
ings Plan, a combination or bank savings de- 
posits and life insurance, in which the Colum- 
bian National Life, and the American Trust 
Company, both of this city, are co-operating. 
Robert L. Brown, Boston general agent of the 
Columbian National, has worked out the full 
details of the plan, and all business written 
thereunder is placed through this agency. The 
Thrift Savings Plan is similar to others which 
are operated here and in New York, which Mr. 
Brown spent some months in investigating, and, 
as a result, has been able to improve on some 
of the phases of the earlier plans. No service 


ness is placed direct for the insurance com- 
pany without any middle man, in this way the 
company is keeping this business entirely in its 
own hands. The proposition is making an ap- 
peal, likewise, to new and inexperienced men 
who are sufficiently qualified, however, to solicit 
this particular business. All who are selling 
insurance under the plan are duly licensed agents 
of the Columbian National and are also under 
the rules and regulations of the Robert Brown 
Agency. Business is also accepted from prop- 
erly licensed brokers. In no way does the 
American Trust act in the capacity of an insur- 
ance agent, either in soliciting applications or in 
selling policies. Its function is merely that of 
a depository for receiving the monthly savings. 
After the initial payment, in which is included 
the deposit and the semi-annual premium, the 
deposit remains at $10 a month for ten years, 
or 119 months at the end of which time the 
depcsitor will receive the sum of his deposits, 
plus interest and the cash surrender value of 
his policy. Life insurance protection has also 
been given him during this period. The plan 
offers the depositor the choice of a $1000, or a 
$3000 basis of insurance, and of two forms of 
ordinary life policies. The company con- 
templates adding the disability feature in these 
forms in the near future. On the basis of 
$1000 of insurance, the initial deposit is $7.92, 
the lowest age at which the plan becomes avail- 
able, and increase to $41.30 at age 60, the 
maximum age accepted. The scale of deposits 
on the basis of $3000 ranges from $17.43 at 
age 10 to $44.55 at age sixty. 











Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
includes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. 


This is the easiest selling life insurance 
offered anywhere, and affords exceptional 
opportunities for wide-awake agents. 


Write for territory to 








Agency Superintendent 


Illinois Bankers Life Association 


Monmouth, Illinois 
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Stephen M. Babbit 


President 


KANSAS 











HUTCHINSON 








Over Billion of Life Insurance in Force in 
Connecticut 


Ordinary life insurance in force in Connecti- 
cut passed the billion mark in 1927, according 
to figures released today by Insurance Commis- 
sioner Howard P. Dunham. These figures will 
be included in the annual report published by the 
Connecticut Insurance Department, but are 
given in advance because of the timely interest. 

The total of ordinary life insurance in force 
at the end of the year was $1,009,482,046, a 
gain of $91,785,559. Ordinary business as is- 
sued amounted to $172,077,576, a gain of $1, 
407,561 over 1926. 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
D SABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance im Force 


TERRITORY OPEN IN’ 
INDIANA, OMIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TRXAS, [OWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 
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Sell Life Insurance by the First Impression 
You Make on the Prospect 


How much life insurance has been sold sim- 
ply and solely because the first impression made 
by the life insurance agent on the prospect was 
an exceedingly favorable one? 


And how many sales have flopped simply 


and solely because the first impressions made by 
the life insurance salesmen on the prospects 
were distinctly unfavorable? 

It would be a mighty interesting thing, if it 
was possible to analyze every life insurance sale 
and find out just how much of an influence was 
exerted on the sale by the impression made by 
the agent on the prospect. It would probably 
be found that, in a surprisingly large number of 
instances, the were not put over—as 
thought by the salesmen—because of the sales- 
men’s wonderful sales ability or because of the 
superior nature of the policies offered, but only 
because the salesmen inspired confidence in the 


sales 


prospects. 

Unquestionably the personality and the ap- 
pearance of the life insurance salesman and 
the impression he makes upon the prospect is 
of simply tremendous importance in putting 
sales across. And because of this fact it is 
vitally worth while for every life insurance 
agent to go to particular pains to see to it 


TWO 





By Frank H. WILLIAMS 


that the first impression he makes upon every 
prospect he calls on is of such a character that 
it will help. him in making the sale rather than 
hurt him in doing so. 

And what sort of things help the life insur- 
ance agent in making a good impression on the 
prospect. 

One thing that is of tremendous help is to 
appear before the prospect with an easy air of 
confidence. In other words, the salesman 
should look and act as though he felt sure of 
quickly and easily putting the sale across with- 
out any undue strain. Confidence breeds con- 
fidence, and when the salesman indicates by his 
appearance and action and words that he is 
perfectly confident of making the sale, the pros- 
pect instinctively feels that he may be passing 


up something if he doesn’t make the purchase. 


Aiding in inspiring confidence in the salesman 
on the part of the prospect is for the salesman 
to look prosperious. The average buyer of life 
insurance likes to make his purchases from 
a salesman who is handling policies which are 
sufficiently worth while for him to be able to 
make enough sales to keep himself well dressed. 
Consequently, when the life insurance salesman 
is well dressed and prosperous in appearance, 


MEN 





We have two new terri- 
tories for two good men 
under real general 


agents 


contracts. 


Mddies 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 





it is an advertisement to the world of the fact 
that the company he represents is putting out 
attractive policies which are selling quite 
largely. 

Also aiding in inspiring confidence on the 
part of the salesman is for the salesman to look 
healthy. The life insurance salesman, of all 
people in the world, should ‘look healthy. The 
goods he deals in make people think of health 
matters and feel a repugnance for anything at 
all- resembling sickness, whereas, under ordinary 
circumstances, such people would simply pass 
by evidences of ill health with hardly a second 
glance. And, of course, if the salesman looks 
healthy the prospect will, instinctively, hook up 
the salesman’s healthy appearance with the poli- 
cies he is selling and will get a feeling that the 
salesman’s health is, in some way, due to the 
fact tat he is representing the company he is. 
Of course, there’s no real reason for thinking 
that a life insurance salesman’s health is due to 
the company he represents, but this feeling per- 
sists with some prospects, just the same. It is 
an important point to reckon with, and there’s 
no doubt in the world but what it is easier for a 
healthy-looking life insurance salesman to make 
a good first impression on a prospect than for 
an unhealthy looking salesman to make such 
an impression. 


Goop OpenING Is ‘VITAL 

But while all these things are important in 
making the right sort of a first impression upon 
prospects—the sort of an impression which will 
be of distinct help to the salesman in putting 
sales across—the most important thing of all, 
probably, is the way in which the salesman 
opens his interview. 

The salesman may by his air of confidence, 
his good dressing and his healthy appearance, 
have made a splendid impression upon the pros- 
pect, and he may then, in an instant, utterly de- 
stroy this good first impression by some crazy 
sort of an introduction. 

For instance, one Western insurance agent 
couldn’t get anywhere for a long time in selling 
insurance to people who didn’t know him. He 
was able to make sales easily and quickly to 
men with whom he was already acquainted, but 
when he bumped up against strangers he simply 
couldn’t get sales across. 

What was the matter? 

He analyzed his whole selling methods care- 
fully, and finally came to the conclusion that it 
was because he invariably opened his talks to 
strangers in this way, after giving his name: 

“Well, I’m here to sell you some insurance,” 

Why was it that this introduction had such 
disastrous results on his selling? 

Well, what would be your reaction to a sales- 
man who came up to you, and after introducing 
himself, told you that he had come to sell you 


some insurance? Wouldn’t it be one of instinc- 
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- Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
ly Premium plan. 

Participating and Non-Participating Policies. 





Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | 
Males and Females alike. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed _ to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
before you. Usethe coupon 
NOW! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: 
ance Register. 
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You may send me literature describing the Life Insur- 
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Another Forward Step 


COMPLETELY REVISED POLICY FORMS 


NEW OWNERSHIP, BENEFICIARY 
AND ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the various parties 
who may have an interest in the policy. 


A PLAIN ENGLISH POLICY 


that will particularly appeal to the conscientious life 
underwriter. 





Also a new LOW COST 
PREFERRED RISK POLICY 





Write for information 


PHILADELPHIA LIFE INSURANCE CO. 
111 N. Broad Street Philadelphia, Pa. 
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tive defiance? Wouldn’t you sort of straighten 
up and say to yourself : 

“Huh, ’ll show you whether you’re going to 
sell me any insurance or not!” 

In other words, through his very first words, 
this salesman made prospects lean away from 
him instead of leaning toward him. He made 
prospects feel like they were battling him—as 
though it was a contest to determine which 
was the better man. And so, of course, the re- 
sult was that the salesman lost sale after sale. 

As soon as the salesman realized what was 
happening he changed his opening entirely. In- 
stead of saying that he was there to sell insur- 
ance to the prospects, he said he had an inter- 
esting proposition worked out of personal in- 
terest to each prospect. Then he showed each 
prospect a typed plan for the use of life in- 
surance. And in this way the salesman was 
soon selling a Jarge quantity of life insurance to 
strangers all the time. 

Another life insurance salesman whose per- 
sonal appearance and actions were always of a 
sort to create a good impression upon prospects, 
spoiled his first good impression by always say- 
ing something like this to his prospects: 

“Well, I’m a life insurance agent. If you're 
going to kick me out, I wish you'd start at once 
and get it over with and save me a lot of time.” 

Which was supposed to be funny, but which 
simply irritated a lot of his prospects and made 
them feel that the life insurance salesman was 
a pretty cheap, common sort of an individual. 
And, of course, after this sort of.a bad impres- 
sion of the salesman a great many of the pros- 
pects didn’t feel like purchasing insurance of 
him at all. 


G. T. STEPHENSON ON LIFE TRUST 
Addresses Meeting Under Auspices of 
Equitable Trust Company 
Gilbert T. Stephenson, vice-president of the 
Wachovia National Bank, Raleigh, N. C., ad- 
dressed the life underwriters of New York city 
at a lecture under the auspices of the Equitable 
Trust Company of New York at the Federal 
Reserve auditorium on last Thursday afternoon. 
Mr. Stephenson is a very well known ‘author- 
ity on trust company service and its application 





CAN YOU write Health and Accident 
Insurance? 

Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agent 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 
Superintendent of Agencies 
INCOME GUARANTY COMPANY 


South Bend, Indiana 
Drawer 422 








to life insurance trusts. He is the author of 


“Living Trusts” an authoritative work dealing 
with various forms of trust company services, 
as well as the life insurance trust. In his talk 
Mr. Stephenson devoted particular attention to 
the organization, management and supervision 
of a modern trust company. In relation to the 
trust company, he 
particular the trust 
with relation to its administrative duties when 


work of a explained the 


funetions of department 
acting as executor and trustee under a will or 
as trustee under a life insurance trust agree- 
ment. He pointed out that the management of 
the modern trust company is not essentially 
different from that of any large industrial cor- 
poration. 

The Development of Trust Companies in 

the United States 

A new book bearing the above title, written 
by James G. Smith, of Princeton University, 
has been published by Henry Holt & Company. 
This book is the first comprehensive and 
authoritative study of the development of trust 
companies in this country and the place they 
occupy in the financial, social and economic 
structure of to-day. -It describes the various 
aspects of the fiduciary functions and services 
of the trust department of a modern bank or 
trust company; and presents actual history of 
corporate fiduciaries.in the United States, with 
an introductory statement concerning trusteeship 
from the earliest times. It also discusses cur- 
rent problems of trust company operations and 
development, based to a large extent upon re- 
plies to questionnaires sent out to the trust de- 
partmets of banks and trust companies and to 
individual investors. 

This excellent work analyzes the fiduciary 
services of financial institutions; treats of the 
economic background of each type of fiduciary 
trusts, dis- 


service and the legal aspects of 
tinguished from those of agencies; describes 


the liabilities and duties of the trust company ; 
tells of the early beginnings of corporate fidu- 


ciaries and deals with the history of trust com- 





RAPID PROGRESS 


The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 








panies from 1850 to date. The discovery of 
primary sources has enabled the author to trace 
the development of the corporate trust deed 
back to its origin, and the evolution of the 
banking vs. trust company controversy is pre- 
sented in detail. The relationship between trust 
companies and lawyers is clarified and the prob- 
lem of trust company expansion is discussed 
from various viewpoints. Other subjects treated 
are the problem of the small trust fund; in- 
vestment of trust funds; the selling of cor- 
porate fiduciaries’ services; the profits from 
fiduciaries’ services and those from other finan- 
cial services, and the arguments favoring the 
individual as a fiduciary vs. those favoring trust 
companies, are dealt with. In view of the in- 
creasing between life insurance 
companies and agents and trust companies, this 
book will be found of exceptional value to life 
insurance men. It contains 635 pages, with 
illustrations, and its price is $6.25 per copy. 


co-operation 





Prudential’s Mortgage Loans 

Records of real estate mortgage loans made 
by the Prudential Insurance Company of 
America, Newark, during the first three months 
of 1928 disclose continued activity by that com- 
pany in this form of investment. 

For the first three months of the year, such 
loans on dwellings and apartments, on farms and 
on city properties other than those used for 
residential purposes totalled $52,812,179. 

Mortgage loans were made in the United 
States and Canada during the first quarter of 
the year on 5253 dwellings and 333 apartments 
amounting to $37,307,242.50, 





North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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INSURANCE OFFICE ORGANIZATION 
MANAGEMENT AND ACCOUNTS 


By T. E. Young, B. A., F. R. A. S., and Richard Masters, A. C. A. 
Second Edition—Revised 


A valuable guide to the proper organization and conduct of an 
insurance company. Sets forth the best methods to be followed 
in the formation and management of an insurance company’s staff. 
Practical features of operation are comprehensively discussed, 
including the general principles of bookkeeping. 


Price, $1.75 





Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. 


Price, post paid, $3.00 


Principles of Insurance. By J. E. Exe. <A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 


Price, post paid, $1.50 





Accountancy. By Francis W. Prixiey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Dictionary of Fire Insurance. A Comprehensive Encyclo- 
pedia of the Law and Principles of Fire Insurance, and British 
and Foreign Practice. Edited by BERNARD C. REMINGTON, F. C. 
I. I. Contains contributions by prominent officials of fire in- 
surance companies and other experts. Subjects are arranged 
alphabetically and well cross-indexed. Important subjects are 
given ample spare and full explanation, and a great amount of 
serviceable knowledge is presented in condensed form. 


480 pages, half leather binding, price, $8.50 





Dictionary of Accident Insurance. A new, Encyclopedic 
Work Dealing with the Principles, Law and Practice of Every 
Branch of Accident Insurance. Edited by J. B. WELSOoN, L.L. M., 
F.C. I.1., F.C. I.S. Contains many contributions by well-known 
authorities on British Accident Insurance Law and Practice, with 
numerous forms and documents. In each particular section, sub- 
jects are arranged alphabetically. Covers all classes of insurance 
except life, fire and marine. 


814 pages, half-leather binding, price, $17.50 





Insurance. A Practical Exposition for the Student and Busi- 
ness Man. By T. E. Youne, B. A., F. R. A. S. Third Edition, 
Revised and Enlarged. A lucid, simple exposition of the princi- 
ples and practice of life, fire, marine and other branches of insur- 
ance. Adopted asa test book by Yale University. 


424 pages, third edition, price, $3.00 


Principles of Marine Law. By LAWRENCE DucKworTH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $2.25 


Office Organization and Management. By LAWRENCE R. 
DicKsEE, M. Com., F.C. A.,and H. E. Bian. This volume gives 
in detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CuHicaco OFFICE 135 Wittiam STREET 
QNBURANCE EXCHANGE NEW YORK 
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Missouri Insurance Company 


ST. LOUIS, MISSOURI 
CAPITAL FULLY PAID $200,000.00 


Admitted Assets December 31, 1927 $784,034.00 




















THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 
Total Funds over ... . -- $22,000,000 
Benefits Paid since Organization Over...... 35,000,000 


For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building Port Huron, Michigan 


Miss Bina M. West Miss Francis D. Partridge 
Supreme President Supreme Secretary 
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Are You The Man? 


If so, and you can prove it, an unusual opportunity awaits you. An estab- 
lished and progressive 


LIFE INSURANCE COMPANY 
intends to open an Agency in 
BRADFORD, PA. 


If offers—to the right man—an exceptionally good proposition. 

The man we want must have a clean and commendable record. He sheuld 

also know how to select, train, and stimulate sub-agents. 

Compensation will include generous commissions and renewals with drawing 

account or salary and expenses. 

= you can “‘fill the bill,’’ write and tell us all about yourself, in strict confi- 
lence. 


Address Agency Manager, care THE SPECTATOR. 














ROYAL UNION LIFE INSURANCE COMPANY 


DES MOINES, IOWA 


POLICIES FOR EACH MEMBER OF 
THE FAMILY 


Every man, woman and child is a prospect for Royal 
Union service. 


Our salesmen, placing policies with the youngsters 
between ages one day old up to ten, are finding their 
respective communities 100% prospect fields. 


Royal Union children contracts go into full benefit 
automatically at age 5 with Waiver of Premium 
benefit on the life of the father! 


ROYAL UNION LIFE INSURANCE CO. 
DES MOINES, IOWA 


A. C. TUCKER, President 
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THE SPECTATOR 


Life Insurance 
Educational Section 








BANK OF ITALY PROBLEM 
William H. Dallas Describes Stock Buying 

William H. Dallas, superintendent of agen- 
cies of the AXtna Life Insurance Company, has 
just returned from a trip to the Pacific Coast. 
The Hartford Courant quotes him as having 
the following to say about the Bank of Italy. 

“It seems that every man, woman and child 
in every walk of life in Northern California, is 
speculating in the stock of the Bank of Italy, 
or stock of the Bancitaly Corporation. The 
bank has had a tremendous growth and the 
stockholders have made enormous profits based 
on present market values. The bank is larger 
than we in this part of the country imagine, has 
innumerable branches and the holding company 
is reaching out into other parts of the country 
and shows a tendency to become an investment 
trust of national importance. 

“There is a rather violent dispute going on 
between the insurance interests and the Bank 
of Italy as to whether the bank, or the holding 
company, through its insurance department, 
shall be permitted to write various forms of 
insurance. So far, most of the large insur- 
ance companies have refused to pay commis- 
sions to the bank or to split commissions with 
the bank, and there is some thought that the 
bank or holding company may buy some insur- 
ance companies.” 


National Old Line Life Organization 
Perfected 

The organization of the National Old Line 
Life Insurance Company of Wichita, Kan., has 
been perfected, with all the authorized capital 
stock, together with $100,000 of surplus paid 
in. The company received the permit to do 
business on February 15, and its first policy 
was issued and delivered on March 1. 


Non-Medical Life Insurance _ 
(From Our London Correspondent) 


The more than century old Sun Life As- 
surance Society, which (an exceptionally large 
volume of single-premium business assisting) 
issued in 1927 new life policies covering in sums 
assured a total amount of close upon £14,000,- 
000, has for the past quarter of a century made 
a special feature of granting life assurance, in 
approved cases, without medical examination; 
and with results which have proved consistently 
satisfactory. Consequently, any information it 
volunteers upon this very interesting subject is 
of considerable value. 





WANTED 
GENERAL AGENCY 


Pittsburgh organization wants connec- 
tion with substantial Life Insurance Com- 
pany to cover Western Pennsylvania 
district exclusively. Companies policies 
and rates must compare favorably with 
leading companies. Best of reference as 
to ability and financial standing. All 
replies confidential. 


Address Box 75 


Care of THE SPECTATOR 

















The Chief Items of these Liabilities were: Le 
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security for present and prospective policyholders, 


indemnity, from 


197 CLARENDON STREET 














Consequently, any information it volunteers 
upon this very interesting subject is of consider- 
able value. 

At the annual general meeting which has just 
been held the chairman, after remarking that 
the death claims in 1927, although somewhat 
higher in amount and greater in numbers than 
in 1926, practically followed the increase in 
the risks on the Society’s books, and that once 
more the experience had been eminently satis- 
factory, said: “The business which the Society 
accepts without medical examination (although 
not without medical selection) shows remark- 
ably good results. It is obtained in the main 
among a well-ordered and thrifty class of 
people and by men who thoroughly understand 
the Society’s business and are trained for the 
work. Our lead in this practice is being fol- 
lowed more and more and I can state 
with confidence that, if the business is con- 
ducted on right lines, I can see no indication 
that the absence of medical examination is 
likely to lead to an unsatisfactory rate of mor- 
tality. The omission of this personal examina- 
tion facilitates the completion of business, and 
thereby increases the effectiveness of our of- 
ficials and adds to the prosperity of the So- 
ciety.” 


Life Insurance Law in Sweden 


A new Swedish law concerning life insur- 
ance permits the assured to cede his preferen- 
tial rights under the contract to third parties. 
The amount of insurance is not entered into the 
inventory of his estate and also, in case of death 
where the assured is bankrupt, does not become 
part of the assets. The insurance cannot be 
drawn on for the payment of any debts of the 
assured during his life. The intention to cede 
the insurance to a third party must be com- 
municated to the insurance company in writing. 
The insured may at any time cancel this 
arrangement.and in that case has again the 
right to dispose of the insurance, take up loans 
against it, etc. 

To prevent abuse, certain limiting prescrip- 
tions are provided. The insurance must be for 
the life of the assured or his wife. The pre- 
miums must be distributed over at least 10 
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Over $450,000,000 in Assets 


Safe and Secure in Every Way 





LiFe INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


Summary of Assets and Liabilities 
clin) sfeihin da Hea ae atin Ht $451,006,878.49 
sie hiner tara Seance $415,000,775.15 


1 Reserves of $383,689,508.00. Special reserves 
to $16,654,587.95 set up by the Company for dividends due or payable in 1928; all other obligations, $14,656,- 


Assets, December 31, 1927............. 
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All representing sound and healthy growth, both in size and financial strength, affording ample proof of 


Information in regard to all forms of Life Insurance and Annuities including total disability and double 


INQUIRY BUREAU 
John Hancock Mutual Life Insurance Company 





nary channels of conservative investment. 











amounting 


$36,006, 103.34 


BOSTON, MASS. 








years, so that the assured may not through pay- 
ment of one large sum as premium harm his 
creditors. The premiums for the last years 
must be in proper relationship to the income 
of the assured, otherwise the insurance can be 
attached. 

—From Deutsche-V ersicherungs Presse. 


Unemployment Not Effecting Life 
Insurance 

PHILADELPHIA, PENNA., April 2—Asked 
whether unemployment had had any effect on 
the business of his company, William A. Law, 
president of the Penn Mutual Life, declares 
“the issued business of our company so far this 
year shows an increase of around 9 per cent 
over the same period of last year. The lapse 
ratio over this period has shown a slight in- 
crease, but not large enough to take into con- 
sideration.” 

Only one section of the country has shown 
a decrease, the Middle division, and that of 
about 1 per cent. The Eastern division shows 
an increase of about 8 per cent, the Southern 
division an increase of about one-quarter of 1 
per cent, and the Western division an increase 
of about 1 per cent. 


Phoenix Mutual’s Annuity Business 

Single premium annuities in the first quarter 
of 1928 were 327 per cent of those written in 
the first quarter of 1927, which year had itself 
established a new high mark with a 50 per cent 
annuity growth, according to a statement of 
its business made to-day by the Phoenix Mutual 
Life Insurance Company of Hartford. 

Contrary to expectations and opinions lately 
expressed, this marked growth in annuity pur- 
chases has not yet, to any considerable extent, 
begun to be influenced by such investment of 
the large and widespread profits realized on the 
public’s recent operations in the stock market, 
according to M. C. Terrill, an official of the 
company. This authority states that the major- 
ity of new annuitants still are of the simon-pure 
investor type who find, in the high yield and 
complete security of annuity contracts, relief 
from the shrinking return available from ordi- 














Life Insurance 
Educational Section 


THE SPECTATOR 


Thursda y 








STATEMENT OF THE OWNERSHIP, MANAGE- 
MENT, CIRCULATION, ETC., REQUIRED 
BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, 


of Tue Spectator, published weekly at New York, 
N. Y., for April 1, 1928. 

State of New York, County of New York, ss.: 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared Robert W. 
Blake, who, having been duly sworn according to law, 
deposes and says that he is Managing Editor of Tue 
Spectator, and that the following is, to the best of his 
knowledge and belief, a true statement of the owner- 
ship, management (and if a daily paper, the circula- 
tion), etc., of the aforesaid publication for the date 
shown in the above caption, required by the Act of 
August 24, 1912, embodied in section 411, Postal Laws 
and Regulations, printed on the reverse of this form, 
to wit: 

1, That the names and addresses of the publisher, 
editor, meenging editor, and business managers are: 

Publisher—The Spectator Company, 135 William 
street, New York. 

Editor—Arthur L. J. Smith, 135 William street, 
New York. 

Managing Editor—Robert W. Blake, 135 William 
street, New York. 

Business Managers, The Board of Directors of The 
Spectator Company. 

2. That the owner is: (If owned by a corporation, 
its name and address must be stated and also immedi- 
ately thereunder the names and addresses of stockhold- 
ers owning or holding one per cent or more of total 
amount of stock. If not owned by corporation, the 
names and addresses of the individual owners must be 
given. If owned by a firm, company, or other unin- 
corporated concern, its name and address, as well as 
those of each individual member, must be given.)— 
The Spectator Company, 135 William street, New 
York; Arthur L. J. Smith, 135 William street, New 
York; Charles H. Nicoll, 135 William street, New 
York; M. Nicoll, 135 William street; New York; 
Robert W. Blake, 135 William street, New York: E. 
T. Smith, 135 William street, New York; H. W. 
Barnard, 135 William street, New York. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding one per cent or 
more of total amount of bonds, mortgages, or other 
securities are: (If there are none, so state.) No 
bondholders, mortgagees or other security holders. 

4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books of 
the company but also, in cases where the stockholder 
or security holder appears upon the books of the com- 
pany as trustee or in any other fiduciary relation, the 








unlimited production. 
rights. 





Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 
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name of the person or corporation for whom such 
trustee is acting, is given; also that the said two para- 
graphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances and con- 
ditions under which stockholders and security holders 
who do not appear upon the books of the company as 
trustees, hold stock and securities in a capacity other 
than that of a bona-fide owner; and this affiant has no 
reason to believe that any other person, association, or 
corporation has any interest direct or indirect in the 
said stock, bonds, or other securities than as so stated 


by him. 
Rosert W. BLAKE, 
(Signature of managing editor.) 
Sworn to and subscribed before me this 29th day of 


March, 1928. 
[Seal] J. NEWBERGER. 
(My commission expires March 30, 1928.) 


Advertising Life Insurance Trusts 

The National Bank of Commerce in New 
York has gotten out a half dozen handsome 
folders to advertise the desirability of the 








establishment of life insurance trusts for partic- 
ular purposes. The front cover of each of 
these folders is adorned by a reproduction of a 
fine dry point sketch of a person of the type re- 
ferred to in the folder to which the sketch is 
attached. These unique advertisements, empha- 
sizing the value and usefulness of life insurance 
trusts, are to be sent out to prospects singly 
through a period of several months. 


Twenty-ninth Anniversary 
The American Central Life, of Indianapolis, 
was 29 years old on April 10. A_ special 
campaign for business is being conducted dur- 
ing the month and each agent is asked to pro- 
duce “10 Apps. in Honor of April 10.” 




















AMERIC 


CENTRAL © 





LIFE 


Insurance Company 


INDIANAPOLIS 


Old Line Legal Reserve 





Established 1899 








HERBERT M. WOOLLEN 


PRESIDENT 


|| A Striking Record of Progress 
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An interesting ana comprehensive 
survey of The Guardian’s growth 
during the current decade is shown 
graphically in the Company’s Sixty- 
eighth Annual Statement. 
request to the Home Office, a copy 
will gladly be forwarded to you. 


| || THE GuaRDIAN LiFe INSURANCE Co. 


a | . “The Company that Guards and Serves”’ 
| | 50 UNION SQUARE 





a INSURANCE 
to which 
MODERN LIFE IN FORCE 
INSURANCE 


SERVICE is 
.finding. a place 
in the life of the 
American peo- 
ple is clearly re- 
flected in The 
Guardian’s 
striking record 
of progress 
in recent years. 
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